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Georgian Tray, a Fine Example of Sheffield Plate from the Viscountess Wolseley’s Collection 
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OVER 10,000,000 COLFAX 
ADVERTISEMENTS IN OCTOBER 








B COLFAX by the Master Crafismen 


In the Colfax pattern you will find craftsmanship 
~ 1 


which ts artistry indeed. So lovely in destgn that 
passing fad or fancy cannot aftect if. Wrought 








so skilltully time cannot dim its beauty. 
} 
Your jeweler will be glad to show you Colfax i 
gia ; | 
and many other patterns in sterling silver by the 
Gorham Master Crattsmen 
BD scers brite 
Oa ort forks 6 fis PROVIDENCE, R. 1 is NEW YORK, N. ¥ 
Member of Sterling Silversmiths’ Guild of America 
{MERICA’S LEADING SILVERSMITHS FOR OVER 96 YEARS 
ens — 


A full page appearing in the October issues of: 
Arts and Decoration House Beautiful Theatre Magazine 
Asia Life House and Garden Time Vogue 
Country Life Vanity Fair Town and Country 
Good Housekeeping International Studio = World Traveler 
also 40 leading newspapers 


THE GORHAM COMPANY 


SALES AGENT 

GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. I KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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An Unusual Baseball Trophy to Be 
Presented by “Ban” Johnson to 
Mexican Government 





HE unusual trophy shown herewith was 
completed last week for Byron Ban- 
croft Johnson, president of the American 
Baseball League, who in a few days will 
present it to the Mexican government. The 
presentation will be made at Washington, 
D. C., where the Mexican minister will re- 
ceive the trophy on behalf of his govern- 
ment. 


“Ban” Johnson, the American League 


inches high and measures 29 inches wide, 
resting upon a solid mahogany table 50 
inches high of original and unusual design. 
The trophy is a beautiful example of work- 
manship, is worth $5,000, and was made by 
Dieges & Clust, manufacturing jewelers, 15 
John St., New York. 








Sale and Hire of Pewter Ware in the 
Middle Ages 


HE old laws ir dee protection of the 
master craftsmen in their trades had 
peculiar features in the case of the pewter- 


kets where the searchers could inspect and 
test it if they thought necessary, and such 
pewter must be new, the reselling of old 
pewter being strictly forbidden. 

“Table pewter was usually sold by the 
‘garnish, according to Harrison, consisting 
of 12 platters, 12 dishes, and 12 saucers, and 
paid for by the pound, which in his time was 
valued at sevenpence or eightpence. Other 
articles were presumably sold separately, 
also at so much per pound, the amount being 
calculated from the price of tin with a small 
addition to take care of the cost of 
working. 




















SPECIAL TROPHY OF SOLID AND GOLD BRONZE AND ENAMEL, 


magnate, is presenting the trophy in an 
earnest desire to cement the friendship be- 
tween all true sportsmen of the two sister 
republics and in the belief that in a sport 
such as baseball lies the foundation for good 
understanding and for democratic comrade- 
ship. 

The trophy is made of solid and gold 
bronze, enamel and marble, with the figures 
copied from life. The object stands 22 





VALUED 


ers of the Middle Ages. Malcolm Bell, in 
his “Otp PEwTer” (New York: Charles 
Scribner’s Sons) shows up the quaint con- 
ditions in the following words: “The sell- 
ing of the finished ware was as fully pro- 
vided for as the making of it. All work was 
to be sold by the pewterer himself in his 
own shop, unless by special arrangement 
with the would-be purchaser, or was to be 
offered publicly at recognized fairs and mar- 


AT $5,000, To BE PRESENTED BY 
RALL LEAGUE TO THE MEXICAN GOVERNMENT 





PRESIDENT OF THE AMERICAN BASE- 


“A reversal of the rules as to selling was 
made in the case of hiring-out pewter, only 
old pewter being permissible for the latter 
purpose. This would seem to have been a 
very profitable branch of the trade, whether 
the goods, known as ‘feast-vessels,’ were 
only loaned temporarily to someone entex- 
taining for the nonce on an exceptionally 
lavish scale, or were let by the year, as was 
not infrequently the custom.” 
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Interesting Exhibits of Watches, Jewelry, Gems and Kindred 
Lines to Be Found at the Sesqui-Centennial Exposition 




















(Continued from issue of Sept. 15) 

PHILADELPHIA, Pa., Sept. 17.—Philadel- 
phia jewelers are showing a more active in- 
terest in the jewelry displays at the Sesqui- 
Centennial Exposition, and many of them 
lament that there are no displays of Ameri- 
can-made jewelry, practically all shown 
being of foreign make. Most picturesque 
of all are those from the Orient, the colorful 
exhibits of pearls and jades and emeralds 


pavilion containing the pearls is small but 
it holds gems valued well into the millions. 
On one side, fitted up as a display window 
is a tiara of pearls, mounted in platinum 
and surrounded by diamonds that arouses the 
desire for possession in the heart of every 
woman who sees it. It is surmounted by 
nine graduated pearls with a single pearl 
in the center. There are rows of necklaces 
of graduated pearls, gleaming in the day- 





MINIATURE PAGODA MADE OF JAPANESE CULTURE PEARLS, AT THE SESQUI-CENTENNIAL 
EXPOSITION 


drawing the principal attention of visitors, 
many of whom also expressed surprise that 
no American jewelers thought it worth while 
to make a showing of their art. 

China, Japan and India compete for hon- 
ors in the best showing of jewelry, and it is 
difficult to decide which has the best show- 
ing. Japan specializes on pearls, China on 
jade, while India goes in for pearls, emer- 
alds and sapphires, with honors almost equal. 

In culture pearls, the most spectacular 
display is made by K. Mikimoto of Tokio, 
the culture pearl king of Japan, whose pearl 
“farms” producing the cultured gem are 
famous all over the world. In the Japanese 
section in Building No. 2, Mr. Mikimoto 
Shows pearls, pearls and pearls in a glit- 
tering display that attracts attention of every 
passerby and draws a fire of questions. The 


light and brilliantly at night, pins, rings, 
brooches, bar pins and bracelets, represent- 
ing a fortune, but which singly or in the 
aggregate pale into insignificance beside the 
star of the collection, the pearl pagoda, 
which is Mr. Mikimoto’s chef d’ouvre. 
Visualize a pagoda, typical of Japan, old 
and modern, three and a half feet high, its 
five drooping roofs, and base covered with 
gleaming mother of pearl, its spire of plati- 
num, 266 grams of the precious metal, stud- 
ded with pearls and atop of all two large 
specimens of the gem, while below them 
row upon row of pearls throw their lustre 
upon the roofs below. Each roof is covered 
with mother of pearl and each is festooned 
with pearls. The tower is plated with nacre 
and so are the walls of the first story. Be- 
low the space simulating the gardens and 
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approaches, are literally covered with pearls 
of various sizes while all around the pagoda 
are posts of mother of pearl from which 
hang chains of pearl. 

But inside the center of the pagoda, as if 
in a sanctuary, is the gem of all, a great 
pearl weighing 264.0 grains, resting there as 
if awaiting worship from its devotees, 

One is not surprised to be told that 48,500 
pearls are used in and about the pagoda. 
It is the greatest collection of these gems 
ever shown at one time and it required six 
months of labor by a large force of the 
craftsmen in Mr. Mikimoto’s employ to 
make it. 

Mr. Mikimoto has pearl “farms” scattered 
over Japan, and has brought scientific culture 
of the gems to a high pitch of efficiency. At 
a certain age, the oysters are inoculated, the 
shell being opened and a seed pearl or a 
small piece of mother of pearl inserted in 
the flesh. Then the bivalve is returned to 
its native element and in six or seven years 
more is examined. In a great majority of 
cases, the seed pearl has produced the irrita- 
tion that results in the natural formation 
of a pearl and the seed has grown to a gem 
of merchantable size. 

From Japan to China is only a few steps 
in the Exposition, the official display of the 
Republic of China being housed in the same 
building. Most interesting to jewelers in 
this section are the wonderful jades, the 
collection being small but containing pieces, 
some worth fortunes. The jade is of the 
purest quality and four pieces shown to- 
gether are reputed to have a value going 
into the millions. In this is what the repre- 
sentatives of the new Republic call, “The 
Queen of Jade Necklaces,” deep green 
graduated stones with a lambent gleam 
emanating from them that savors of some 
mysterious force imprisoned within their 
emerald depths. Another piece of the four 
best objects in the collection is an ancient 
hat ornament attached to a red silk tassel, 
the jade cylindrical in shape, being semi- 
translucent. 

But the star pieces of the collection are 
two statuettes, made for the Emperor Chien- 
Lung about 270 years ago, 10 years being 
required for their carving by the most skill- 
full workers in jade of that period. So skill- 
fully are they carved that the pieces seem 
almost alive and every detail of feature 
and robes is brought out. 

Other features of the collection, which is 
here for exhibition purposes only as Mr. 
Wu T Chang, and Mr. Gabriel Chen Yun, 
commissioners to the Exposition explain, are 
bracelets of the richest emerald hues and 
brooches, beads and other ornaments. These 
show the infinite patience as well as the 
skill of Chinese workers in jade, with whom 
it is a hereditary profession. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week. 
Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
eC ee 28 $5 64 61% 
- i | te 28% 63% 61% 
- | ee 28% 63% 61% 
“ Brassexa 28% 63% 61% 
5 owes 2738 63% 60% 
Be ewes 27328 62% 60% 
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607 Fifth Avenue ; 131 Washington Street 
NEW YORK Telephone Murray Hill 9114 PROVIDENCE, R. I. 
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Paris Jewelry and Gown Styles 








Introduction of Translucid Enamel Jewelry Calls for New Evening Dresses 
—Bead or Silk Fringes to Be Popular—Toilette Requisites in Enamel— 
Parrot and Serpent Designs Seen on Watches and Jewelry— 

Styles in Yachting Cups 

















HE. introduction of translucid enamel 
jewelry is probabiy responsible for the 
coming vogue of the transparent gown for 
wear by electric light only. Muslin dresses 
are to be worn for evenings this year, 
several layers of muslins being superimposed, 


diferent colors being used. Underneath 
these layers there will be a petticoat of some 
distinct. and almost gaudy color. For 


‘nstance, a deep violet petticoat, in satin, 
will be covered by a pink muslin skirt, over 
which pale green will be worn. 

Delft blue will be worn undermost, with 
a pink and a white muslin skirt above it, 
producing a curious effect. Royal blue, with 
pale yellow will be seen. Sometimes all the 
lavers will be in silk muslins, of different 
shades, all light, producing a queer, trans- 
parent effect. With nothing but white 
underneath, the faint tints of the muslin will 


+ 


mingle into a changing effect by light. 
Some so-called translucid effects 
produced by the wearing of a sheath in cloth 
of gold or in lamé, covered with black silk 
first with very dense 
the other. The gold and 
when the wearer 
is probable that 


will be 


gauze, in the case, 
white muslin in 
will show 
moves, in the light. It 
fashionable restaurants and halls, let for 
halls, will be lighted up on purpose for 
showing off these gowns to the best advan- 
iage. This will mean side-light effects, and 
colored shades will be required. Those re- 
lightine arrangements in night- 
should try the 
new color scheme on an 
elderly relative or on some female who does 
not object to the experiment. Many hotel 
restaurants are unfashionable simply because 
lights make the diners 
pink or 


silver tissues 


sponsible for 
restaurants 
effects of their 


for instance, 


the shaded electric 


look yellow or green, instead of 


white. This question of combinations  b« 
tween pastel, or translucid frocks, translucid 
iewelry and laments, and electric light, 
shaded to transform the light, will be the 


foundation of many a fortune or many a 
‘allure. [Even the theatre and music hall man- 
ager should remember that it is the women 
who must be pleased and that women who 
look well are pleased and feel that they 
have spent an agreeable evening, even with- 
out other reasons for this assumption. 


Where transparencies are not worn, a 
similar effect will be obtained by the 
abundant use of fringes, either in silk or in 
beads. Fringes, covering the frock from 
waist, even hanging some inches below it, 
will be seen. When of the same color as 
the gown, they will produce a pretty effect, 
but when a much paler shade of the same 
color, something of the translucid that is 
aimed at everywhere will be obtained. In 
some cases these fringes will be printed in 
a variety of different colors, without any 
reference to the tone of the gown. This is 


for evening wear naturally. A razzle-dazzle 


silk fringe in pale colors for instance, will 
be worn over a white satin frock, the fichu, 
worn over the shoulders, having a fringe, 
shorter but in the same harlequin colors to 
match. A deep fringe will also hang from 
the elbow sleeve, to match. A green satin 
skirt, in reseda or bottle green, will be 
covered with a green silk fringe, with a 
line of blue, or of scarlet, sometimes both 
colors will be seen. A skirt in fewille morte 
(dead-leaf) will be covered with a silken 
fringe in the same color, with a gold line. 
Black covered with black silk fringes is to 
be very popular. All these gowns, in 
something more or less translucid, will call 
for ornaments to match in translucid 
enamel, of course. For today the jewelry 
must be purchased to match the gown. 
Where gold and silver sheaths are worn 
gold and silver jewelry or translucid 
jewelry with a framework of gold and 
silver are 


l’ringes 


seen, 

made of beads will still be 
fashionable. White and cream gowns will 
he covered entirely by fringes of pearly 
beads, while pale blue and pale pink gowns 
will have deep fringes of “pearls” to 
match the color of the undergown. Long 
sautoirs of “pearls” will be worn with 
hese toilettes, the effect being one of fairy- 
‘ike beauty. Gown covered with fringes of 
black beads will with jet 
ornaments. 

\ decided novelty is the fringe made up 
if beads of different colors, no bead being 
used twice, naturally gowns covered with 
these beads are for women who rarely wear 
the same evening gown more than three or 
times. 


also be seen 


four 
k oO OX 


Steel fringes, made of the tiniest of 
eads, worn over a steel grey satin founda- 
tion, are somethine quite 
another indication of the coming popularity 


1 


new. It 1s 


of steel jewelry. For naturally — steel 
jewelry is the only wear with the steel 
srey gown, whether with steel bead or 
steel colored silk fringes. Quite a novelty 


‘s the china bead, mostly in opaque white, 
hut also in pale blues and pinks. These 
fringes are short and attached with a pat- 
tern picked out in beads. Naturally opaque 
stones must be worn with this type of 
2z0wn, ivory or bone sautoirs, bracelets, and 
earrings, while lapis-lazuli also serves for 
this particular purpose. White and pink 
coral are worn with the white and pink 
china fringes. 
* * Ox 

The long, white cape, very wide, cut 
circular, in silk or satin, that hangs be- 
low the evening gown, is sometimes trimmed 
in silk tassels, to match, sometimes in 
beads. Owing to the nature of the gar- 
ment, small short fringes only are used, 
mek'ng flounces, as they are put on some- 
what full. Ostrich feathers also make 
flounces for these capes. Only a single row 
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of the feather is used, the second being cut 
away or the feather being skilfully cut in 
two, to make two lines of fringe. These 
fringes will also be seen for evening gowns 
this year. 

enamel is the fashionable 
material whether for clocks, watches, 
brooches or pendants. It is also being used 
for all kinds of toilette requisites, the backs 
of hair-brushes and hand mirrors being 
made of the substance. Usually in some 
entirely original shape, they are seen in pink 
and blues, yellows and mauves, the translucid 
tints par excellence. Some of the backs 
of brushes are sextagonal or octagonal in 
jorm. Others have oval forms, while some 
are combinations of straight and curved 
lines, that vaguely recall some of the orna- 
ments belonging to Marie Antionette, still 
preserved in the museums in Paris, or at 
Versailles. There are central patterns of 
leaves, in a dark shade of the enamel in 
he same color as the article itself, on the 
inner couche or enamel. Some of these 
brushes also have tiny Empire wreaths, 
in green, running like a pattern in a fabric 
through the whole. Other ornaments for 
the dressing table are made in the same 
enamel, all to match. Hand looking-glasses 
naturally have backs to match those of the 
brushes, hairpin boxes are kept small and 
wide vanity cases are in the same _ kind 
of enamel, in all the tender pastels, and 
like the dressing table ornaments and 
utensils, have a very unobstrusive pattern. 
in leaves in another shade of the same tone, 
or flowers, sometimes in a different, or 
even contrasting color on the lower layer of 
enamel. Most of these vanity cases have 
lone fringes, either in beads or in silk. 
If heads are used, they also are translucid. 
If silk is seen, the strands are in different 
colors, a lighter color over a darker being 
the general rule. 


Translucid 


kok ok 

Parrots and parroquets are taking a 
large place in all kinds of designs. Sun- 
shades and en-tout-cas have handles of 


carved wood, representing parrot heads or 
cntire parrots. Sometimes the head of the 
bird is in feathers. A duck’s head, in green 
icathers, was seen, the bill being in vellow 
There are dogs’ heads with stiff 
made of hair, with a leather strap 
just like the original, excepting, of course, 
for the Besides this there are the 
heads of queer old men, of quaint old women 
and other comic figures. But the bird 
handle is the most popular model by far. 


enamel. 


collars 


$1Ze. 


The parrot or parroquet is also entering 
into a number of designs for the backs of 
watches. Sometimes it is merely traced in 
the silver, gold or platinum case. As a rule 
the bird is very much conventionalized, its 
tail extended far beyond the limits of nature. 
It is often made to coil and curl the whole 
being executed in very fine lines. Some- 
times the parrot is indicated with fine black 
lines, sometimes with grey lines, sometimes 
it is engraved and the lines marked with 
enamel and baked in. 

* * * 

Sometimes the back of the watch is in 
black enamel with parrots picked out in 
gold and red. The figure is simply drawn 
in, in gold, with red shading. Sometimes a 
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Hidden Goods Sell Slowly—Display Your Merchandise 
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You Should Know 
These Facts About 


HOPE 


(Synthetic) 


Aquamarines 




















The Hope Aquamarine is a newly syn- 
thesized stone, far harder than the nat- 
ural aquamarine, and equal in beauty to 
the fine natural stone. The Hope 
Stone is, however, far lower in price. 


Properties—Color—These stones show the 
wanted light blue-green transparency of 
color most admired in aquamarines. 
Hardness—Nine in the scale, its hardness 
is exceeded by that of the diamond only. 
Structure—Crystalline, in curved or glo- 
bular formation. Composition—Oxide of 
aluminum combined with coloring ox- 
ides of secret composition. 


Uses—For any article of jewelry in which 
the natural aquamarine is used, the Hope 
Aquamarine will serve even better. 


Advantages—The Hope Aquamarine is, 
for all practical purposes, a far better 
stone than the natural. Its hardness, 
first of all, recommends it to the jeweler. 
The color and brilliance of the Hope 
Aquamarine is superior to that of many 
of the natural stones. 


The Hope Aquamarine has been pre- 
sented to the trade with the feeling that 
here is a new synthetic stone which will 
soon become as deservedly popular as 
the Hope Sapphire or Ruby. 








First Annual Show of 
Chicago Wholesale Jewelers 


As this issue comes off the press, the 
Chicago Wholesale Jewelers’ Show is 
closing in a blaze of glory. Let us hope 
the show will become an annual fea- 
ture. And that other jewelry centers 
follow the good example. After all, 
most of the really worthwhile lines of 
merchandise are sold thru the whole- 
salers. It is fitting that, once a 
year, the wholesalers hold a fashion 
show to display these lines for the 
jeweler’s benefit. 


Thank You, Mr. Swenson 


Your Letter Typifies the True Spirit of 
Constructive Selling 


Our friends, the wholesale jewelers’ 
travelers, will be interested to read 
this letter from one of their own fra- 
ternity. 

Austin, Texas, 
Sept. 7, 1926. 

L. Heller & Son., Inc., 

New York, N. Y. 

Gentlemen— 

Please send me another Certifi- 
cate Book for your Deltah Pearl 
Anniversary Assortments as I will 
have used up my present book by 
September 15. Congratulations on 
your Assortment and let’s put 
pearls over big this year. 

Sincerely, 
C. H. Swenson, 
C. L. Norsworthy Co., 
Dallas, Texas. 

We venture to say Mr. Swenson is 
putting over many other items in addi- 
tion to Deltah Pearls this year. 








Paris, France 
Sept. 16, 1926 


Business is just beginning to open 
up in Paris. Until now things 
were very quiet because merchants 
were away on vacation. Expect 
from now on we shall do quite 
some business here as everybody 
seems more and more interested 
in our Emeralds. 


Milton J. Heller 

















Visited Us Recently 
We have had the pleasure of visits 


from the following: Mr. Anshen, Provi- 
dence; Mr. Adams, Peoria; Mr. Block, 


Baltimore; Mr. Dreyfoos, Providence; 
Mr. Eldridge, Miami; Miss Gabriel, 
Nashville; Mr. Goldberg, Nashville; 
Mr. Moore, Los Angeles. We trust the 
ladies and gentlemen enjoyed visiting 


us as much as we enjoyed having them. 











Necklace 
De Luxe 
Elvira 









The “Staff of Life” of the Pearl Business 
WHA TEVER other kinds and styles of pearls may 


come and go, the opera necklace of fine graduated 
pearls will always stay. Today, as ever, you will find a 
goodly sale for these most beautiful of necklaces. But be 
sure those you sell really are fine pearls. 


DELTAH PEARLS | 


With 14K. Clasp 
2 Sapp., 1 Dia., 
Complete $40. 
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couple of butterflies are added to the 
“parrot” design. Clocks six inches in 
height, are in black enamel with distinctly 
conventionalized figures of parrots or of 
storks, drawn in gold, on the case. Some- 
times the face is in gold, with the pattern 
reproduced on the face, in a very subdued 
manner. The parrots or storks never inter- 
fere with the figuring, the designs being 
twisted around and curled to take up the 
smallest possible place. 
*x* * * 

Brooches, made up of seven tiny plaques, 
or perhaps five, on a long pin are in enamel. 
Qn the scarlet groundwork of enamel, the 
parrots are picked out in green. In some 
cases the parrot is in royal blue, in high 
relief on the plaque. At others a green 
parrot stands on a white background, the 
whole being in enamel. Parrots are also 
made in gold or silver filagree, for brooches. 

* * * 


Bracelets are being made of small birds 
and to form plaques. Sometimes three tiny 
parrots, all green, with black markings, will 
be placed together to make one plaque or 
motif. They are closely linked up by a 
slender chain to the next group of parrots. 
The birds are either elongated, drawn out, 
to reduce the width of the group, or in 
other models, a single bird is used, when it 
is broadened out, to fill up the requisite 
space. 

* * * 

The “rage” for serpent jewelry is grow- 
ing. Bracelets in green enamel and gold are 
seen, which are very pretty. In fact the 
snake is so exactly imitated, so life-like, as 
to give an unpleasant impression. These 
bracelets are not merely for ornament, they 
are also for use. With the long lace sleeves, 
usually formed of a strip of lace, without 
form of any kind, that merely drapes the 
arms, without covering them, the snake is 
used to confine the drapery at the wrist. 
One snake is needed for each arm. If, how- 
ever, the wearer wishes the lace to be re- 
tained higher up the arm, another bracelet 
is curled round the arm. For sleeves, that 
do not match the dress, and that partake 
more of the character of a drapery than of 
a sleeve proper, made in all kinds of flimsy 
materials, these snake fastenings are much 
seen. In silver, for instance, on a silver- 
thread lace sleeve, they are hardly notice- 
able. They are also made in steel, which is 
coming to its own again very rapidly. In 
steel they are also very good imitations of 
the real serpent, elongated chains imitating 
the serpents skin very successfully. If 
serpents are used as bracelets, a very tiny 
serpent ring is also seen. Serpent belts have 
been put on the market, but they have not 
caught on much, excepting for fancy dress 
or to be worn with something eccentric. 

* * * 


The bracelets, made up of tiny plaques in 
enamel, some three centimetres square, are 
much worn. They have a tiny flower in the 
centre, blue or pink. Lines radiate from the 
Petals of the single flower towards the edge 
of the plaque. These lines, usually black, 


tun into a slight framework of black. The 
Plaques are joined together by tiny chain- 
lets. The same kind of bracelet is seen in 
oblong plaques, in lozenges, three tiny chains 
linking up the plaques. Sometimes the pink, 
blue or yellow flower is on a background 
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of white enamel, sometimes on a mauve 
background. The same type of bracelet is 
also being worn in black with a violet or 
green flower. The links in this case are in 
black metal. 
*x 
An interesting instance of the extent to 
which the new translucid enamel is being 
used was seen in the case of a small Saint 
Christopher, four inches in diameter, made 
in pale violet, nailed to a car. Quite flat, it 
served as a useful ornament, besides being 
a mascot. 
x * x 
Lapis-lazuli, strung together with rock 
crystal, the lapis-lazuli very large, the rock 
crystal small, is being used for sautoirs. A 
pebble that closely resembles jade, but that 
‘s much less valuable, is also being made 
into sautoirs, while cornelians, garnets, 
agates as well as various kinds of pebbles 
are being largely used, generally with a 
small white opaque pebble, between the two 
colored stones, the effect being very good. 
The fashion for wearing sautoir made of 
“stones” that are frankly imitations is going 
out, as Summer wanes. The pebble sautoir 
is taking its place. As the pebbles are 
heavier than the imitation stones, the sautoir 
is being worn shorter. Artificial pearl 
necklaces, especially those of a color never 
found in nature, and therefore evident imita- 
tion, are worn as long as ever. The “pearls” 
are perhaps even a trifle larger than they 
were at the beginning of Summer. The 
ropes are very long, and are worn knotted, 
several times, in complicated knots. Naturally 
ihese knots are never undone, but remain as 
when the necklace was first purchased. They 
zo extremely well with the very popular 
white and cream that has been worn ex- 
tensively this Summer owing to the record 
weather. 
x ok x 
A curious change in taste in the matter 
of yachting and other cups, given as prizes 
for winners of races, is being noticed. They 
resemble funeral urns rather than cups in 
many cases, having covers. The fashion of 
presenting a silver cup, gilt, is also much 
seen. Naturally a “gold” cup looks well, but 
silver seems more suitable to sporting 
events. Sometimes the gilt cup is well 
broadened out, and fluted, the base usually 
being very large, and the cup rising from 
a slight stem, fixed on the metal base. In 
other cases the cup is egg-boiler shape, with 
a wide base and brim, the lid being very 
ornamental. One cup recently donated 
weighed 10 pounds and was 70 centimetres 
in height. Another type of cup looks very 
original. It consists of a wide bowl, resting 
on a base. From the centre of the bowl 
rises a circular rod, bearing a ball, sur- 
mounted by an eagle. None of these cups 
seem of any practical use. In many ways 
the drinking goblet, of a size to be used, 
appears preferable. The goblet that can be 
used as a punchbowl is also useful as well 
as ornamental. 








Fickle Fashion of the XVth Century 





THE condemnation of a fashion among the 

“upper classes” when once it got hold 
with the “people,” greatly aided England's 
silversmiths when the pewterers in the midst 
of their XVth century growing industry 
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“took on airs,” is well told in a page of 


Malcolmn Bell’s “Otp Pewter” (New 
York: Charles Scribner’s Sons). He 
writes : 


“The London pewterers were evidently 
waxing proud in their growing prosperity 
by this time, for in 1438 they presumed to 
add to their ordinances without consulting 
the Lord Mayor, who promptly asserted his 
authority and showed his resentment by an- 
nulling the additions until he had been peti- 
tioned with due humility to allow them. 
How great this prosperity was is shown by 
the fact that in 1444 the Warden of the 
Company thought it advisable to ensure a 
sufficient supply of that essential ingredient, 
tin, by obtaining the right to pre-empt one- 
quarter of all that came into the city. An 
inventory of the same year shows that John 
Danby, a mere commoner, possessed ‘IX. 
pece led and pewd vessell,’ worth two shil- 
lings and fourpence, while in 1453 Jacques 
Coeur laid in a supply for his work people. 
As is the case so often with fashions, how- 
ever, when the common people began to en- 
joy it the upper classes thought it time to 
eschew it, and in the inventory of Sir John 
Fastolfe’s possessions in 1459 among nine- 
teen thousand ounces of plate not a grain of 
pewter is to be found. 

“Yet the royal and noble visitors to sub- 
ject cities had still to be content with sup- 
ping their vin d’honneur from humble pew- 
ter, at any rate. at Amiens, where cups for 
the purpose were again purchased in 1463.” 








CANADIAN NATIONAL EXHIBIT 


Big Display Which Ended Sept. 11 Sur- 
passed Previous Exhibits 


Toronto, Can., Sept. 16—The Canadian 
National Exhibition was opened on Aug. 
28 by the Diwan Bahadur of India, closing 
on Sept. 11. It surpassed in comprehensive- 
ness and interest all its predecessors, and 
the attendance broke all pervious records, 
totalling 1,573,000, an increase of 81,700 over 
that of last year. There was a large in- 
crease in the number of exhibits, and many 
new features of interest. 

A specially notable feature was the ex- 
hibits from different parts of the Empire 
and foreign countries, including Britain, 
India, New Zealand, Sierra Leone, Mexico, 
Cuba, Columbia, France, Bermuda, and 
Jamaica. Among the exhibits of Canadian 
manufacturers were displays by the Oneida 
Community, Ltd., W. A. Rogers (Canadian 
Company), Ambrose Kent & Sons, Toronto, 
McClashan-Clarke Co., Niagara Falls, and 
Ellis Bros., Ltd., Toronto. The latter firm 
had a display of diamonds in the design of 
a fountain, the total value represented being 
$200,000. 

Among jewelers visiting Toronto during 
the exhibition fortnight were G. M. Moore, 
Bobcaygeon, F. R. Clarke, Peterboro, J. B. 
Philp, Mount Forest, E. W. Ross, North 
Bay, A. Gabel, Kitchener, William Conduit, 
Galt, W. E. Irvine, Orangeville, H. Bar- 
rett, Oshawa, and J. R. Bentley, Port Perry. 











Jewelers at Dallas, Tex., who have closed 
their stores for Saturday half holidays dur- 
ing June, July and August opened their 
stores on Saturday Sept. 11 and will con- 
tinue this practice until next June. 
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The News From France 








Electric Alarm Protection Saves Jewelry Robbery—Bogus Check Passers 
Swindle French Jewelers But Are Caught in Switzerland—New Regulation 
Puts Tax on Property Recovered by the Police 


























Paris, Sept. 4.—There are several in- 
teresting items in the Paris press, contain- 
ing a lesson for jewelers in other countries. 
The first concerns electric alarms. They 
are being affixed everywhere in France, on 
doors, windows and above all on safes, of 
jewelers premises, that are protected to a 
certain degree by these devices. The would- 
be thief can always cut the wire, however, 
and the most important point in arranging 
such contrivances 1s to conceal the wire, or 
to run it along where it is inaccessible, 
without the proper tools. The electrician 
who fixes the wire should come during the 
lunch-hour, of an evening or a Sunday, to 
allow of his work being done without the 
knowledge of the people in the shop, for 
very often information, enabling the thief to 
carry off his coup, is obtained from some- 
one inside the house, and usually from a 
woman employed about the place, who has 
no idea what she is giving away. 

A workshop, on the fifth floor of a large 
Paris house. where 20 jewelers work at 
models, was left as usual at the lunch hour 
recently. The owner of the workshop, how- 
ever, took precautions to protect his 
property. He had two safes in his room. 
One was in iron, and very large. The 
second in wood, but it contained a second 
safe in iron. The thieves had information 
that the second safe contained the valuables. 
They found the key in the lock, turned it 
and were astonished to find that all the 
electric lamps in the workshop were lit 
automatically. Fearing to continue their 
work, they went downstairs, only to fall into 
the hands of the concierge, who had been 
alarmed by a hell, which rang in his room 
when the safe was tampered with. The con- 
cierge managed to take one of the men 
prisoner, the second escaped. This points to 
the fact that he should have closed the 
entrance door on hearing the alarm. Then 
both might have been taken. 

The thieves had had no difficulty in fore- 
ing the strong locks leading to the work- 
shop and the armored door, being provided 
with the proper tools for this purpose. There 
was over two pounds weight of metal 
on the tables of the workshop, being made 
up into jewelry, while the safe contained 
over a million francs worth of platinum and 
jewels. 

took 

The second incident is also a triumph for 
authority as against wrong-doers. But it is 
also an evidence that people on the continent, 
as distinct from England, will never learn 
that private checks are only worth what the 
drawer is worth, and that they do not repre- 
sent cash. A couple, of French nationality, 
went te Deauville to try to make a harvest 
while the season was at its height and for 
this purpose put up at the best hotel in the 
place. Visiting the casino late at night they 
examined the iewels exhibited in glass cases 
there and finally asked to look at them more 
closely. They finally selected a diamond 


bracelet worth 100,000 francs and a ring 
valued at 72,000 francs. The young man, 
who had assumed a high-sounding name, 
drew a check for the amount, giving the 
name of his hotel, where he said he was 
well known. The jeweler accepted the check 
and the couple got into a taxi outside and 
were driven to Paris, leaving their luggage 
behind them. Next day the jeweler tried to 
cash the check but found that the young man 
had no money at the bank. 

The thieves tried the same trick in Paris, 
where they had put up at one of the best 
hotels. They managed to get away with 
a ring worth 22,000 francs and then driving 
off to another hotel got a wrist watch at 
8,590 francs. Leaving worthless checks be- 
hind them, they carried off the goods. 

They then went to Switzerland and crossed 
into Italy where they were arrested and 
the jewels were found still in their posses- 
sion. This makes three jewelers, and high 
class jewelers at that, who tamely accepted 
worthless checks, apparently without even 
telephoning the hotel to know if the cus- 
tomers were old clients and known personally 
to the manager. They were evidently de- 
ceived by the aristocratic appearance of the 
pair, who were not professionals but only 
beginners at the work. 

x o* * 

A new police regulation has recently been 
introduced in France, putting a tax of 4 per 
cent. ad valorem on all property recovered 
by the police, to be paid by the owner, on 
recovering the goods. For objects of small 
value, one franc is paid. This tax on re- 
covered property has been imposed because 
ot the trouble and cost connected with regis- 
tering finds, keeping the articles safely and 
keeping track of them, generally. Accord- 
ing to French law finders of valuables are 
forced to inform the police, but only in the 
case of something of more than trifling 
value. If the owner does not come forward 
for a year and a day, the finder enters 
automatically into the possession of the 
articles. In England for instance. there 
is a tax of 12 per cent. on recovered 
objects, 15 per cent. on silver and gold. 
In other countries, a reward, calculated on 
the value of the object is sometimes given 
to the finder of the article. The immediate 
effect of the imposing of the tax, has been 
to stop the finder getting the usual reward 
from a grateful owner, glad to get back 
some valued piece of jewelry. It would 
appear that no one gives a reward as well 
as paying the tax. Some of the papers that 
bitterly criticized foreign women for giv- 
ing nothing to the finder of their lost 
jewelry recently, might have done well to 
have looked for the reason, as naturally be- 
ing forced to pay a tax dries up any incl'na- 
tion towards generosity. This lack of 
possible reward is calculated to have another 
effect. The finder of valuables will either 
conceal their possession or get rid of them 
as best he can, maybe to an habitual receiver, 
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and thus take the first step down the road 
of ill-doing, or will simply leave them lying 
where he found them. Going to the police 
station, waiting to be attended to, takes 
time and if no reward is likely to come in 
return for the trouble, it is really not worth 
while. It is thus certain that the return 
of objects found will fall off. Meanwhile 
the new tax is bringing in considerable 
amounts. The police, aware that very few 
objects found will be deposited at the police 
station, if there is no hope of a reward, are 
considering a project for dividing the tax 
between the finder and the police station. 
This will probably be carried through as 
otherwise the habit of bringing things to 
the station is likely to slowly die out. With 
the institution of the tax, the custom of giv- 
ing very large figures to the police, probably 
far beyond the value of the jewels, with ar 
idea of getting a free advertisement, will 
probably disappear. It is all to the good, as 
there is an idea on the continent, the result 
of the publication of high figures giving a 
fancy value to jewels lost, that American 
and British women are habitually very rich. 
This makes them the mark for burglars 
and pickpockets. 








October—Opal or Tourmaline* 


Ciara BELLE THOMPSON, 

“Grey years ago a man lived in the east, 
Who did possess a ring of worth immense 
From a beloved hand. Opal the stone, 
Which flashed a hundred bright and beautious hues, 
And had the secret power to make beloved 
Of God and man the blessed and fortunate 
Who wore it in this faith and confidence.” 
THE fire of ruby, the purple of amethyst, 

the green of emerald were fused to make 
the dazzlingly beautiful jewel that is the 
opal of October. As the gem of hope, it 
cheers the heart, drives away melancholy 
and makes the owner lovable. Moreover, in 
multiplicity there is increase of power; and 
while one opal would bring success, three 
would more than treble the good fortune of 
the wearer. 

Its popularity was attested by the late 
Queen Victoria who insisted upon opal’s 
presence in every gift of jewelry that she 
made. The wife of a President of the 
United States dated the family preeminence 
from the time of her constant use of opals 
for personal adornment. 

A Roman senator, Nonius, chose exile 
rather than large fortune on account of an 
opal. Mark Antony had seen this treasure 
in the man’s possession and coveted it for 
Cleopatra. But the sturdy Latin refused 
to part with a ring that had brought so 
much good success to him and to his family, 
and accepted permanent banishment from 
the presence of his emperor. 

The opal has medicinal properties, which 
protect the wearer from cholera, prevent in- 
fections and cure blindness. 

The tourmaline, which is the second stone 
of October, brings wisdom, strength, elo- 
guence and power. It is particularly 
efficacious in the learned professions and has 
given power and success to authors, poets, 
editors, lawvers and _ teachers. 

Simon is October’s apostle, Bariel the 
guardian angel and Scorpio the Zodiacal 
sign. The flower is the hops. 


*From the National Jewelers Publicity Assecia 
tion. 
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The News From England 








Jeweled Bracelets Popular with Sleeveless Gowns—Fashion Exhibition in 
London—Oliver Cromwell Watch Stolen from London Museum—Clocks 
in House of Parliament—Co-operative Publicity Campaign to Stimu- 
late Sales of Sheffield Made Goods in the United States Being 
Considered 

















Lonpon, Sept. 4.—New jewelry styles for 
the Winter presaged by the trade samples 
now being shown in conjunction with new 
dress modes indicate that such items as 
bracelets, necklets and brooches will be 
worn in duplicate, if not in triplicate. With 
the sleeveless evening gown as many as five 
jeweled bracelets on the left forearm will 
be fashionable. These will be alternately 
wide and narrow and in a wide range of 
design. A pearl rope, looped three times 
around the neck, one strand above the other, 
or three separate necklets of pearls, will ac- 
company the braceleted left arm. Long 
brooches containing various precious stones 
set in bronze will be used for catching to- 
gether items of drapery. The kind of gems 
in these brooches will be influenced by the 
dress colors, but the turquoise set in bronze 
is likely to be popular. 

x * x 

At the Fashions Exhibition; the annual 
trade show which is being held in London 
this week, novelties that are promised a 
vogue this Winter, and which were on view 
to buyers, include jeweled garters as wide 
as the popular bracelets, worn just below the 
knee. These jeweled garters are in every 
range of coloring and design. No attempt 
will be made to hide the garter since skirts 
are to remain abbreviated. The jeweled ef- 
fect will thus be visible for all to see. 

* * x 

There is some anxiety manifest in South 
Africa, not only in the diamond producing 
industry, but in governmental and social cir- 
cles, at the steadily increasing number of 
alluvial diamond diggings that are opened 
and proclaimed by individuals. The alarm 
of the diamond production directors is con- 
fined to the obsession that the continual 
growth of individual diggings will affect the 
demand for rough diamonds. The concern 
of government officials and social workers is 
limited to the problem of reactional activ- 
ities on the part of the diggers, the majority 
of whom lose what little capital they have 
in the quest for fortune. Thousands of pro- 
fessional and amateur diggers are lured 
away from paying jobs to participate in new 
diamond rushes, only to regret their de- 
cision and surge back to the cities for regu- 
lar employment. From the government point 
of view this is unsettling and proves a bar 
to the steady development of good citizenship 
communities. 

x Ok Ok 

Jewel thieves are busy in and around the 
metropolis these days and among the na- 
tional institutions that have received atten- 
tion at their hands is the London Museum, 
from which the famous Oliver Cromwell 
watch has been stolen. It was stolen early 
in the afternoon from a show-case. The 


watch was made at Worcester by R. I. 
Barnes and formerly belonged to the Prince 
Regent, George IV. 


It was of engraved 


silver and weighed two and a half ounces. 
It has one hand and the dial is decorated 
with the spires of Worcester cathedral in 
silver and a couple of browsing rabbits. The 
watch is enclosed in a modern silver case 
bearing an inscription as to the presentation 
of it to a friend by the Prince Regent in 
June, 1816. 
* OK Ox 

According to the Daily Mail, there are 
more than 500 clocks in the Palace of West- 
minster, the official designation of the Houses 
of Parliament, some bearing the date 1847, 
and all synchronizing with “Big Ben,” the 
father of timepieces in the metropolis. There 
are more than 500 rooms in the “Palace,” 
and each has its clock, while other clocks 


are placed in corridors and on stairways. A | 


gentleman with a light ladder in his hand 
is constantly in attendance on these clocks, 
and he does his job so well that there is not 
a second’s divergence in time between any 
of his timepiece brood and “Big Ben.” 
** 2 
When a middle-aged man was remanded 
at Windsor this week on a charge of stealing 
a gold cigarette case from the Henry III 
tower at Windsor Castle he admitted the 
theft of Lady Crewe’s jewels at Cowes two 
years ago. They were valued at $8,500, and 
included bracelets, pendants and earrings. 
* * Ox 
By means of the Commercial Treaty pro- 
mulgated between Switzerland and Germany, 
and which likely will be ratified by both 
parliaments before the end of the present 
year, Switzerland stands to improve her pros- 
pects in Germany substantially, particularly 
with regard to watches of all kinds. The 
agreement, which is in four sections, is to 
run for a year and deal with frontier trade, 
import restrictions and import duties. With 
regard to Switzerland’s business in Germany 
in watches the latter’s duties on the im- 
ported Swiss timepieces will be materially 
reduced, as follows: Gold wristlet watches, 
from 10m. to 4m.; women’s gold watches, 
from 20c. to 14m.; men’s gold watches, from 
20m. to &m.; silver watches, from 5m. to 
2.75m, and ordinary watches, from 3m. to 
2m. Germany, in return, obtains certain 
tariff concessions, and the influence on Brit- 
ish imports, and, possibly, U. S. A. imports, 
will be noticeable. 
x * x 
An organized combine in London to sell 
“fake” pearls was revealed the other day 
during West-London police court proceed- 
ings, two men being charged with obstruc- 
tion. They were, it was stated, selling arti- 
ficial pearls from the sidewalk, and causing 
the police considerable trouble by creating 
congestion in pedestrian traffic. The court 
said a high code of fines is being fixed to 
deal with that sort of nuisance. The “fake” 
pearl combine, the police said, is highly or- 
ganized. Supplies of the imitation pearls 
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are provided by an East-London merchant 
on a sales percentage basis. A reserve fund 
for police court fines is maintained, and 
whenever one seller is arrested another takes 
his place. 

x *k x 

Dance anklets now match the dance floor, 
the crystal ornament now being worn when 
the dancer is on a crystal floor. The crystal 
anklets are taking the place of the gold, 
jeweled and fur circlets. The crystal ankl- 
ets are of exquisite design and a stocking of 
gold mesh usually is worn with it. 

* * x 

The new Milanese watch bracelets are in 
pure white gold or platinum. They are 
graceful in outline and remarkably strong 
and as supple and decorative as a ribbon 
wristlet. They are, of course, more expen- 
sive to buy than the ribbon wristlet watch. 

x * * 

A co-operative publicity campaign to 
stimulate the sales of Sheffield-made goods 
in the U. S. A. is being considered in Shef- 
field, the idea being to establish a New York 
showroom in charge of an expert salesman 
and to advertise, for instance, Sheffield qual- 
ity cutlery in the American press. The 
amount of business in high-class Sheffield 
cutlery done in America is small and nowise 
compares with the extent of the field that, 
apparently, is open to progressive manufac- 
turers of the Sheffield article. Inferior 
stainless cutlery continues to be sold in some 
of the best shops this side as the best class 
Sheffield product. Stainless steel production 
has continued throughout the coal dispute 
here since most of it is manufactured in elec- 
tric furnaces. Conditions in the plate and 
cutlery trade are improving somewhat, the 
Colonial demand now being much better. 
Electroplaters have received better orders 
from the seaside resorts, but hotel buying 
still is much below normal. 








Queer Taste in Decoration 





(THERE is no dispute when it is a matter 
of taste (de gustibus non disputandum) 
the old Romans said; and an old adage says 
that the man who saw the old lady’s favorite 
cow licking her cheek, exclaimed “there is 
no accounting for taste.” In the matter of 
selection of decoration by the purchaser the 
above fact is peculiarly the case. This is 
a very long-standing complaint of the de- 
signer. Listen to a few words from R. G. 
Hatton in his “PriNcrpLEs OF DECORATION” 
(London: Chapman & Hall, 1925) : 

“In the middle of the XIXth Century peo- 
ples’ observation was concentrated. They 
seemed to be able to switch their attention 
on and off, and so to move from one investi- 
gation to another without any thought of 
there being any connection between the two. 
People of this kind observe a bowl (let us 
say) and also observe its decoration, but 
they see them separately. They are quite 
willing, therefore, that the decoration shall 
be a copper-plate of Queen Victoria, or a 
view of Menai Bridge. And if one demands 
that there should be a more distinct relation- 
ship between the two, they will demur, for 
they regard whatever is done to the picture 
to bring it into relationship to the bowl as 
a modification and therefore a falsification of 


it.” 
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“Orienta Pearls” artificial with Diamonds 


set in Platinum or 18kt. White Gold 
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“Orienta Pearls” are acknowledged by the best Jewelers to be the finest Artificial Pearls 
on the market and are frequently used to duplicate real pearls of high value. 


We will gladly submit designs and estimates. 
Bracelet No. 595 


with Jade or Sardonyx rings 
$18.00 list “he Jewelers 


Other pieces illustrated 
will retail from $100.00 up. Pearl 
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TELLING THEM THE TIME 


Members of Omaha and Council Bluffs 
Jewelers’ Guild Inaugurate Free Service 
to the Public 


OmaHa, Neb., Sept. 17—The Omaha & 
Council Bluffs Jewelers’ Guild at its meet- 
ing Thursday night, Sept. 9, decided to an- 
nounce publicly that its members would be 
responsible for giving the time to the public, 
since both the North Western Bell Tele- 
phone Co. and the Western Union Telegraph 
Co. have discontinued this practice by a 
sweeping order. 

For years the telephone company gave this 
information freely, through the central girls 
at the switch boards. Then they decided it 
was a nuisance and interferred with more 


legitimate telephone traffic, and discon- 
tinued it. 
Then the Western Union announced it 


would take care of this free public service, 
and made it public that.a call to Jackson 
6767 would get the time immediately. This 
went on for some time in Omaha. Now the 
Western Union has had a sweeping order 
from the home office in New York to dis- 
continue this practice all over the United 
States. 

Thus when the giant corporations, the 
telephone companies and the telegraph com- 
panies found it entirely too costly a service 
to give free, the Omaha and Council Bluffs 
jewelers have undertaken to split the load 
between them, and have so announced them- 
selves. 

Someone at the Guild meeting immediate- 
ly proposed that Secretary Henry W. Mc- 
Donald, of the Guild, take care of answer- 
ing these calls. 

“Say,” said the secretary, “do you know 
why the Western Union gave up this job?” 

“No.” 

“Well,” said the secretary, “it was be- 
cause they got 5,000 calls a day and kept 
five girls on the switchboard at Jackson 
6767, doing absolutely nothing else but 
answering that one question, and then they 
could not keep plugged in fast enough to 
answer all of them.” 

That settled that point, so it was decided 

the public should be informed that any 
jeweler in Omaha or Council Bluffs will 
gladly give the time, so that the load may 
be distributed among several dozen instead 
of concentrating at one point. The public 
took to it like the proverbial “duck to the 
water,” and the jewelers are spending much 
time at the telephone. 
; Jewelers in the two cities are now finding 
It necessary to plan some method of getting 
the time quickly when a call comes, to save 
time and confusion about the place. Some 
are moving their timepieces to another wall 
in order to get them directly in front of 
the telephone. Some are depending on their 
wrist watches. H. W. McDonald of the 
Albert Edholm Co., is working on a clamp 
contrivance that is to clamp a watch on the 
shank of the telephone so that it will always 
be before the person who answers. 

Some interesting developments are ex- 
pected to be reported at the next Guild meet- 
ing as a result of this new and widely- 
advertised practice. It remains to be seen 


whether the jewelers in a month or two 
months from today will still be enthusiastic 
about their plan. 
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The Guild is to spend about $4,000 in 
collective jewelry advertising in the local 
daily papers, starting in October and con- 
tinuing until after Christmas. Some adver- 
tising of this kind was done last Spring 
by the Guild, and now the plan is to go 
ahead with a heavier campaign than before 
with a view to selling the public on jewelry 
as the most acceptable gift. The advertis- 
ing committee is to meet with Secretary 
McDonald within a week to further the de- 
tails of the plan. 

The Guild further arranged for a radio 
talk over KOIL at Council Bluffs, the time 
to be determined later. Henry W. Mc- 
Donald, secretary of the Guild, is to give 
the talk, on the subject of “Solid Silver.” 








Market for Fountain Pens in Chile 

A recent issue of the Commerce Reports 
issued by the Bureau of Foreign and 
Domestic Commerce, Washington, D. C., 
publishes the following on the fountain pen 
market of Chile: 

“It is estimated that the annual fountain 
pen consumption in Chile is between 18,000 
and 20,000 units. About one-fourth of the 
population of 3,900,000 are of the class who 
write frequently, and among them there is 
an active demand for this type of pen. 

“The wide assortment available includes 
plain black holders and black with gold 
adornments, gold cased, red with black ends, 
and women’s fancy and black pens for at- 
tachment to chains, and in the past few 
months jade holders have sold very well. 
Present prices fluctuate between 3.50 and 90 
pesos (1 peso equals $0.125). Practically 
all stationers and a large number of jewel- 
ers handle pens, so that the prospective 
purchaser may find models of any prede- 
termined type or price within a distance of 
anv two blocks in the center of the leading 
cities. 

“American high-class goods have always 
enjoyed the largest demand, but several 
British manufacturers have recently entered 
the Chilean market and a further increase 
in competition, principally in the cheaper 
erades, is anticipated. Standard sizes cu 
stitute mest of the sales and the cheaper 
models are usually sold to children.” 








The Japanese Coral Indus'ry 

Taiwan’s coral industry is a remarkable 
new development, according to a recent is- 
sue of Commerce Reports published by the 
Bureau of Foreign and Domestic Com- 
merce, Washington, D. C. 

Coral was discovered in the sea of Kee- 
lung in June. 1924, and within six months 
Taiwan was recognized as among the fore- 
most corai produc‘ne centers. The yield in 
the last six months of 1924 amounted to 
810,000 yen ($332.100). and the coral col- 
lected during 1925 totaled 20,683 pounds, 
and was valued at more than 1,000,000 yen. 
(The average value of the yen in 1925 was 
$0.41). 

The Taiwan coral is of a quality unsur- 
passed in the world’s markets. Naturally 
there are various grades and colors, the 
red, deep red, and rare pale rose colors 
predominating. The bulk of the collections 
have a high commercial value. 

Although it is impossible to estimate the 
coral resources of the seas off Keelung, 
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experienced coral fishermen state the area 
is extensive and sufficient in deposits to 
maintain the present rate of yield for a 
period of at least 20 years. 








GETS VALUABLE LOOT 





Window Smasher Escapes from Milwaukee 
Store With Rings and Watches 
Worth Over $4,000 


MILWAUKEE, Wis., Sept. 16—Within a 
week after two jewelry robbers were sen- 
tenced in the Milwaukee courts, the window 
of the Max Gross jewelry store at 616 
Grand Ave. was smashed and more than 
$4,000 worth of jewelry taken from it by 
a thief, who escaped. The robbery occurred 
early in the morning on Sept. 14. The 
thief hurled an iron bolt through the window 
and then took the jewelry from the window. 
\ boat passing through the bridge at the 
end of Grand Ave., prevented the detectives 
from reaching the Gross store and catching 
the robber. As soon as the window was 
broken the alarm sounded at headquarters 
and a squad of detectives went to the store. 
3v the time they reached there, after being 
held up at the bridge, the thief was gone. 

The loot consisted of 23 diamond rings, 
averaging $125 in value, with a total of 
$2,875; 18 men’s wrist watches, valued at 
$40 each, totalling $720; and six women’s 
rings set with various birth stones, valued 
at $100 each, totalling $600. He overlooked 
other jewelry valued at $8,000, according 
to Mr. Gross. After leaving the store, the 
thief walked to the corner, turned down 
6th St. and disappeared in an alley. Only 
one man saw the thief, but he was too far 
away to identify him. 








SENT TO PRISON 
William Stocks Gets Penitentiary Term and 
Henry Del Vecchio Goes to House 
of Correction for Jewelry 
Store Robberies 


MILWAUKEE, Wis., Sept. 17.—William 
Stocks, who had confessed to smashing 16 
other jewelry store windows in Milwaukee, 
and who was convicted of burglary by being 
caught robbing the window of George Dur- 
ner, Inc., 745 3rd St., was sentenced to serve 
one to three vears in the State penitentiary 
by Judge George A. Shaughnessy in munici- 
pal court on Sept. 9. He had operated in 
Milwaukee for over two years and secured 
a large amount of jewelry from store win- 
dows during that time. 

Henry Del Vecchio was also sentenced 
from one to three years by Judge Shaugh- 
nessy on the same day, to serve in the 
Milwaukee house of correction for burglar- 
iving the office of Fred J. Theleman 
Co., manufacturing jeweler in the Manhat- 
ton building at 133 2nd St. Most of the 
jewelry which he took from the Theleman 
company was recovered. He was picked up 
by one of the police detectives in a saloon 
on Wells St., which is patronized by poorly 
dressed workmen. The arrest was made 
purely on suspicion as Del Vecchio was 
wearing nifty golf knickers and a wrist 
watch, which were out of the ordinary in 


the place. 
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RIGINALITY characterizes all Wheeler Platinum Diamond 

Jewelry—and watches especially. 
When you want to show your best customers something genuinely 
different, offer one of these Wheeler Watches—Diamonds and 
Platinum with Sapphires or Emeralds in most pleasing combina- 
tions—looks worth far more than its price and besides, it is built 
for service. The movement is absolutely dependable. 
We would like to demonstrate to every responsible jeweler the many 
selling advantages of Wheeler Platinum Diamond Jewelry. It will 
pay you to get in touch with Wheeler Service. 
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LATEST CUSTOMS RULINGS 


Customs Court Rules On Articles of 
Particular Interest to Firms Importing 
Watches and Clocks 
WATCH POUCHES 
In a decision just handed down by the 
United States Customs Court at New York, 
sustaining a protest of E. O. Hausburg, the 
tariff rate is lowered on certain leather 
pouches for watches. On entry, the col- 
lector levied duty thereon as “cases for 
clockwork mechanism” at the rate of 45 
per cent. ad valorem under Par. 368, Act. 
of 1922. The importer, in protesting against 
this assessment, claimed duty as manufac- 
tures of leather not specially provided for, 
at only 30 per cent. ad valorem under Par. 
1432 of the same act. This claim is granted 
in an opinion by Judge Fischer, who sets 
aside the classification under said ‘Par. 368 

at the 45 per cent. rate. 





CLOCKS AND LIGHTERS 


B. Altman & Co., of New York, win be- 
fore the Customs Court in a ruling setting 
aside the collector’s classification of certain 
clocks with movements having 15 jewels and 
certain lighters, comprising a set. Duty was 
imposed on the articles in question at $4 
each and 45 per cent. ad valorem under Par. 
368. Judge Fischer, in his opinion in favor 
of the protestants, rules that the clocks were 
correctly assessed under said Par. 368, but 
that the lighters should have been taxed at 
only 40 per cent. ad valorem under the pro- 
visions of Par. 399 of the 1922 act. 


CLOCKS WITHOUT JEWELS 


In sustaining a protest of the Syndicate 
Trading Co., Judge Fischer holds that cer- 
tain merchandise, consisting of clocks with- 
out jewels in the escapement, valued at be- 
tween $2.25 and $5 each, should have been 
returned for duty at the rate of $1 each and 
45 per cent. ad valorem under Par. 368, Act 
of 1922, rather than at $2 each and 45 per 
cent. ad valorem, as classified by the 
collector. 

WATCH MOVEMENTS 


Relief is granted to the European Watch 
& Clock Co., Inc., in a decision by the U. S. 
Customs Court involving the correct tariff 
classification of certain watch movements in 
clock cases (some having outside leather 
cases), On entry, the collector assessed duty 
on the merchandise, the subject of this rul- 
ing, at the rate of $4 each and 45 per cent. 
ad valorem under Par. 368, 1922 act, as clock 
movements in cases. Judge Fischer finds 
this assessment to be erroneous, fixing duty 
on the watch movements having 10 jewels at 
$1.25 each; those having 12, 13 and 15 jewels, 
at $2 each; those having 17 jewels, being 
unadjusted, at $2.75 each, under the pro- 
visions of Par. 367. As to the clock cases, 
duty is now fixed by Judge Fischer at 45 
per cent. ad valorem under Par. 368, and 
on the leather outside cases, at 30 per cent. 
ad valorem under Par. 1432 of the 1922 
tariff act. The importer’s protests making 
these claims are therefore sustained by the 
court. 

TRAVELING CLOCKS 


In a similar decision to the above, the 
Customs Court partly overrules a protest 
of Saks & Co. without affirming the col- 
‘ector’s assessment. According to the record 
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in the case at issue, the merchandise in ques- 
tion, consisting of traveling clocks having 
an outside case of leather with an inner 
case of meta! containing a watch movement 
having less than 7 jewels, was returned for 
duty as clocks valued between $2.25 and $5 
each at $1 each and 45 per cent. ad valorem 
under Par. 368. Judge Fischer holds, in the 
ruling just handed down, that the inner 
metal clock cases are dutiable at 45 per 
cent. ad valorem under Par. 368 as clock 
cases; the outside leather cases at 30 per 
cent. under Par. 1432, as manufacturers of 
leather; and the movements at the rate of 
75 cents each under Par. 367 of the 1922 
cariff act, as watch movements having less 
than 7 jewels. 

In the protest the importers mentioned 
only the 30 per cent. claim under Par. 1432. 
That claim, the court points out, is there- 
fore sustained as to the outside leather cases 
only; but in all other respects, and as to all 
the other merchandise at issue, the protest 
is overruled without affirming the decision 
of the collector. 








Man Arrested In Bethlehem, Pa., For Darby 
Jewelry Theft 


Reapinc, Pa., Sept. 17.—Wanted by the 
police authorities of Darby, on a charge of 
robbing a jewelry store three years ago, 
George Ferebee, colored, was arrested in 
3ethlehem, Pa., at noon on Thursday by 
City Detectives McGettigan and Quigney. 

A tip that Ferebee was in Bethlehem led 
to an investigation and his arrest at 3rd 
St. and Brodhead Ave. Lieut. Mullian, of 
the Darby police department, accompanied 
by several other officers went to Bethlehem, 
armed with a warrant for the man and he 
was turned over to them by the Bethlehem 
authorities and taken back to Philadelphia 
on Thursday afternoon. All the members of 
the gang charged with participating in the 
robbery are now under arrest. Officers claim 
that Ferebee was the ring leader. 








Death of Walter J. Davis 


ELKHART, INnp., Sept. 17—Walter C. 
Davis, 66 years old, one of the best known 
residents of this city, is dead here after a 
short illness. 

For many years he was engaged in the re- 
tail jewelry business at Cambridge City Ind. 
and was well and favorably known over the 
State, having been prominent in State asso- 
ciation work. He retired from the jewelry 
business a number of years ago and then em- 
barked in the optical profession and in this 
line of work he also was a success and be- 
came widely known. 

He was a member of the Congregational 
church in Elkhart and active in the affairs 
of that institution. 

Deceased is survived by the widow and 
two sons, Royden Davis, of Chicago, and 
Edward Davis, of Minneapolis. 








Julius Goodman, 3 S. Main St., Memphis, 
left on his semi-annual eastern trip Sept. 
15. The store for many years has had an 
established custom of giving personal serv- 
ice to their patrons and the matching of sil- 
ver, remounting of old jewelry, the selection 
of unusual pieces of jewelry is given atten- 
tion by Mr. Goodman on these trips. 
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RINGS AND WATCHES STOLEN 





Window Smashers Visit Reninger’s Jewelry 
Store, Easton, Pa., and Escape With 
Articles Valued at $1,000 


Easton, Pa., Sept. 18—Burglars broke a 
plate glass window in the Reninger jewelry 
store, at 223 Northampton St., at about 4.30 
o’clock Thursday morning and escaped with 
rings and watches valued at $1,000. 

The robbery was discovered at 5 o’clock 
in the morning by Charles Derr, an employe 
of the Easton City Light Plant, while on his 
way home from work. A brick wrapped in 
a handkerchief was found in the back part 
of the window and glass was scattered all 
over the floor of the window and sidewalk. 

Captain Menikheim, who investigated the 
robbery, is of the opinion that the same gang 
that robbed the Smith jewelry store window 
several weeks ago, were implicated in the 
robbery on Northampton St. A diamond 
ring was used to cut one corner of the win- 
dow, about a foot square, and a “star” was 
cut in the center to weaken the glass. From 
all appearances the brick was thrown a con- 
siderable distance with some force. 


Derr after discovering the robbery notified 
Officer Skinner, who was on duty in that 
section. A general alarm was immediately 
sent out and Captain Menikheim was notified 
at once. On the sidewalk in front of the 
window amid the bits of glass Derr found 
a ring valued at $75, which the robbers left 
behind in their hurry. 

Mrs. George Keck who lives in an apart- 
ment on the opposite side of the street, said 
she saw two young men acting suspiciously 
in front of the window. That was about 
4.30 o'clock. One of them she said, had 
his back to the window and had one arm 
behind his back. The other walked up and 
down the sidewalk as if guarding the place. 
A third man, she said, was in an automobile 
which was parked in front of the adjoining 
building and was headed west. 


She said she heard the tinkling of glass 
and when she looked out of the window she 
saw one man head for Sitgreaves St., and 
the other went to 2nd St., while the machine 
headed west on Northampton. She told the 
officers later that she did not know a robbery 
had been committed, until she left her home 
more than an hour later. She had no tele- 


phone in her place and could not notify the 
officers. 


The place is the old Clark jewelry store, 
now conducted by Mrs. Reninger, widow of 
Joseph Reninger, who for many years ran 
a similar establishment on the opposite side 
of the street. 








The International Silver Co. has issued a 
portfolio describing its Fall advertising cam- 
paign and reproducing its advertisements 
that will appear in the magazines and news- 
papers during the next few months. The 
portfolio which is an excellent piece of 
work, done in colors, is being sent out to 
1,500 dealers and jobbers. It contains 16 
pages exclusive of the covers. These adver- 
tisements are shown both in colors and in 
black and white and give a good idea of 
the big advertising campaign. The new 
Argosy pattern and the “Pieces of Eight” 
chest and set are featured. 
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Black Forest Clocks and Watches 





Consul Erik W. Magnuson Reports that German Manufacturers Are Considering 
a Consolidation of Two Industries 




















A consolidation of the Black Forest 
clock and watch industries is bemg con- 
sidered by German manufacturers, accord- 
ing to Consul Erik W. Magnuson, at Stutt- 
gart. A recent issue of Commerce Reports 
published by the Bureau of Foreign and 
Domestic Commerce at Washington, D. C., 
prints the following on the proposed con- 
solidation : 

“Foreign competition seriously threatens 
the Black Forest clock and watch industry, 
according to the German manufacturers. 
They are especially apprehensive of the rapid 
growth of the clock and watch industry in 
the United States, which country they con- 
sider their greatest competitor. 

“How to regain its former predominance 
in the world’s markets, or at least to hold 
its own, has been exhaustively considered 
by the German industry. New prospective 
methods have been devised and carefully 
studied for increasing production at lower 
costs. The principal firms in the Black 
Forest, however, have become so well or- 
ganized and methodically systematized that 
further endeavors in that direction would 
hardly bring practical results. 

“Specialization and standardization were 
discussed by manufacturers some time ago 
as a prospective solution of the difficulties, 
and the standardization of clocks was even 
begun in the Black Forest by one of the 
largest clock and watch manufacturers in 
Germany. Apparently the adoption of this 
method has not been considered effective. 

“Manufacturers have now come to the 
conclusion that the only means of reducing 
the cost of production, and thus maintain- 
ing their places in the world’s markets, lies 
in the consolidation of the Black Forest 
firms into one working unit under a central 
management. !t is frankly admitted both 
by manufacturers and the local press that, 
unless such a merger is effected, the Ger- 
man clock and watch industry will eventual- 
ly succumb to American competition. 

“The exact scope of the proposed con- 
solidation is as yet not clearly known, but 
it is understood that it embraces a common 
purchase and sales management, while inde- 
pendence will be retained by each member 
firm. 

“The following table is evidence of the 
growing foreign production of clocks and 
watches to the detriment of the German 
industry : 


CLOCK AND WATCH PRODUCTION IN 1925 
Producing 


country Clocks Watches Total 
Germany .. 57,000,000 8,000,000 65,000,000 
United States. 45,400,000 18,500,000 63,900,000 
France ...... 18,100,000 3,600,000 21,700,000 
(i a ee 6,500,000 1,300,000 7,800,000 
Total .....127.000,000 31,400,000 158,400,000 


“Germany enjoyed a_ practically undis- 
puted world monopoly 25 years ago in the 
Production and distribution of clocks and 
watches. Now the shares of Germany and 
the United States in the world’s production 
(taking into consideration Germany, United 


States, France, and Italy), approach each 
other so closely that the American produc- 
tion seems to equal that of Germany. It 
has been estimated that Germany produced 
65,000,000 clocks and watches in 1925, or 41 
per cent of the world’s production, while the 
United States manufactured 63,900,000 pieces, 
or close to 41 per cent. 

“Germany put out 57,000,000 clocks and 
8,000,000 watches and the United States 
45,400,000 clocks and 18,500,000 watches in 
1925. Germany, accordingly, produced about 
25 per cent. more clocks than the United 
States, while the American output of watches 
exceeded Germany’s production by as much 
as 132 per cent. Germany exported 74 per 
cent. of its output. 

“The following table, compiled by the Ger- 
man clock industry, estimates the exports 
and the domestic consumption of the Ger- 


.man clock and watch production in 1925: 





LISTRIBUTION OF GERMANY’S CLOCK AND 
WATCH PRODUCTION IN 1925 
Distribution Clocks Watches Total 
Production . 57,000,000 8,000,000 65,000,000 
Exports ..62% 42,000,000 6,000,000 48,000,000 

Domestic con- 
sumption . 15,000,000 2,000,000 17,000,000 








Milwaukee Retail Jewelers Discuss Crime 
Wave at First Regular Fall 
Meeting 


MiLwavkeEE, Wis., Sept. 17.—Jewelers in 
Milwaukee are aroused over the number 
of burglaries of jewelry stores in this city 
during the past several months, and at the 
first regular Fall meeting of the Milwaukee 
Retail Jewelers’ Club, there was much agita- 
tion among the members as to the method 
of reducing the losses suffered by jewelers 
on this account. 

A. C. Hentschel, president of the club, 
in opening the discussion, stressed the neces- 
sity of the members being prepared to cope 
with the crime wave, as a unit, and of giv- 
ing assistance and support to the police 
authorities in order that the convicted crim- 
inals receive the severest sentence. His sug- 
gestion was received favorably by the club 
and a plan is to be devised to co-operate 
with the authorities, 

Another suggestion presented to the club 
was that of having a number of jewelers 
attend the trials of jewel burglars so that 
a psychological effect on the court would be 
the result, and there would be no _ light 
sentences passed. The jewelers were not 
pleased with the sentence of from one to 
three years recently meted out to a burglar 
who confessed to smashing a number of 
windows in Milwaukee during the past two 
years. 

Henry Stecher gave a report on the con- 
vention of the American National Retail 
Jewelers’ Association in Philadelphia, stat- 
ing that the invitation from Milwaukee for 
the 1927 meeting was well received. The 
Milwaukee club will shortly start plans for 
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the holding of the 1927 convention here. 
The next meeting of the club will be held 
on Oct. 12. 








RAIN MARS GOLF OUTING 





Two Events Decided in Final Contest of 
the Chicago Jewelers’ Assn.—Others 
Postponed Until Sept. 30 


Cuicaco, Sept. 16—Old Jupiter Pluvious 
won all the events except two yesterday at 
the golf tournament of the Chicago Jewelers’ 
Association. The old gentleman has been 
barred from participating in the next outing 
and the prizes are being withheld by the 
golf committee on account of irregularities 
including nonpayment of entrance fee and 
delayed appearance on the course. 

Allegations are not confined to old 
Pluvious. The chairman of the golf com- 
mittee. Gordon L, Petersen, is under sus- 
picion. There are three season prizes and, 
according to the results announced yesterday, 
Mr. Petersen was entitled to claim all three, 
but an old rule was resurrected barring a 
player from receiving more than one prize. 
He selected the Doyle championship trophy. 

The four players to contest in the semi- 
finals for the president’s cup and the Doyle 
trophy yesterday at the Illinois Golf Club, 
Glencoe, Ill., were Jack French and Edwin 
Edelstein, W. W. Beckwith and Gordon 
Petersen. Edelstein defeated French 2 up 
1 to play and Petersen defeated Beckwith 
8 up 7 to play. These games were played 
in the forenoon and in the-afternoon Peter- 
sen defeated Edelstein 2 and 1. The presi- 
dent’s cup was awarded to Edwin Edelstein 
and the Doyle trophy to Gordon Petersen. 
Mr. Petersen has a 79 low gross which 
would also entitle him to the Wallace 
trophy but this will be awarded to the player, 
other than Edelstein or Petersen at the 
postponed outing on Thursday, Sept. 30. 

A large number of players were on hand 
Tuesday morning at the Illinois Golf Club 
and many played around the course during 
the morning while the semi-finals were in 
progress. After lunch the contest for final 
in the two season events and 12 day 
events was started. Then with very little 
warning old Pluvious announced his arrival 
and proceeded to run things his own way 
except in the finals and the players in these 
events took no note of his presence and 
finished the 18 holes with results as an- 
nounced above. 

The other players succumbed to the efforts 
of Pluvious and retired to the club house 
where the remainder of the afternoon was 
spent playing bridge and barnyard golf. 

Dinner was served at the usual hour and 
announcement was made that the events 3 
to 15 inclusive, would be played at the same 
club on Thursday, Sept. 30. 








The Brewer Jewelry Co., Suffolk, Va., 
has been exhibiting in its display windows 
a number of handsome silver cups which 
will be presented to winners at the Four 
County Fair to be held at Suffolk, Va. Ex- 
pert riders from all over the State and espe- 
cially from Norfolk, Richmond, Charlottes- 
ville and Smithfield, will take part in the 
society horse show which will take place 
on Tuesday, October 5. 
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DEATH OF ALFRED E. SMITH 





Pioneer Class Decorator Passes Away at 
New P:dford at Four Score and Ten 


New -EDFORD, Mass., Sept. 18.—Alfred 
EF. Smith, who died in this city last week 
at the age of 90 years, was one of the pio- 
neers in this country in the decoration of 
glass. He was born in England, but came 
to.this country with his father and two 
brothers in 1851. The family came over 
from Liverpool in a clipper ship that was 
six weeks in making the passage. 

Originally they went to work in the Sand- 
wich Glass Works. The Mount Washing- 
ton Glass Works in this city was started in 
1869 by men who had been active in the 
Sandwich company, including Deming 
Jarves, and later W. L. Libby and Captain 
Henry Libby, who were identified with the 
Sandwich company and made the glass that 
is so much coveted by collectors of the 
present day. Much of the early glass made 
at the Mount Washington Works has been 
sold as Sandwich glass in this later period 
because of the increasing demand for the 
latter. The glass is identical, even to pat- 
terns in many cases. 

When the Smiths arrived in this country 
there was little appreciation of their work. 
At the time of leaving England the excava- 
tions at Ninevah and Pompeii had created 
a demand for reproductions of ancient pot- 
tery on which Grecian and Roman borders 
were painted in black. The Smiths decided 
to turn out similar ware in this country. At 
first they could not procure suitable blanks. 
Thi vases were so dissimilar in form that 
it ‘was difficult to match then? intu 

Then the dealers revolted. Th  — sent 
word they “didn’* want any more ©  10se 
niggers.” Alfred was the first artist in 
America to put enamel colors on a cone 
lamp shade. The experiment was not a 
success because the colors at the disposal 
of the artist were manufactured in a crude 
way, being nothing more than glass giound 
to an impalpable powder. But the glass of 
which the shades were made were so 2asily 
fusible they would not stand the ordeal of 
fire in the kilns.: nein 

Mr. Smith was pretty well discouraged 
and looked about for a new field for his art. 
Fluid lamps were then in common use, and 
he tried the experiment of gilding designs 
on lamps. It was found the glass would 
stand fairly well a temperature required to 
make the gold unite with the glass and the 
new idea became very popular. Occasion- 
ally enamel colors were tried, but the glass 
was not adaptable. The Smiths reduced the 
colors with flax that they might fuse at a 
lower temperature, but this affected the 
glass. Eventually foreign companies made 
Shades of glass that would stand the ovens. 

The Smiths turned their attention to vases 
with silver-plated mounting, and the result 
was the vase everywhere known as _ the 
“Smith vase.” Dollar stores were in their 
prime at that time and Horace Partridge 
filled his chain stores with imitations. 
Eventually the work of the Smiths drove 
foreign competitors out of the market. 

The Mount Washington glass works was 
the first to produce Burmese glass, glass 
that shaded from flesh pink to vellow. 


Queen Victoria was co pleased with this 
ware that she ordered a tea set and other 
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examples for which she paid the makers 
$1,000. 

This ware went out of fashion after a 
profitable vogue. Of late the collector of 
glass has been picking it up, however, 
and some pieces have brought good prices. 
Along with the rose amber glass, which is 
also much sought after, on some occasions 
it is bringing higher prices than were 
charged for it at the time it was in fashion. 
Few glass factories in the country turned 
out the variety of goods that distinguished 
the product of the Mount Washington 
works. 


MEETS SUDDEN DEATH 


Jacob C. Luden, Reading, Pa., 
Drops Dead On the Street 


READING, Pa., Sept. 18—While walking 
along Walnut St., just east of Reed St., 
Jacob C. Luden, aged 58 years, well-known 
jeweler, fell over dead at 4 o’clock Wednes- 
day afternoon. Death was due to a cerebral 
hemmorrhage. Mr, Luden’s condition was 
observed by members of the Junior Fire Co., 
directly across the street, and who hastened 
to his aid. They took him to the Homeo- 
pathic Hospital. Physicians said that death 
had been instantaneous. Deputy Coroner 
Bauscher issued a certificate of death due 
to the cause mentioned. Undertaker Auman 
took charge of the remains. 

Mr. Luden lived at 916 N. 5th St., and 
conducted a jewelry store in the Colonial 
Hotel building, 5th and Court Sts. When 
he left his store, which he opened six months 
ago, he apparently was in good health. His 
hobby for years was inventions, and many 
of them had been patented. A mechanical 
sweeper and several forms of window 
catches were among his patents. Before he 
located his business in the Colonial Hotel 
building he conducted a jewelry store on the 
north side of Penn St., above 8th St. 

He was born in Reading and was the son 
of the late Jacob and Sara A. (Musser) 
Luden. He was the youngest of six children. 
He leaves his widow, Anna, and one son, 
Jack Luden, a motion picture actor. William 
H. Luden, the candy manufacturer, is a 
brother. Two sisters, Mrs. Carrie M. Bailey 
and Mrs. James B. Marsh, also survive. 
Deceased was prominent in Reading fra- 
{ernal organizations and was a member of 
the Universalist Church of Our Father. 











Jeweler 








Quality is a great thing in foreign trade, 
as is proved by the fact that the American 
refillable pencil is sold throughout the world 
in competition with cheaper goods, and the 
American fountain pen is standard although 
selling for relatively high prices. American 
pens are high-grade things, and in Italy, 
where the best American pens cost from 20 
to 50 per cent. more than Italian, German 
and English pens, sales of the American 
product are some 50 per cent. of the total 
sold. Other countries tell the same story. 
American typewriters control things abroad 
rot hecause foreigners cannot make a ma- 
chine, but because ours is better and much 
more desirable from the typist’s standpoint. 
However, the American machine is more 
expensive. We would have no chance in 
Italy on a price basis, hut we dominate the 
market on a quality basis—“Can We Com- 


pete Abroad?” by C. C. Martin. 
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FALL JEWELRY SHOW 


Much Interest Being Shown ia Exhibit and 
Convention of New England Retail 
Jewelry Associations at Boston, 

Nov. 3, 4, 5 and 6 


ProvipENCcE, R. 1., Sept. 18—The manu- 
facturing jewelers of this city and the 
Attleboros, especially the Attleboros, are 
manifesting an increasing interest in the 
New England Jewelry Convention, which 
proved to be such a success last year, and 
is to be repeated this year on Nov. 3, 4, 5 
and 6, though this time in Symphony Hall 
instead of in Mechanics Hall, Boston, and 
already plans are under way by a number 
cf manufacturing concerns to take advantage 
of the opportunity this show offers in mak- 
ing displays. 

Space is now being allotted almost daily 
and some of the largest firms in the industry 
are already preparing the exhibits which 
they will make during the week. Chester 
I. Campbell, 329 Park Square building, 
Boston, last year’s manager, will be general 
manager again this year. 

The Retail Jewelers’ Associations of 
Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island will hold a joint 
convention in Boston at that time, as they 
did last year, and will in a general way 
sponsor the exhibition. Elaborate plans are 
now being prepared for the style revue that 
is to be a most important feature including 
more models and a wider diversity in the 
demonstrations of jewelry uses. A scheme 
»f decoration will be far superior to the 
first show and the details are now being 
worked out so that the setting for the show 
will be of the utmost brilliancy. 


Business is generally better in the jewelry 
shops of this city than it has been in a 
number of years at the Fall period, according 
to several of the local manufacturers and 
others connected intimately with the trade. 
Similar reports are forthcoming from the 
manufacturers in the Attleboros. Whether 
or not the present activity will continue 
after the Christmas season is an open ques- 
tion, which time alone can answer, but there 
is reason to believe that the Winter and 
early Spring business will be better than it 
has been for some time. 


Those who have given the matter con- 
siderable study and attention state that there 
is at least a tendency on the part of the 
retailers and jobbers to buy goods now after 
a lapse of several seasons, probably because 
the shelves have been nearly bared through 
a constant drainage on the supply they had 
on hand. The coming jewelry exhibit at 
Boston is expected to be a business getter 
and many of the factories are about to put 
in a display of their goods and station sales- 
men there to make a bid for orders. 

John Drake, executive secretary of the 
National Jewelers’ Publicity Association, in 
a recent letter to Mr. Campbell, manayer of 
the New England Jewelry Exposition, says: 
“T am very much pleased to receive the an- 
nouncement and diagram of the second New 
England Jewelry Exposition to be held 
November of this year and, again, we would 
be very happy to extend to you our co- 
operation in helping make this a bigger suc- 
cess than the jewelry exposition of 1925. 
You can count on us.” 











68 THE JEWELERS’ CIRCULAR September 22, 1926 


ORIENTAL PEARL NECKLACES 


From $25.00 Up. 


CROSSMAN COMPANY 


3 MAIDEN LANE NEW YORK 


























T Douc jhe 
“es ough they, Ga 


a Diam & ae Stones ng . 


Cll W..45 = St. New York 
PEARLS, Pe atl Necklaces 


. ites wes Jato’ 
nme EARL ROPES one 


ted dt at oY OY oY OY Neal 








522 Fifth Ave. New York 





Pearl NecKlaces 


Loose Pearis for Additions 


| Pearl Ropes Black Pearls Button Pearls 
| Fancy Cut Diamonds and Precious Stones 


————SSS=—_ 
Kg 
== =->== t==—— see 


= 


P FREDERICK W. RAUCH 



































September 22, 1926 


SASLAW ACQUITTED 





New York Jewelry Salesman Charged with 
Embezzlement Given a Clean Slate 


CINCINNATI, Sept. 18.—A dramatic climax 
followed the acquittal of David Saslaw, 
jewelry salesman of New York city, who 
was charged with having embezzled $100 
worth of jewelry from the R. Friedman Co., 
wholesale jewelers of New York. The 
prosecuting witness, Miss Rose [riedman, 
fainted in his arms in the corridor of the 
court house outside of Judge Fred L. Hoff- 
man’s room and the defendant brought her 
back to consciousness by bathing her face 
and fanning her. The acquittal followed a 
three-day trial that evoked a great deal of 
attention among jewelers in this city as well 
as others interested in litigation. 

The trial was begun in the Criminal 
Division of the Common Pleas court on 
Wednesday before Judge Fred L. Hoffman 
and a jury composed of eight women and 
four men. In making his opening statements 
Attorney Froome Morris for the defense 
said he expected to prove that Saslaw 
formerly was an officer of the Rose Jewelry 
Co., conducted by Miss Friedman, which 
later was taken over by R, Friedman & 
Co. Morris asserted that Saslaw was a 
partner in the newer firm. Miss Friedman 
asserted that Saslaw was not a partner but 
only worked for her as a salesman. 

The State charged through Assistant 
County Prosecutor Raymond J. Kunkel that 
Saslaw sold a lot of cuff buttons, scarf pins 
and charms to Harry Wolpa, W. 5th St. 
jeweler, and collected $100 cash at the sale, 
for which he failed to account. Wolpa 
testified that he bought $300 worth of jewelry 
from Saslaw and that the latter asked him 
to say he bought watches while in fact he 
bought the links, pins and charms. 

The defendant on the witness stand testi- 
fied that the prosecution against him re- 
sulted from the fact that two notes on which 
he would realize $5,200 would mature soon. 
He said there was no documentary evidence 
of their partnership but that Miss Friedman 
had given him two notes which are soon 
due. Saslaw said the alleged partnership 
followed failure of the. Rose company after 
a $50,000 robbery in 1922. Payment of 
checks worth $600 sent to Saslaw by Miss 
Friedman had been stopped and in retaliation 
Saslaw, late Wednesday, obtained non-resi- 
dent attachment against the _ plaintiff. 
Officers of the Municipal Court attached her 
trunks at the Hotel Gibson and took away 
all her clothing and a box of jewelry. 

Articles of incorporation filed in New York 
when R. Friedman & Co. was started showed 
that the plaintiff was the sole proprietor of 
the firm. Prosecutor Kunkel submitted this 
bit of evidence which Attorney Morris 
sought to have stricken out but Judge Hoff- 
man overruled it. Saslaw had a letter from 
Miss Friedman in which she referred to him 
in endearing terms and which he sought to 
have admitted as evidence but only that part 
concerning his contention of a partnership 
was admitted as evidence. Saslaw denied 
that he had sold goods of the firm and failed 
to account for the money. That part of some 
Jewelry which he bought and sold on the 
road was purely a matter of his personal 
concern. 

Saslaw was jubilant when the jury re- 
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turned its verdict of acquittal, Friday, and 
walked out of the court room smiling. He 
met Miss Friedman on the way out and 
they walked to a window together standing 
there, talking earnestly for a few minutes. 
Shortly afterward the woman fainted in 
Saslaw’s arms. He bathed her face until she 
returned to consciousness and the last seen 
of them they were leaving the Court House 
arm in arm. 








WINDOW SMASHER CAUGHT 


Man Said by Police to Have Admitted Part 
in Robbery of New York Store Arrested 
After a Long Chase 





The police believe that the smashing of 
jewelry store windows on the East Side, 
New York, may be less frequent now that 
they have in custody a man who describes 
himself as Carl Forman, a chauffeur living 
on Houston St. Forman was caught fol- 
lowing a chase which started when the win- 
dow in the jewelry store of Charles Riger, 
49 Ave. A. was smashed last Friday morning. 

Shortly after 11 o’clock Friday two men 
drove up to the curb in front of the Riger 
store, and as they alighted one of the pair 
drew a brick wrapped in paper from be- 
neath his coat and hurled it through the 
window. 

Hearing the crash, Henry Jacobs, a clerk, 
rushed toward the door and reached the 
sidewalk just as one of the thieves grabbed 
two diamond rings worth about $1,000. 
Upon seeing the clerk the window smasher 
jumped into the machine and drove off with 
Jacobs in pursuit. 

The robber car went through 3rd St. and 
then turned into the Bowery, where Jacobs 
jumped aboard a truck and asked the driver 
to follow the car. At Houston St. and the 
3owery the robbers got out of the car and 
separated, one running east and the other 
west. 

The chase after the man going west was 
joined by Patrolman O’Reilley, and with the 
clerk and truck driver they pursued the 
suspected thief to Lafayette and Houston 
Sts. 
Traffic Policeman Shanley, who grabbed 
him as he was about to board a taxicab. 

The prisoner was taken to Mercer St. 
police station, where he gave his name as 
Carl, Forman and admitted, it is claimed, 
that he hurled the brick through the jewelry 
store window. He said, however, that he 
did not know the name of the driver of the 
car in which they were endeavoring to 
escape. The prisoner also denies being im- 
plicated in any of the numerous window 
smashings on the East Side during the past 
year or more. The car used by the thieves 
was stolen from the owner while it was 
parked at 10th St. and Ave. B. 

The two rings which the window smash- 
ers took are still missing. Several pieces 
of cameo jewelry on display in the window 
were smashed when the brick was hurled. 

Forman was to be arraigned yesterday 
(Tuesday) after THE JEWELERS’ CIRCULAR 
had gone to press. 








A new jewelry firm, Shearer’s, is to: locate 
in the room occupied by the Men’s Shop on 
Dover St.. Easton, Md., in the very near 
future. 


There the fleeing man was seen by .. 
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“COMEDY OF ERRORS” 





Big Policeman, Small Boy and a Dog Chief 
Characters in Amusing Event at 
Providence, R. 1. Jewelry 
Store 


Provipence, R. [., Sept. 18—The retail 
store of the Criterion Jewelry Co., Frank 
Sarandrea, proprietor, 143 Atwells Ave., fur- 
nished a comedy of errors a few days ago 
that provided considerable amusement for 
the neighborhood, albeit several dollars’ 
worth of damage was caused to the stock 
and fixtures. 

Early one evening a neighbor, passing the 
store after it had been closed for the night, 
hearing a noise in the display window, 
looked in and there saw a young dog, dash- 
ing about and vainly endeavoring to make its 
escape. An effort was made to reach the 
owner by telephone but without avail. 

It was discovered that a transom over 
the front door was unfastened and a small 
boy was hoisted up to climb through, but 
when the youngster got part way through 
the narrow opening he became stuck and 
could neither advance nor retreat. The 
commotion caused by the boy’s struggles 
frightened the dog and the animal redoubled 
its efforts to get out. 

In the meanwhile the patrolman on the 
beat came meandering around the neighbor- 
ing corner and his eye fell upon the crowd 
that had congregated to watch the proceed- 
ings. He hurried to the store and seeing 
the struggling youth caught in the transom, 
seized the legs which were thrashing about 
and finally succeeded in pulling the lad loose. 
But in doing so, he lost his balance and 
fell over backwards, the youngster landing 
on top. The crowd roared. 

Meanwhile the puppy was dashing about 
the display window, upsetting things, break- 
ing window dressings and otherwise creating 
havoc. As soon as the situation was ex- 
plained to the patrolman who still clung to 
the boy, he consented to allow another 
smaller boy to try to gain entrance. by the 
transom. This proved successful, and as the 
store door was opened from the inside, the 
imprisoned puppy dashed out and was quick- 
ly lost to view: 

As the youngster, who had opened the 
door, was emerging from the shop and the 
patrolman trying to make up his mind what 
he should do, Mr. Sarandrea came hurrying 
upon the scene, some friend having located 
him and notified him of what was going on. 
He ruefully viewed. the dismantled display 
window, but relocked thé:door ‘and the crowd 
melted ‘away. os 

The puppy had wandered into the store 
during the late afternoon and Mr: Sarandrea 
had allowed it to curl up in the rear room 
and go to sleep. When the proprietor locked 
up he forget all about the dog. But the 
canine, when it woke up, in an effort to get 
out caused the fun. 








Charles L. Spitzig, a jeweler at Dayton, 
O., has opened a new branch store at 1029 
W. Third St., which is his third store in 
Dayton. For more than eight years Mr. 
Spitzig has been in business in Dayton, 
operating stores at 116% E. 5th St. and at 
709 Xenia Ave. 
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TAX ASSESSMENT 





Record for City of Providence Shows Many 
Concerns in Jewelry and Allied Trades 
Taxed on $50,000 or More 


ProviDENCE, R. I., Sept. 18—The 1926 tax 
assessment for the city of Providence, certi- 
fed by the Board of Tax Assessors on 
Wednesday last to the City Treasurer for 
collection, shows the value of the ratable 
property of all kinds—real, tangible and in- 
tangible—to be $596,908,950, which is an 
increase of $21,988,320 over that of a year 
ago. 

From this assessment the city will receive 
a total revenue of $11,097,901.15, an increase 
of $395,372.14 over the revenue from the 
1925 levy, and is the largest return the city 
has ever received from taxation. 

The Brown & Sharpe Mfg. Co., which a 
year ago was in second place among the 
largest taxpayers, drops back to third with 
a valuation amounting to $7,906,240 as cam- 
pared with $7,901,400 last year. The Nichol- 
son File Co. is assessed on $1,567,200 this 
year, while a year ago its valuation was 
placed at $1,568,900. 

Among the firms, corporations and in- 
dividuals who are taxed on $50,000 or more 
are the following identified with the jewelry 
industry: Arthur L. Aldred, $77,330; Amer- 
ican Brass Co., $50,000; American Emery 
Wheel Works, $285,680; American Enamel 
Co., $132,440; H. J. Astle Co., Inc., $51,300 ; 
Baird-North Co., $244,380; George M. 
Baker, $125,590; B. A. Ballou & Co., Inc., 
$125,000; Walter S. Ballou, $124,240; Bas- 
sett Jewelry Co., $60,400; Belcher & Loomis 
Co., $351,900; Belcher & Loomis Realty Co., 
$423,600; George F. Berkander, $358,660; 
V. E. Black Co., Inc., $69,300; Blanding & 

‘Blanding, Inc., $265,980; Richard W. Blan- 
ding, $60,600; William J. Braitsch, $54,780; 
George Briggs, $68,500; Brown & Sharpe 
Mfg. Co., $7,000,240; Browning, King 
& Co., $526,060; J. Briggs & Sons Co., 
$51,160; John M. Buffinton et al, trustees, 
$108,000; Charles S. Bush Co., $66,400; 
Frederick A. Boss, $53,000; Callender, 
McAuslan & Troup Co. (The Boston 
Store), $1,109,300; Walter R. Callender, 
$221,300; Paul Castiglioni, $75,100; George 
S. Champlin, $65,200; George B. and 
Waity A. Champlin estate, $127,300; S. B. 
Champlin Co., $145,500; Florence M., wife 
of William P. Chapin, Jr., $113,900; Chapin, 
Hollister, Stone Co., $80,080; Josephine A., 
wife of William P. Chapin, $58,580; George 
L. Claflin & Co., $167,800; W. H.. Coe Mfg. 
Co., $105,600; George H. Cahoone Co., $41,- 
600; Sarah E., wife of George H. Cahoone, 
$60,300; Jane S., Walter R. and John A. 
Callender, trustees, $104,900; George S. 
Champlin et al, $58,300; Clark & Coombs 
Co., $62,000; Cook, Dunbar, Smith Co., 
$116,720; William C. Dart, $55,500; James 
C. Doran & Son, $274,400; Dyer Street Land 
Co., $134,680; John M. Dean Co., $75,300: 
E. B. Evans, executor of will of Charles D. 
Waite, $92,300; Jacob Ernstof, $679,080; 
Jerome M. FitzGerald, $168,080; Dutee 


Wilcox Flint, trustee of will of Dutee Wil- 
cox, $243,880; J. A. Foster Co., $210,200; 
Theodore W. Foster, trustee, $60,000; Theo- 
dore W. Foster & Bro. Co., $266,280; Fray 
Jewelry Co., $90,260; Fulford Mfg. Co., 
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$59,900; Fulford Realty Co., Inc., $141,680; 
Russell R, Fray, $58,020; General Chain Co., 
$176,200; General Chemical Co., $242,760; 
Gladding Dry Goods Co., $520,900; Gorham 
Mfg. Co., $2,274,060; W. T. Grant Co., 
$135,500 ; Ethel Gertzakov, $51,560; Art Had- 
ley, $57,700; F. C. Hall Co., $200,080; Ham- 
ilton & Hamilton, Inc., $131,180; Harvey & 
Otis, $50,600; Arthur Henius, $61,760; 
James N. Henry, $138,880; William H. Her- 
rick, trustee, $147,700; Mrs. Kate H. A. 
Hidden, $50,600; Walter Hidden, $1,028,160; 
John S. Holbrook, $103,600; Grace H. Hol- 
brook, $68,340; Mrs. Abbie H., widow of 
George H. Holmes, $63,860; Edward B. 
Hough, $136,840; Frederick V. Hussey, 
$57,320. 

Improved Seamless Wire Co., $115,800; 
Imperial-Armour-Rex -Co., $98,140; Inlaid 
Co., $65,480; Charles F. Irons, $136,720; 
Irons & Russell Co., $277,460; Industrial 
Trust Co., trustee will of Henry W. Harvey, 
$372,300; Industrial Trust Co., trustee of 
will of William H. Draper, $265,400; Jencks 
Paper Box Co., $105,540; Juergens Jewelry 
Co., Inc., $55,400; Kapeless Co., $86,400; 
S. & B. Lederer Co., $60,400; Walter S. 
Lederer, $341,480; I. W. Lederer, $85,180; 
I. W. and Walter S. Lederer, trustees, $224,- 
700; Lederer Realty Co., $2,042,420; Walter 
S. Lederer, trustee will of Benedict B. Led- 
erer, $392,400; Livermore, Knight Co., $125,- 
000; T. W. Lind Co., $58,250; Ellis W. 
MacAllister, $83,280; Manufacturers’ Build- 
ing Co., $565,700; Edgar W. Martin et al, 
trustees of Martin, Copeland Co., $85,000; 
Mason Box Co., $63,100; Frank W. Matte- 
son, $490,485; Mary L. L. Mauran, wife of 
William L. Mauran, $315,820; William L. 
Mauran, $117,300; Marion L. Misch, $483,- 
520; Samuel M. Nicholson, $522,100; Nich- 
olson File Co., $1,567,200; Paul C. Nichol- 
son, $110,610; Martha F. S., wife of Paul C. 
Nicholson, $152,200; Catherine O’Gorman, 
wife of Thomas A. O’Gorman, $82,020; 
Ostby & Barton, $602,440; Erling C. Ostby, 
$64,000; Harald W. Ostby, $52,600; Ralph 
G. Ostby, $52,600; Raymond E. Ostby, $55,- 
300; Thomas A. O’Gorman, $56,660; Helen 
B. Ostby, wife of Erling C. Ostby, $58,440; 
The Outlet Co., $1,285,900; John S. Palmer, 
2nd, $79,260; Julius Palmer estate, $569,380 ; 
Parks Bros, & Rogers, Inc., $53,660; George 
M. Parks, $180,360; Alfred K. Potter, $85,- 
500; Potter & Buffinton Co., $63,000; Pow- 
ers & Mayer Mfg. Corp., $144,680; Provi- 
dence Paper Co., $75,900; Frank R. Parsons, 
$123,200; Raul Fastener Co., $71,300; Grace 
M., wife of Frank B. Reynolds, $60,580; 
Rhode Island Hospital Trust Co., trustee un- 
der wills of William A. Copeland, $158,900; 
Aldrich B. Gardiner, $87,100; William A. 
Wilkinson, $123,700; Rhode Island Tool Co., 
$403,860; Charles A. Russell, $119,100; 
Everett I. Rogers, $66,660; Rhode Island 
Hospital Trust Co., trustee for estates of 
Joseph P. Cory, $1,207,410; Chales W. Bu- 
bier, $80,400; John S. Holbrook, $105,060; 
Arthur W. Claflin, $154,800; Edward Hol- 
brook, $105,600; Samuels Land Co., $2,168,- 
660; J. O. San Souci Co., $71,760; William 
A. Schofield, $108,760; Henry D. Sharpe, 
$341,520; Lucien Sharpe, $235,780; Louis 
Shatkin, $118,990; John Shepard, Jr., Real 
Estate Co., $1,415,750; J. T. Slocomb Co., 
$147,100; Louis and Harry Shatkin, $167,- 
740; The Shepard Co., $1,563,500; Henry S. 
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Sprague, $106,480; Frederick A. Stevens, 


$178,486; Florence B. Stevens, $119,620; 
estate of Jacob and Rachel Schwarzkopf, 
$86,820; Archbald Silverman, $88,000; 
Charles Silverman, $110,240; Ellen D. 


Sharpe, $943,806; Samuels Realty Co., $483,- 
680; Screw Machine Products Co., $84,000; 
Tilden-Thurber Corp., $232,710; Scheindel 
Tanenbaum, widow of Jacob Tanenbaum, 
$64,740; William A. Viall, $94,840; Venner- 
beck & Clase Co., $60,000; Waite, Thresher 
Co., $313,380; William H. Waite, $517,100; 
A. T. Wall Co., $60,800; D. M. Watkins Co., 
$168,580; Velena B. Watkins, $69,700; How- 
ard D. Wilcox, $203,280; Edward C. Wilde, 
$242,680; William Wilkinson estate, $389,- 
580; Williams & Anderson Co., $117,900; 
Manuel F. Williams and wife Clara F., 
$122,720; F. W. Woolworth Co., $379,300; 
Winsor & Jerauld Mfg. Co., $95,760; White- - 
stone Realty Co., $83,220; Annie M. Wal- 
stenholme, $50,800; Westcott, Slade & Bal- 
com, $65,500; Arthur L. Young, $51,840; 
Young Bros., $159,165; Lenna Zatlin, 
$51,000. 








JEWELERS SECURITY ALLIANCE 


Transfers Made and Rewards Ordered Paid 
at Monthly Meeting 


The regular monthly meeting of the execu- 
tive committee of the Jewelers Security 
Alliance was held last Friday at the head- 
quarters of the organization, 15 Maiden 
Lane, New York. Those present at the 
meeting included: President, Alpheus _L. 
Brown; Vice-Presidents, Harry C. Larter 
and Leo Wormser; Chairman, H. H. Butts 
and C. J. Brotherly; H. H. Dillingham, 
Prentice Luckey and Frank T. Sloan. 

At the meeting 21 new members were 
admitted to Class B, while 10 Class A mem- 
bers were transferred to Class B. There 
were nine rewards ordered paid. 











Involuntary Petition in Bankruptcy Filed 
Against S. Ruby Jewelry Co., 
St. Louis, Mo. 


St. Louts, Mo., Sept. 18—An involuntary 
petition in bankruptcy was filed this week 
in the United States District Court against 
the S. Ruby Jewelry Co., 701 Olive St. The 
action was taken by three New York con- 
cerns who alleged that the firm owed them 
in excess of $10,000 for jewelry purchases. 
They further alleged the firm is unable to 
pay its debts and has committed an act of 
bankruptcy. 

The petitioners and their claims are as 
follows: Schless-Harwood Co., $8,000: 
Zimmern-Reis & Co., $3,000, and Strauss & 
Strauss Co., $100. 

The petition alleges that on Aug. 1, the 
Ruby concern committed an act of bank- 
ruptcy by making a preferred payment of 
$1,333.33 to J. H. Farish & Co., local real- 
tors. The Ruby company is capitalized for 
$65,000, and the officers are: President, 
Esther Ruby; vice-president, Alphonse 
Reichenstein; secretary and __ treasurer, 
Joseph Reichenstein. No statement has been 
made public by the officials of the concern. 








J. Siegel is opening a jewelry store at 418 
Broadway, Bismark, N. Dak. 
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SOL VAN WEZEL 


Diamond Cutter and Importer 


Emerald Cut Diamonds 


in All Sizes and Qualities 


Telephone 
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ANSEN & COMPANY, INC. 


CUTTERS and IMPORTERS of 
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GETS LONG PRISON TERM 





Anthony Cinerelli, Sixth Member of Jewelry 
Bandit Gang, Is Sentenced to From 
Twenty-five to Fifty Years 

PHILADELPHIA, Pa., Sept. 20.—Efforts of 
the police to stamp out jewelry banditry here 
received encouragement this week in the 
sentencing of the sixth member of a gang of 
thugs, which a year and a halt ago was 
terrorizing retail jewelers and other business 
men. The fifth member of the gang to be 
sentenced is Anthony Cinerelli, 25 years old, 
who will spend the next 25 to 50 years in the 
County prison, unless a kind-hearted pardon 
board intervenes in his behalf. Four other 
members of the gang are serving terms in 
the Eastern Penitentiary here, one 1s await- 
ing sentence and one is still at large. 

Cinerelli made a plea to Judge Audenreid 
to be sent to the Penitentiary, but was re- 
fused sharply and told that in the opinion of 
the court penitentiary life would be far too 
lenient a punishment for his many crimes, 
especially his participation in the hold-up 
of the jewelry store of William Hylton, a 
cripple, who was beaten so brutally over the 
head with the butt of a revolver that his 
death resulted several weeks later. Mr. 
Hylton’s son-in-law John Hessell and John 
Hylton, the victim’s son, identified Cinerelli 
as the thug who beat the aged jeweler when 
he put up a fight during the holdup. Cin- 
erelli also was identified at the trial by 
Jacob Simon, a retail jeweler of 935 S. 4th 
St. as the leader of a gang that held him 
up in his store and stole jewelry valued at 
$3,400. 

The fact that the convicted man wanted 
to join his associates in the Eastern Peni- 
tentiary stirred Judge Audenried to remark 
that prisoners convicted of the many and 
brutal crimes admitted by Cinerelli had no 
choice of where they would serve their sen- 
tences as far as his court is concerned, and 
that he did not purpose to afford this pris- 
oner an opportunity for a “reunion” with 
his associates in the penitentiary. Instead 
he would send him to the county prison, 
where he would have to work in partial «x- 
piation of his many crimes, particularly the 
assault on Mr. Hylton, which he charac- 
terized as one of the most brutal that ever 
had come to his attention. The fact that the 
aged jeweler was a cripple and that Cinerelli 
is a large and powerfully built man, added to 
the gravity of the offense. 

The court added that it was high time 
that bandits of Cinerilli’s type learned that 
stern punishment awaited them, in his court 
at least, and that he was not sending offen- 
ders where they wished to go but where 
in his opinion the punishment would be in 
some degree adquate to their crimes. 

Only one member of the gang, who has 
been arrested, has not been sentenced. He 
is Abe Cohen, who turned “states evidence” 
at the trials of the others, and is- awaiting 
the imposition of his penalty. “Sailor” 
Harry Cohen received a sentence of from 
18 to 36 years; Philip Caplan, one of from 
18 to 30 years; “Hymie” Weiss from eight 
to 16 years and “Chippe” Cyprus six 
months, all in the Eastern Penitentiary here. 

Cyprus received this light sentence be- 
cause he is far gone in consumption, and it 
was considered doubtful if he lived out his 
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penalty. The detective bureau here is on the 
trail of another member of the gang but 
have not yet located him, 








ALLEGED SWINDLER CAUGHT 





New York Police Arrest Man Charged with 
Passing Worthless Checks on 
Jewelers 
In the arrest of Arthur Rieger, who was 
taken into custody last week in the Bronx, 
the police claim that they have the man 
who has during the past few months swind- 
led New York jewelers by representing him- 
self to be a credit man for furniture dealers. 
Several weeks ago THE JEWELERS’ CIRCULAR 
at the request of Richard C. Murphy, coun- 
sel for the Jewelers’ National Crime Com- 
mittee issued a warning against a man who 
was calling on jewelers and distributing 
spurious checks drawn on the Manufactur- 
ers’ Trust Co. When Rieger was arraigned 
in the Morrisania Court, last Friday, he was 

held in $25,000 bail. 

Rieger was arrested on the complaint of 
Simon Kahan, 2115 Grand Ave., Bronx, a 
factory worker who sells jewelry as a side 
line. The arrest was made by Detectives 
Tracy and Fitzpatrick. 

It is understood that several indictments 
have been returned against Rieger in New 
York County and that he will be brought 
from the Bronx to plead to these charges. 
Among his alleged victims in the jewelry 
trade are Irving Sachs, who lost a brooch 
worth, $300; Weissenberger & Son, brooch, 
valued at $250; George Armeny, brooch, 
valued at $265, and Emil T. Angot, brocch, 
valued at $475, one ring worth $375 and 
another ring valued at $475. In payment for 
this merchandise it. is charged that the 
prisoner issued checks drawn on the Manu- 
facturers’ Trust which were later returned 
marked “no good.” 








HELD UP AND ROBBED 





Engelsman, New York Jeweler, 
Forced by Chicago Bandit to Give Over 
Case Containing Diamond Rings 


Gustave 


Cuicaco, Sept. 18—A hold-up in which 
the loot is estimated at between $30,000 and 
$35,000 took place at 53rd St. and Lake 
Park Ave. at noon, yesterday, according to 
the report made to the police by Gustave 
Engelsman, a member of the firm of Engels- 
man Bros., 2 W. 46th St., New York, who 
said that a “stick-up” man had relieved him 
of a small case containing diamond rings. 

Mr. Engelsman had stopped at several 
places before reaching Chicago and when 
he reported his loss to the police said that 
he had just delivered a number of rings at 
79th St. and Halsted Sts. and had ridden 
a car back. He was getting off at 53rd St. 
to go to the Cooper-Carlton Hotel, when a 
man in a brown suit stepped up to him with 
his hand outstretched and spoke to him. 
Mr. Engelsman said that he thought at first 
that it was some friend, whom he had failed 
to recognize and stopped. The man drew a 
revolver, covered him and grabbed his bag. 

As soon as the report had been given to 
the police a search was made but no trace 
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of the thief could be found. The stolen 
articles are fully covered by insurance. 

The jewelry salesman brought to the 
police three women who told about seeing 
something like a hold-up going on, but the 
police of the vicinity where the hold-up was 
reported to have taken place know nothing 
of the event. 








Plans Under Way for October Meeting of 
Buffalo Retail Jewelers 
Association 
Burrato, N. Y., Sept. 18—Retail jewel- 
ers, whether nembers or not, are invited to 
attend the next meeting of the Buffalo Re- 
tail Jewelers’ Association, which will be 
held at the Hotel Lafayette, on Oct. 6, at 
8:30 p. M. This meeting, originally sched- 
uled for Sept. 15, was postponed to enable 
the executive committee to prepare a really 
worth-while program of interest to every 

retail jeweler. 

At the present time there is probably no 
more vital problem confronting the jeweler 
than that of insurance against theft. Many 
insurance companies have already cancelled 
existing policies or have announced their 
intention of doing so at their expiration, 
others have imposed rates or restrictions 
which make protection against robbery and 
banditry almost prohibitive. Now it is still 
possible to obtain insurance from certain old 
established companies. How such policies 
may be obtained, what they cover and their 
cost, as well as other details, will be fully 
explained to those who attend the coming 
meeting of the local association by A. A. 
Brehm, of the Metropolitan Casualty Co., 
an expert in such matters. Mr. Brehm will 
answer any questions which may be sub- 
mitted by retail jewelers at this time. 

Apart from the insurance question, many 
other problems which jewelers come in con- 
tact with in their dealings with customers 
will be submitted in question form and an- 
swered by those who have found solutions. 
It not infrequently happens that jewelers 
are put to much trouble and expense through 
their inability to protect themselves against 
customers who seek to ensnare them. Par- 
ticularly do these situations crop up in the 
repair department. The experiences of 
other jewelers should prove of benefit to 
those who have been or are likely to be 
confronted with similar problems. 

A tentative program for the meeting was 
mapped out at an executive session held at 
the home of President Jerome A. Scherer 
on Sept. 14. It will be enlarged upen this 
week and the details embodied in an invita- 
tion sent to every jeweler in the city and 
its environs. 








Five unmasked bandits recently entered 
the store of the Miller-Osborne Jewelry Co. 
at Lawton, Okla., and robbed showeases, 
windows and‘safe of diamonds and other 
jewelry valued at a considerable amount. 
A. H. Osborne, manager, and a customer 
were in the store at the time and were 
gagged and bound and forced to lie face 
down on the floor. The gang systematical- 
lv robbed the store and took several rings, 
diamond bracelets and unset stones. After 
robbing the store the bandits left through 
the rear door and ran to a waiting auto- 
mobile and fled. 
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HARRY WINSTON Call On Us to Fill Your Calls 


Premier Diamond Co. 
527 Fifth Avenue, N. Y. C. 


AN UNUSUAL LINE OF 
DIAMOND AND EMERALD BRACELETS 


(UP TO ONE AND A HALF INCHES IN WIDTH) 


Our exceptionally large and 


varied stock, purchased from Diamon d s - Fan cy Cu ts 
jewel estates, enables us to sell 


below market values. Emeralds = Pearls 
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ESTABLISHED 1898 


LOU TELDENHEIMER 


MARQUISE AND OTHER FANCY SHAPED 


DIAMONDS : PEARL NECKLACES 
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46th Street 46th Street 
New York New York 

















SQUARE CuTS BAGUETTES 


RIHUR SILBERFELDE 


DIRECT IMPORTERS 


FANCY CUT DIAMONDS 
RARE GEMS 
PEARL NECKLACES 


2 West 46th Street New York 


Paris Antwerp Amsterdam 
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CHARGED WITH FRAUD 





Heads of Concern Alleged to Have Used 
Mails to Defraud to. Be Tried in 
Philadelphia 


PHILADELPHIA, Sept. 20.—With the trial 
in Federal court here of Schwartz and Dres- 
ner, heads of the Provident Loan Society, 
on charges of using the mails to defraud, 
set for Sept. 29, a large attendance of rep- 
resentatives of jewelry manufacturers, 
wholesalers and other firms victimized by 
these two is expected by the Federal au- 
thorities. The company went into bank- 
ruptcy last year under circumstances which 
were particularly odorous, it being charged 
openly that the partners had ordered heavy 
shipments of jewelry and other goods from 
firms in New York and elsewhere shortly 
before the bankruptcy petition was filed, but 
that no trace of these goods could be found 
by the receiver when he took over the store. 
Reports that these shipments had been di- 
verted to a warehouse here, from which 
they were reshipped a little later, were 
trailed down, but the clews failed after 
leading in the direction of certain persons, 
known to the police of this and other cities 
as “fences.” The United States postal au- 
thorities are prosecuting the case and have 
several letters written by either Schwartz 
or Dresner to use as evidence against them. 
The Federal authorities would like to make 
an example in this case because of several 
flagrant cases brought to their attention in 
similar bankruptcy affairs recently. 

Reports of an arrest on similar charges 
of a jeweler who figured in a bankruptcy 
case only recently were not admitted at the 
office of the postal inspectors here, but it 
was not denied they were seeking evidence 
nor that an arrest might be made soon. 

In connection with these cases Inspector 
Hawkesworth, of the local staff, asks THE 
JEWELERS’ CIRCULAR to broadcast a sugges- 
tion to every jeweler, manufacturer, whole- 
saler or retailer doing a credit business, to 
preserve not only letters received by them, 
having to do with credit matters, but the 
envelopes as well. These envelopes are in 
cases of obtaining credit by misrepresenta- 
tion, the one evidence that will convict, says 
Inspector Hawksworth. The letter inclo- 
sure itself, while admissible as evidence in 
a civil suit is not admissible in a criminal 
case and the bankruptcy swindlers are aware 
of this in the opinion of the Inspector. 

“The jeweler who follows the customary 
practice of throwing envelopes into the 
waste basket to be thrown away, and filing 
away carefully the letters asking for credit, 
is making a grave mistake,” said Mr. 
Hawksworth. “Time and time again we are 
unable to obtain convictions in the most ap- 
parent credit fraud cases because of this 
habit. The criminal law takes the position 
that the inclosure itself, no matter how 
damning its contents may be, cannot be held 
as legal evidence that it was written and 
mailed by the defendant with intent to de- 
fraud. The defense always can claim, and 
often does, that any person could write such 
a letter and sign the defendant’s name to it. 
That’s law. 

“On the other hand, if the envelope in 
which the inclosure came is preserved, then 
we have a cast iron case. My advice to all 
merchants who handle credit lines is to keep 
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the envelope and attached it by mucilage or 
other means to the back of the letter. This 
will permit it to be filed with no trouble, 
and if the time ever comes when it is needed 
for evidence, there it is. 

“We have had several examples of late of 
how this carelessness about envelopes can 
defeat justice in the cases of a gang here 
which had been preying on manufacturers 
and wholesalers in the names of reputable 
firms in and near Philadelphia. Our chief 
obstacle in these cases had been this throw- 
ing away the envelopes habit, but we found 
some merchants who were wise enough not 
to discard the envelopes, and it is on these 
we are relying for a conviction that will be 
a warning to this type of swindlers. 

“Let me again urge every jeweler to save 
his envelopes.” 








MINIMUM WAGE FOR WOMEN 





Massachusetts Wage Commission Approves 
Rate of $14.40 for Jewelry and 
Related Lines 
Boston, Mass., Sept. 18—The Minimum 
Wage Commission has approved the deter- 
minations of the jewelry and related lines 
wage board, following a public hearing held 
on Sept. 9, and entered a decree establish- 
ing a minimum rate of $14.40 a week for 
women of ordinary ability in the occupation. 
The determinations, which are based on the 
unanimous findings of the wage board, pro- 
vide that a woman shall be considered of 
ordinary ability who has reached the age 
of 20 years and has had six months’ experi- 
ence in the occupation. For inexperienced 
workers a minimum rate of $12 a week is 
established. These determinations will be- 

come effective on Jan. 1, 1927. 

The jewelry and related lines’ occupation 
includes the manufacture of jewelry, jewelry 
findings, silver novelties, optical goods, 
watches and clocks. There are several 
thousand women and girls in the industry in 
Massachusetts. 

Charles R. Cabot, former Assistant At- 
torney General, served as chairman of the 
board. The other members of the public are 
Miss Annette Crocker of Brookline and 
Henry Stuart of Boston. The representa- 
tives of employers are: W. H. Blake, Har- 
vey E. Clap, Samuel Holman, Jr., and 
George E. Herney of Attleboro, Donald Le- 
Stage of North Attleboro and Charles W. 
Potter of Waltham. The representatives of 
the employes are: Mrs. Sarah E. Blake of 
North Attleboro, Miss Eva Daigle of South- 
bridge, Miss Vida Fisher of Attleboro, Miss 
B. Pauline Martel of Southbridge, John J. 
McKenna of Waltham, and Henry J. Moy- 
nihan of Dorchester. 








Death of T. H. Gill 

Marenco, Ill., Sept. 18—T. H. Gill, 
veteran Marengo jeweler, died Sept. 15 at 
his home following several weeks’ illness of 
heart disease. 

He was born in Auburn, N. Y., July 2, 
1857, and came to Marengo when he was 
18 years old. He had been in the jewelry 
business here since 1884. 

He was united in marriage Sept. 12, 1888, 
to Miss Jennie Park, and the widow, a 
daughter and a son survive. 


75 
TWO JEWELERS ACQUITTED 





Jury’s Verdict Frees Joseph Herman and 
Joseph Anzell. New York, on Charges 
of Conspiracy to Conceal Assets 


A sealed verdict acquitting Joseph Herman 
and Joseph Anzell, two New York jewelers, 
on charges of conspiracy to conceal assets, 
was opened before Judge Burns in the 
United States District Court yesterday 
(Tuesday) morning. The verdict was 
reached on Monday night after court had 
adjourned, so for this reason the jury’s find- 
ings were kept under seal until court opened 
yesterday morning. 

The case came to a close on Monday and 
finally went to the jury at 3:30 p. m. The 
12 jurymen retired, and after deliberating 
for about two and a half hours handed in 
their sealed verdict at 6 o’clock. 

Herman and Anzell were placed on trial 
over a week ago on indictments charging 
them with conspiracy to conceal assets from 
the receiver in bankruptcy for Harry Cohn, 
defunct public accountant and _ pseudo 
jeweler now under an eight-year sentence 
in Sing Sing prison. Cohn’s failure caused 
a sensation in the trade when it was shown 
that he owed over a million dollars to cred- 
itors. 

During the trial Cohn and Alex and Harry 
Arnow, the last named two also under 
sentences at Sing Sing for their parts in the 
stupendous failure, testified on behalf of the 
prosecution. Other witnesses were also put 
on by the government. 

Herman took the stand in his own behalf 
although Anzell, the other defendant, offered 
no testimony. Herman in his testimony con- 
tended that all of the merchandise he re- 
ceived from Alex Arnow was taken on 
pledge. This, he said, he later turned over 
to creditors. 








Notes from Here and There 





QO. Kk. Guinn has opened a jewelry store 
at Glenwood, Ark. 

A thief, using a brick, shattered a show 
window at the Palace Jewelry Co.’s estab- 
lishment, 310 Nicollet Ave., Minneapolis, 
Minn., recently, and stole $200 worth of 
rings, pins and brooches. A few weeks ago 
$150 worth of revolvers were stolen. 

A sturdy crowd of sturdy maids and 
sturdy men attended the annual outing 
of J. F. Sturdy’s Sons Co., Attleboro Falls, 
Mass., held this year at Rocky Point, R. I. 
The trip was made by buses which left the 
factory at 11 o’clock and spent the whole 
day at the shore where a luncheon and later 
in the day a Rhode Island shore dinner was 
served. The time between was given over 
to sports which included base ball game, 
swimming contests and races of various 
sorts in which every section of the factory 
was represented. The committee in charge 
of the day was: Frank Grant, chairman, 
assisted by Chris. McNary, Joe Turley, 
Larry Kennedy, Bill Garner, Al Read and 
Hank Gendron. Cecil Brown, the oldest 
living employee of the firm, who is now re- 
tired was for that day a guest of the firm. 
H. K. Sturdy, Jr., who attended the outing, 
took moving pictures of the various sporting 
events and different phases of the day’s 
activities. 
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FANCY STONE BRACELETS 


“The Height of Fashion” 
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In Smart Combinations Using Carnelian—Crystal—Onyx — Russian-Lapis — Chinese Jade, Etc. 


WALTER LAMPL 


“CREATORS OF THE UNUSUAL AS USUAL” 


Makers of Gold and Platinum Chains and Gold and Silver Novelties 
E. E. HARWOOD RAILSBACK & DABLE 


1110 HEYWORTH BLDG. 20 West 47th St., New York City 49 GEARY ST. 


CHICAGO, ILL. SAN FRANCISCO, CAL. 

















STAR SAPPHIRES 
CATS EYES 
STAR RUBIES 


Continuous Shipments of Rare Stones 
and Gems from the East 


FLORENCE T. KAYE 


Importer of Precious Stones 


565 Fifth Ave. New York 
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New England Jewelers Golf Tournament 








Fall Outing at Bretton Woods, N. H., a Big Success—Prizes Awarded at Dinner 
Which Was Followed by a Dance 
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RETTUN Woops, N. H., Sept. 16—The 
New Hampshire Retail Jewelers’ Associa- 
tion in conjunction with the New England 
Jewelers’ Golf Association held a most en- 
joyable Fall outing and golf tournament 
here on September 12 and 13, the occasion 
proving to be one of the most successful 
ever held by the New England golfers, who 
were joined by visitors from New York 
and other States. From the time the first 
members and guests began to arrive, early 
on Saturday, until after the prizes had been 
distributed and the dance in the ballroom 
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of the Mount Pleasant Hotel had been con- 
cluded, every minute was crowded with 
pleasure. 

The New England Jewelers’ Golf Asso- 
ciation tournament has become a big factor 
in the social events of New England and 
the outing this vear was no exception. Most 
of the members arrived early Saturday and 
a large number went out on the links for a 
time, after the long automobile ride through 
the White Mountains, in order to get into 
trim to start the match play on Sunday. 

Saturday night a dance was held in the 
ballroom of the Mount Pleasant Hotel 
which gave everyone an opportunity to 
discuss the coming tournament and an en- 
joyable social evening was passed. 

Early Sunday morning the golfers were 
ready to begin play and by nine o'clock 
most of the contestants had started out. The 
day was devoted to golf and play resumed 
Monday morning. By sundown on Mon- 
day most of the scores were in. On Mon- 
day the ladies were entertained with putting 
matches, obstacle golf, bowling, bridge and 
whist. 

At 7.30 p. Mm. on Monday evening a din- 


‘ner was held in the large dining room and 


after all had found places, the dinner was 





started. After the dinner had been served, 
two tables holding the prizes were brought 
in and the winners announced. As _ their 
names were called they went up to the 
tables where they were given their choice 
of a prize. Among the prizes, were wrist 
watches, a silver pitcher, silver vases, sil- 
ver cups, bar pins, belt buckles, cigarette 
cases, etc. 

After distribution of prizes the music 
started in the ballroom and dancing began 
which brought to a close the outing, 
everybody declaring it one of the most 
successful that has ever been held by the 
association, and all are looking forward to 
another match next Fall. 


The Score Card 


JOLF-TOURNAMENT 


Class A Handicap Gross Per Cent 
( mB Cater... .. 11 179 157 
B oWe Starke ci... 8 198 182 
Cw. Rawson: s..<. 12 189 165 
A. F.. Crampton... . 10 193 173 
T.. Ry Sheehan... . 9 184 166 
AL ME Rohm 1.4.3... 14 No Card 
SR, Rs rr 20 225 183 
BP ND a. h vacas ai 10 179 159 
W. RR. Griinth....... 14 No Card 
A.W. Barque...... 12 No Card 

Class B. 

Wea €. Tiacvts....<.. 22 No Card 
a ee 20 211 171 
Ben. Wyman ...... 30 260 200 
E. N. Wyitman...... 30 316 256 
Ck a: re 23 237 185 
Pr. B. Beérdise...... 20 229 189 
D. H. Johnson...... 18 235 179 
es Paeriee. sc 8s 20 216 176 
Geo. Turgeon ...... 26 223 

Guests 
N. W. Williams. ... 0 171 171 
Oe a | cee 6 163 151 
H.W. Cleryiic acess: 20 215 175 
W. H. Larkin........ 10 170 160 
J. A. Hardy... .. 20 223 183 
PR 975s od iceeap 20 205 165 
(oF Wayman ..i..>. 10 No Card : 
Jchn Gaffey ...... 10 195 175 


Robt. Dwyer ....5.+ 10 No Card 


Prizes awarded to the men as follows: 
Cotter; Znd 
F, Lawton; 


A=Ist eress;)C... E. 
eross, H. Page; Ist net, C. 
2nd net, T. R. Sheehan. 

Class B—Ilst gross, George Lux; 2nd 
gross, D. H. Johnson; Ist net, Geo. Tur- 
eeon; Znd net, H. Picrick. 

Guests—I1st Gross, Mr. 
Mr. Larkin. 

The prizes awarded to the ladies were as 
follows: Bowling, Mrs. Page; putting, Mrs. 
Larkin; clock golf, Miss Jamison; obstacle 
golf, Mrs. Carter; bridge, Mrs. Berdine ; 
whist, Mrs. Blaisdell. 


The Roster 


Among those in attendance were: 

Mr. and Mrs. C. E. Cotter and daughter, 
A. W. Burque, W. R. Griffith, F. W. 
Starke, D. J. Sullivan, Mr. and Mrs. W. 
C. Harris, Geo. L. Lux, Mr. and Mrs. C. 
F, Lawton, Mr. and Mrs. Ben. Wyman, E. 
Wyman, Frank G. Butler, F. R. Hollister, 
N. M. Williams, A. F. Crampton, Mr. and 
Mrs...J. F.. Muir, Miss M. Ballantine, Mr. 


Class 


Muir; Ist net, 
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and Mrs. W. H. Larkin, Mr. and Mrs. T. 
kX. Sheehan, Mr. and Mrs. A. M. Kohn, 
Mrs. A. F. Goodell, Mrs. A. L. Blaisdell, 
Mr. and Mrs. F. B. Berdine, J. A. Hardy, 
Mr. and Mrs. Geo. W. True, Miss True, 
Mrs. A. M. Reilly, Mr. and Mrs. Don 
Johnson, H. K. Clery, Mr. and Mrs. J. 
Caton, Mr. and Mrs. H. Picrick, Mr. and 
Mrs. G. V. Turgeon, Miss Edris Turgeon, 
Harold Page, John R. Cotlan, Mr. and 
Mrs. P. H. Safford. 








THE DIAMOND RUSH 


Amateur Status of Fast Runners Hired to 
Stake Diamond Claims. Is 
Now Protested 


An Associated Press dispatch from 
Johannesburg, South Africa, Sept. 18, stated 
that the diamond rush in the Transvaal Dis- 
trict late last month has created a grave 
issue in amateur sporting circles and the 
governing bodies have been asked to rule 
whether “Diamond Runners” may retain 
amateur standing. 

It will be recalled that trained runners, 
some of whom were contestants in the 
Olympic games, were hired by syndicates to 
stake out claims. One syndicate employed 
30 university athletes as runners. In the 
rush some 15,000 persons, including more 
than 100 women, scrambled to stake out 
claims on a farm in the Transvaal, where 
one party of prospectors alone had found 
diamonds worth $180,000. 

More than 25,000 claims were pegged out 
in the rush and the population of the district 
was increased from a few hundred ‘to almost 
50,000 overnight. 

To insure fairness, the mining commis- 
sioners made all contestants in the diamond 
rush take out a license and start at the 
same time from a spot a considerable dis- 
tance from the treasure field. The trained 
runners naturally had the best of the race, 
but the fact that they were acting for syndi- 
cates and not for themselves irritated the 
other contestants who do not think they had 
a fair chance. 

According to the Associated Press, it is 
proposed to take the complaints before the 
International Athletic Federation if the 
South African body refuses to act. 








Jewelers’ Gold Bars Withdrawn and 
Exchange at New York 
Week Ended Sept. 18, 1926 

The U. S, Assay Office reports: 





Gold bars exchanged for gold coin... $1.072,405.43 
Gold bars paid depositors........... 60,257.45 
RO ae coat etencu ated eke $1.132.662.88 


Ot this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
SEDER Ra ia Ol eed dticieasadwaw ewes $479,060.03 
s Boo widlolia hae WE eee Re eas 101,391.54 

; ye ROPE FT era ee 106,857.00 
"9 etd Sich hd he Ale ae ek eat & ale tens 148,057.06 
. Ct ea ra Perera 206,672.25 

‘ RR ae ois cide decade goas ee 30,367.50 
‘Catal ics ss acnwektuediasveses See 








R. B. Stove has opened a jewelry store at 
North Little Rock, Ark. i% 


“comet 
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John Kelso, of Dorrance St., was a busi- 
ness visitor in Boston the past week. 

Louis Rosenberg and family have returned 
an automobile trip through the Berk- 
on Brier, of the Brier Mfg. Co., 
was a business visitor in New York the 


from 


past week. 
Mr. and Mrs. Raymond W. Ostby were 


in New York the past week, guests at the 
Weylin Hotel. 

Mr. and Mrs. Frank E. Farnham have 
returned from their Summer camp among 
the White Mountains. 

Gregor Krichbaum left last week for a 
business trip through the middle States in 
the interests of L. Krichbaum & Co. 

Clarence J. Roehr, vice-president of the 
Bassett Jewelry Co., is in Chicago for a 
few weeks’ stay on business for the concern. 

Mr. and Mrs. Albert I. Russell are with 
the former’s parents, Mr. and Mrs. Charles 
A. Russell, at their country place in Thomp- 
son, Conn. 

The local manufacturers received business 
calls the past week from Antonio Garcia, 
from Manila, Philippine Islands, who placed 
some good orders for goods. 

George Boergerhoff, Chicago representa- 
tive of George Kohlstede, of this city, has 
returned to his headquarters after spending 
some time at the plant here. 

Norris G. Abbott, of the Rhode Island 
Tool Co., is in Buffalo, N. Y., this week, 
attending the annual session of the Supreme 
Council of the 33rd Degree of Scottish Rite 
Masons of the Northern Jurisdiction. 

The day classes for the new term at the 
Rhode Island School of Design in the Jew- 
elry and Silversmithing Department begin 
Sept. 27, and the evening classes on Oct. 4. 
The early enrollments are very encouraging. 

Major John J. Collins, of the publicity 
and sales department of the Ostby & Barton 
Co. was one of the speakers at the annual 
“chowder feast” of Battery G, of the 243d 
Coast Artillery Corps, last Wednesday eve- 
ning. 

Sylvester K. M. Robertson, for several 
years superintendent of the S. K. Merrill 
Co.’s manufacturing jewelry plant in this 
city, but now Town Clerk of Warwick, was 
stricken by excessive blood pressure last 
week, but is reported as improving. 

The first meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
following the Summer recess was held last 
Friday at the Turks Head building, this city, 
and was well attended. Several applications 
for membership were favorably considered 
and plans for the coming Fall and Winter 
discussed. 

Mr. and Mrs. W. H. Goodgeon, Westerly, 
have returned home after an extended Eu- 
ropean trip. They landed at Montreal, Can., 
last week on the steamship Alania, after 
having sighted 25 icebergs on the return 
trip. During their sojourn in Europe they 


visited England, France, Italy, Switzerland, 
Belgium, Holland and Germany. 

The largest creditors for merchandise in 
the schedule of liabilities filed in bankruptcy 
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proceedings by Carmine Russo, of 223 Car- 
penter St., include: Universal Plate and 
Wire Co., $744; Edward N. Cook Plate Co., 
$716; J. L. Anthony Co., $334; Zare White, 
$265, all of this city, and all unsecured. The 
total liabilities are listed at $3,034. 

A charter has been granted by Secretary 
of State Sprague under the laws of Rhode 
Island to the P, A, Tracy & Co., Inc., of 
this city, to deal in ecclesiastical goods, with 
an authorized capital of $15,000 and 300 
shares of common stock without par value. 
The incorporators are Frank McKinnon, 
M. J. McKinnon and Ausin Tracy, all of 
Providence. 

John W. Haley, for the past three years 
assistant sales manager, and William H. 
Sykes, who has been vice-president and sec- 
retary of the Livermore & Knight, Inc., have 
recently started in business for themselves at 
26 Custom House St., conducting a high- 
grade advertising and printing business, 
catering especially to the jewelry industry. 
Mr. Haley is president and Mr. Sykes, sec- 
retary and treasurer of the new concern. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Glants, of W. T. Grant 
& Co., New York city; Mr. Foster, of 
Samstag & Hilder Bros., New York city; 
Edward Wertheimer, of Wertheimer, Plehn 
& Levy, New York city; Miss Birkenbulh. 
of Marshall Field & Co., Chicago; Sol Cerf, 
of Sol Cerf Co., Pittsburgh, Pa.: Mr. Du- 
puis, of Kaufman & Baer Co., Pittsburgh, 
Pa.; Miss Mohnann, of Davis Dry Goods 
Co., Chicago; Mr. Levy and Miss McEI- 
ween, of Lit Bros., Inc., Philadelphia; Mr. 
Bernstein, of D. Lisner & Co., Inc., New 
York city; Mr. Kaskell, of Weiner Bros., 
New York city; Miss Ida Munzer, of Boston 
Store, Chicago. 

To win a major prize at Newport every 
20 years since 1886 has been the record of 
former Governor R, Livingston Beeckman, 
who is a stockholder and director of the 
International Silver Co., and it is an achieve- 
ment over which he is justly proud. Back 
in 1886, Mr. Beeckman came through the 
national tennis tournament and became the 
title holder. Twenty years later, in 1906, 
he was one of those who won the national 
polo title on the old polo field at Newport. 
Another 20 years later, in 1926, he won the 
president’s cup, the championship trophy of 
the Newport County Club. He captured the 
latter trophy a week ago when he defeated 
Conde Nast, of New York, in the final 
round of the annual competition for one of 
the feature golf prizes of the year in the 
City-by-the-Sea. 











Harry A, Starkweather, of this town, is 
sitting as a juror this term at the court at 
Taunton. 

Among the exhibitors at the 
jewelry show this week are Bugbee, Niles 


Chicago 


& Co., Cheever-Tweedy Co., and J. J. 
Sommers of this place. 

Work of clearing the site for the pro- 
posed new hotel was started the past week. 
Plans are being completed for the new struc- 
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ture and the contract is expected to be’ 
awarded before Oct. 1. 

Albert Briggs, who died Tuesday at the 
Sturdy Memorial Hospital, was for 22 years 
in the employ of the Tappan Bros. and dur- 
ing that time invented several articles that 
were patented. He was also in the employ 
of the D. F. Briggs Co. for a number of 
years. He was 64 years old and is survived 
by his widow, two sons and two sisters. 

One of the features of the primary vote 
of last Tuesday was the big vote given 
Congressman Joseph W. Martin, Jr., for 
renomination, although unopposed. Con- 
gressman Martin was for many years the 
local correspondent of THE JEWELERS’ CiR- 
CULAR. His strength on Tuesday was par- 
ticularly indicated: in the southern end of the 
district. In Fall River he secured 9,748, the 
second highest vote, the total being exceeded 
only by Governor Fuller’s. In several of 
the towns he led the ticket and in others 
was second only to Governor Fuller, who 
was given a _ remarkable vote of con- 
fidence. 











Col. Sidney O. Bigney was one oi the 
speakers at the Cote political rally at Lund’s 
Corner, New Bedford, last Monday evening. 

Bates & Bacon, S. O. Bigney Co., Bliss 
Bros. and Sykes & Strandberg are the local 
concerns who will represent Attleboro at the 
Chicago jewelry show this week. 

Walter Moon has been appointed to the 
middle west and Pacific Coast sales force 
of the W. E. Hayward Co. and at present 
is on his first trip for the concern. 

Edmund Wuillumier defended his crown 
as the city’s tennis champion, which he won 
last year, by defeating Earl Fisher last 
week at the Capron Park courts. 

Among the jurors at present sitting in 
court at Taunton are Frank E. Guild, 
Maynard F. Worrall and Louis C. Porter, 
of this city. Edmond P. Alfred and De- 
lacy O. Davison are sitting at Fall River. 

Miss Helen B. Faulkner, for some time 
employed as secretary at the L. G. Balfour 
Co. factory, and William H. Sargeant, 
salesman for the M. S. Co., were married 
last week, Saturday evening, at the home 
of the bride’s parents in Orange, N. J. 

George Holmes, 51 years of age, for a 
number of years a resident of the Attleboros, 
being employed as an engraver in the jewelry 
factories, died last Sunday at the Bristol 
County Tuberculosis Hospital after an ill- 
ness of several months. He was a native 
of Pennsylvania. 

The annual outing of the employes of the 
Finberg Mfg. Co. was held last Saturday 
at the Summer home of Joseph Finberg at 
Touisset on Mount Hope Bay. The trip 
was by automobiles and motor buses and 
upon arriving at his home the employes, 
numbering nearly 100, sat down to a clam- 
bake with all that goes to make a real bake 
long to be remembered. Miss Alice Hall 
entertained with readings and accordeon 
selections following which a long list of 
sports and events was run through and 
prizes awarded. All departed at a late hour, 
voting Mr. Finberg the best host possible. 
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15-jewel Keystone Standard; 

Victory white or green rolled 

plate case of beautitul design; 
attractive gift box; $15 























15-jewel Key- 
stone Standard, 
in the famous 
Jas. Boss 14K 
white or green 
gold filled case; 
handsome gift 
box; $25 



















This handsome window dis- 
play is furnished free with 
an assortment of Keystone 
Standard Watches. Write for 
details. 
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HE jeweler who dis- 

plays the new Key- 
stone Standard Watchis wisely 
taking advantage of the interest created by 
national Keystone Standard Watch advertising. 
He makes himself part of the great Keystone 
plan to give the public a dignified, reliable 





7-jewel Keystone Standard; 


watch at a very reasonable price. He realizes plain, sturdy nickel case of 


excellent proportions; satin . 
finish metal dial; $8.75 


handsomely on his investment. Write today for 
details of our attractive proposition to jewelers. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 
Riverside, N. J. 


KEYSTONE 


Standard 
WATCHES 
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Leo Rossman, formerly with M. H. V. 
company, a material concern, is now with 
the Eastern Jewelry Co. 

Mr. and Mrs. M. N. Smith have gone to 
Poland Spring for a brief rest. F. E. Chick, 
of the Smith Patterson Co., is at Mt. View 
House, Whitefield, N. H., for his Summer 
holidays. 

The sympathy of friends in the trade is 
extended to Martin Zerega, of the D. C. 
Percival Co., on the occasion of the death 
of his brother, E. Zerega. The latter is sur- 
vived by his widow and one son. 

George Fletcher, of the E. B. Horn Co., 
has returned to Boston after summering at 
his farm at Fitzwilliam, N. H. He reaped 
a good-sized harvest from his land and takes 
great pride in the quality of the various 
crops. 

Raymond F. Muir and Lloyd D. Holton 
have closed their Summer store in Hyannis. 
Mr. Holton, who also has had a business in 
Miami for the last three years, has decided 
to locate in Boston and expects to open a 
store shortly. 

After hurling a brick through the plate 
glass window of the store occupied by Carl 
O. Lonman, 207 Main St., Worcester, Sept. 
16, a thief got away with jewelry valued at 
$300. The breaking of the glass failed to 
attract the attention of the police and the 
theft was not discovered for some time. 

Competing teams of the Boston Jewelers’ 
Bowling League are getting ready for the 
opening session which is set for Sept. 30. 
President John Ramsay, of the Ripley- 
Hoyland Mfg. Co., says that the program 
will be more exciting and attractive than 
ever. There will be a great number of 
valuable prizes to be presented at the end of 
the season at the time of the annual banquet. 

The wedding of Miss Audrey Parker, 
daughter of Mr. and Mrs. C. A. Parker, 
and Norman Houghton of Stoneham took 
place Sept. 18 at the Congregational Church, 
in that town, with a host of jewelry and 
other friends among those to congratulate 
the pair. After a wedding tour they will 
make their home in Stoneham. The bride 
and bridegroom were the recipients of many 
gifts, among them tokens from the principals 
and employes of the Ripley-Howland Mfg. 
Co., with which Mr. Parker, the father of 
the bride, has been associated for more than 
20 years. 

Nearly a bushel of old watches was found 
by firemen who were called to put out a 
blaze in the home of Mrs. Libby Baum, 3 
Lorne St., Jamaica Plain, Sept. 12. The 
watches, in gold and silver and hunting and 
open face cases, were discovered when the 
firemen tackled a pile of debris in a coal bin. 
Mrs. Baum, who is a widow, explained that 
the timepieces had been lying around ever 
since her husband died five years ago. She 
supposed some of her children put them in 
the bin. There were between 200 and 300 
watches, the value of which is to be obtained 
by Mrs. Baum on the suggestion of the 
police. 

The Boston Jewelers’ Club is to hold its 
annual beefsteak dinner at the American 
House, Oct. 20. This is one of the most pop- 
ular functions presented by the club dur- 
ing the year and calls out a full attendance. 
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It is for members only, as was the.rulelast 
year. Secretary Kerr is making plans for 
ensuring that the dinner and the entertain- 
ment will excel that of 12 months ago, al- 
though it was generally agreed that that 
event left no room for improvement. The 
annual banquet is being arranged. It will 
take place at the Copley Plaza, Feb. 9, ac- 
cording to plans made at a meeting of of- 
ficers at the Boston Chamber of Commerce, 
which is now the headquarters of the club. 











The J. O. Ladd Co., Bellevue and Am- 
bridge, is having a sale at the Bellevue store, 
and from all accounts it has been successful. 

George W. Best, secretary of Heeren 
Bros. Co., has been spending the last week 
at his country home in Butler county, rest- 
ing up because of his Summer labors. 

August Loch, of the August Loch Co., 
North Side, and Albert Zoellner, a jeweler 
of Portsmouth, O., left last week on an 
automobile tour of the east, these men being 
close personal friends. Mrs. Arthur Erick- 
son, a daughter of Mr. Loch, who had been 
seriously ill, is very much improved, indeed 
so much so, that Mr. Loch felt he could take 
a vacation at this time. 

Official watch inspectors of the Baltimore 
and Ohio Railroad will hold a meeting in 
Cincinnati Monday, Sept. 20, to discuss the 
most efficient and co-operative methods of 
time service and watch inspection as applied 
to railroad transportation. Some of Pitts- 
burgh’s watch inspectors will be in attend- 
ance at the gathering to be held in the Grand 
Hotel, with representatives from many other 
cities in the 13 States served by the rail- 
road. 

Most of the jewelers in the district 
bounded by Wood St., Diamond St., and 
Fifth Ave., have signed a petition to city 
council, requesting that action be taken 
which will effectually prohibit merchants and 
especially those engaged in the fruit and 
vegetable business from “barking” their 
wares and using the public sidewalks for 
the purpose. An injunction which was 
asked for was temporarily granted. A hear- 
ing on the subject will be held in the near 
future. The merchants of the particular 
territory, it is stated, have been very much 
annoyed because of the practices indulged in. 
It is claimed that the action of the offenders 
not only blocks the sidewalk but cheapens 
the district. 

At a meeting held last Friday afternoon 
attended by the Jewelers Branch of the 
Credit Merchants, Inc., Irwin D. Wolf, 
secretary of Kaufmann’s Department Stores, 
Inc., explained to the members of the 
credit merchants organization the plans it is 
proposed to put into practice, by the estab- 
lishment of the Pittsburgh Credit Bureau. 
Recently the Retail Merchants Association 
bought out the reporting bureau of the D. 
P. Jones Mercantile Agency and will estab- 
lish about Nov. 1 the new bureau which 
it is hoped to have functioning at that time. 
While only 11 department stores are repre- 
sented in the Retail Merchants Association, 
it is desired to give all who wish opportunity 
to obtain this service. Another meeting will 
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be hela m the near future. It is already 
announced that some of the individual credit 
jewelers, in any event, will arrange to 
identify themselves with the Pittsburgh 
Credit Bureau. Mr. Wolf also last Mon- 
day night presented the plans to the members 
of the Retail Credit Men’s Association. The 
Pittsburgh Credit Bureau which is being 
incorporated is to be run for the benelit oi 
all merchants who desire to participate in 
its benefits. I, A. Caten, who is the owner 
of the Jones Agency, is also the secretary 
of the Retail Credit Men’s Association and 
is relinquishing the reporting bureau of the 
agency as indicated. Mr. Wolf is chairman 
of the retail council of the Chamber of 
Commerce and of the Credit Bureau Com- 
mittee of the Retail Merchants’ Association. 











The sale of school and college class and 
fraternity pins and rings has been good 
during the past week, several Birmingham 
retail jewelers say. 

Retail jewelers of Ensley will co-operate 
with other merchants there again this Fall 
and Winter in a big trade campaign. These 
trade campaigns have proven very success- 
ful to the merchants of Ensley during the 
past three years. 

A. & A. Ash, Second Ave. retail jewelers, 
have just had their show windows remod- 
eled and painted, which adds very much to 
the attractiveness of their store. This firm 
has one of the most attractive and exten- 
sive gift shops of any Birmingham jewelry 
store. Here may be found gifts for every 
occasion. 

With the approach of October and cooler 
weather, business with the Birmingham re- 
tail jewelers has taken on new life during 
the past week. Several retail jewelers say 
business is good and that they are anticipat- 
ing an excellent Fall and Winter business. 
Industrial and building conditions through- 
out the Birmingham district remain good. 

J. L. Shaeffer, Montgomery, Ala., has been 
appointed secretary of the Alabama Retail 
Jewelers’ Association, ‘He had been elected 
treasurer at the last State convention. Mr. 
Schaeffer was a national delegate to Rich- 
mond, Va., last year and also attended the 
national convention at Philadelphia this 
year. He is a “live wire” and has big things 
planned ahead for the Alabama’ jewelers. 
He has adopted as a motto: “You can only 
get out of an organization what you put 
into it.” 

The sum of over $15,000 is being spent 
remodeling the building on 20th St. at 
Fourth Ave., which was recently leased for 
a term of years by Brackin’s, prominent 
credit jewelers of Birmingham. The build- 
ing will be completed and occupied by Oct. 
15, L. N. Brackin announced. When com- 
pleted this will be without question one of 
the most attractive retail jewelry stores in 
Alabama. While the repair work is under 
progress Brackin’s is doing business in the 
rear of the building. The building which 
this firm has leased is three stories high. 
The total amount of the lease is for over 
£1 000,000. 
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COURTESY METRGPOLITAN MUSEUM OF ART 


Early American silver in the Metropolitan Museum of Art, New York 


Probably the most complete collection of Genuine Early American silver in the country 


The EARLY AMERICAN Sip 


[t is directly to the two most famous col- 

lections of early American Silver—in the 
Metropolitan Museum of Art, in New York, 
and the Boston Art Museum—that we have 


gone for the inspiration of our new pattern, 
the EARLY AMERICAN STYLE. 


Faithfully reproducing the delightful and dis- 
tinctive features of the spoons made by our early 
silversmiths, this modern pattern provides the ideal 
Table Silver for the country-wide demand for 
house-furnishings of Early American traditions. 
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Sales prove its timeliness and its attractiveness of 
design, and point to a very remarkable success. 
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Fall stock orders are now being placed 
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The Installment MUCH has been 


Sshanes ond Me published in the 
Seaiiiaeen business papers . and 
roble 


magazines on the sub- 
ject of the installment business and_ the 
problems it presents to industry, but very 
much more will be published in the future 
because the installment business, so-called, 
has become a vital factor in distribution of 
the products of many industries and may 
be an even greater factor in years to come 
than it is now. On the other hand, a reaction 
in those lines where installment sales 
dominate the distribution of retail dealers 
may cause a curtailment in this plan in the 
other lines of industry. 

Intelligent merchants who are still on the 
fence as to the question of establishing a 
credit business on these lines are moving 
cautiously and are trying to get real facts 
as to the experience of others who have 
gone into the business and to learn the pit- 
fall and dangers as well as the advantages 
and the prospects for a continuance of these 
advantages before they commit themselves. 
Up to now they have had very little on 
which to base a proper conclusion, most of 
the articles being written for or against the 
proposition by partisans who sought not to 
marshal the facts and draw the conclusions 
but to pick out the facts that would sustain 
their own particular contention either for 
or against installment seliing. 

THE JEWELERS’ CircuLar from time to 
time has published such articles as have been 
obtainable that we deemed to be written from 
a non-partisan standpoint or to have ex- 
pressed accurately the experience of people 
who have tried the plan. But even from 
these no conclusion can be drawn, as so 
many writers have approached the subject 
from different angles and in fact there are 
so many standpoints from which the ques- 
tion has been and is being considered today 
that an ordinary merchant is apt to get con- 
fused at the vast amount of facts presented 
by the different kinds of writers. Some take 
it purely from the standpoint of the dis- 
tributor alone, others from the standpoint 
of the manufacturer, still others from that 
of the consumer, while a fourth class take 
it from the standpoint of the banker and 
the banking problems involved. There are 
students who, appearing to study the sub- 
ject from a general standpoint, take it up 
as an economic problem only, others as a 
sociological problem and the effect it has 
upon life and future welfare of the mass of 
the workers. 

One man sees in the growth of the install- 
ment business the reflection of conditions of 
a jazz age, wherein the passion of the ordi- 
nary, thoughtless person to indulge in all 
luxuries is pandered to by the thoughtless 
merchant who can see nothing but volume 
in sales. Another man described the situa- 
tion as a result of the intensive sales and 
production methods of the past few years 
which has resulted in the capture of the pub- 
lic’s spare money of the present time and 
gone after the dollar of tomorrow, next year 
and the year after. Good and welfare 


workers and even labor unions have gone 
¢o far as to deplore the condition as one 
resulting not only in the tendency of extrava- 
gance on the part of the mass of the people 
hut one which will mortgage their future 
to a condition that will tie them up financially 


91 


for years to come if it does not make them 
bankrupt. 

On the other hand, we have heard from 
business experts who see in the installment 
business a natural development of business 
selling methods to the highest degree, and 
we have students of social and _ political 
economics who contend that the installment 
business has been the means of establishing 
a real advancement by permitting the 
worker to get the full benefit of our in- 
dustrial development and has made the lux- 
uries of the world universal. We have care- 
ful students of social economics who go even 
further and claim the installment business 
has been the great incentive to thrift and 
industry that has made people save when 
they never would have saved and has re- 
sulted in putting into real worth-while mer- 
chandise, money that would otherwise have 
been frittered away in small amounts or 
wasted on non-essentials. 

Is it any wonder that the ordinary mer- 
chant seeking facts on the question becomes 
confused or hesitates to draw conclusions? 
Yet many of them feel that they must draw 
conclusions and decide what they will do if 
they have to keep pace with the progress of 
their industry. What a factor the install- 
ment business is in merchandising may be 
seen from a statement made in the last 
issue of Credit Monthly, the organ of the 
National Association of Credit Men, to the 
effect that in the phonograph business 80 
per cent. of the distribution is made by in- 
stallment sales, that 75 per cent. of the 
automobiles sold are seld on this plan, 75 
per cent of the washing machines, 65 per 
cent. of the vacuum cleaners, 60 per cent. 
of the furniture and 40 per cent. of the 
pianos. According to this survey, 25 per 
cent. of the jewelry is sold on this plan, and 
strange to say, only 17 per cent. of the radio 
sets. 

To the seeker for information on the in- 
stallment plan this journal, Credit Monthly, 
presents two articles in its September num- 
ber that give a summary of the situation not 
only from the sales and production but from 
the economic standpoint as well that are 
worthy of careful consideration. One of 
the articles entitled, “A Credit Problem 
Surveyed,” is by Marshal Dubick, public re- 
lations manager of the association, and the 
other entitled, “Installment Plan—A Study 
of Its Uses and Abuses,” is a general article 
by F. E. Wolf, of the University of Illinois, 
and H. F. Amende, of the University of 
Nebraska. The student will probably get 
more general information from these two 
articles than from the perusal of 75 per cent. 
of the matter already published on the sub- 
ject in the economic and business papers. 
Whether he will be able to draw a conclusion 
or a decision for his own action in the future 
as a result therefrom is something the * in- 
dividual dealer alone can decide. 





Government Report ON the whole, the 
Shows norete I ing 2,102 8 

Gem Imports for the precious stone 
trade in this country as has been evidenced 
ly the imports ef gems from month to 
month. The latest figures of the Bureau of 
foreign and Domestic Commerce which 
‘how the imports up to the end of July and 
for the seven months of the year bear this 
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out very strongly and show for this time at 
least a big increase over the corresponding 
months of 1925. 

Briefly, the precious stones and pearls jm- 
ported during July amounted to $6,411,883 


We Carry a 
as compared with $5,209,584 in July, 1925, 


@ while the importations for the seven months 
U In { OC KS of this year amounted to $47,509,467 as com- 
oO pared with $41,161,937 in the seven last 


months of last year. 
The increase is well illustrated in the im- 




















HERSCHEDE SESSIONS portation of rough diamonds in July, when 
ANSONIA INGRAHAM the total reached $1,214,943 as against 
GILBERT WATERBURY i a a year = and in hr diamonds, 

cut but not set, which amounted to $4,348,952 
NEW HAVEN JUNGHANS as against $3,314,310. The total imports of 


rough for the seven months amounted to 
$7,984,507 as against $4,655,955 a year ago, 
while the total cut in the seven months 
amounted to $30,645,560 as against 
$28,244,097 in 1925. The importations of 
pearls, however, showed a decrease both for 





Community Silver July and for the seven months. In July we 
brought in shipments of $139,750 as against 

Tudor Plate $550,149 in July, 1925, while in the seven 

months we brought in shipments of 

1847 Rogers Bros.—Wm. Rogers & Son $2,815,457 as against $3,343,535 for the corre- 
sponding period of last year. The imports 





x ° ° of imitation precious stones for the seven 

Pyralin Toilet Articles months amounted to $1,481,220 as against 

$1,349,845 a year ago; of other rough 

Send for illustrated Pyralin catalogue in colors with Jewelers’ precious stones $181,406 as against $146,154 

. . and other precious and semi-precious stones, 

Circular — | cut but not set, $3,278,688 as against 
$2,412,564. 

Altogether the showing is distinctly satis- 
factory so far. Whether the same ratio of 
increase will keep up during the next five 
months of the year time alone can tell, but 
| if present indications are any criterion it 

can be assumed that the ratio of increase 
will not only keep up but will be exceeded 

in gems brought in up to Dec. 31. 

Time was, and that not many years back, 

when the above figures of the gem importa- 

tions for seven months would have been an 

_ excellent showing for an entire year. Today 
it may mean but half the importations of 
the year as some large months are yet to 
be heard from. But whatever the future 
may bring forth, the statistics of the Bureau 
of Foreign Commerce so far indicate clearly 
that the American people are a gem-loving 
people and consume a greater proportion of 
diamonds and precious stones than do those 
of any other nation of the world. 


Plated Hollow Ware Members of Reading Jewelers’ Guild Hold 






































— Monthly Meeting 

Ingersoll Watches READING, Pa., Sept. 18—At the regular 
monthly meeting of the Reading Jewelers’ 
° Guild, held in the Mansion House, Tues- 
Watch and Clock Materials and Tools day evening, convention and monthly re- 
ALL DESCRIPTIONS ports of activities were heard. Jeweler 

g . A. B. Elliott presided. 
Findings Watch Glasses Jeweler Paul D. Harbach, the secretary, 
read the report of the combined State and 





National conventions held in Philadelphia 


Quick Service at Factory Prices from Aug. 10 to 13. 
The jewelers present at the meeting were 


C . Howard J. Miltenberger, Paul er 
ross & Beguelin Paul D. Harbach, “Arthur Schwemnet, A 

e B. Elliott ol Ranine i impose. 
15-17-19 Maiden Lane, New York, N. Y. 











P. G. Holm is erecting a new building for 
his jewelry business at Anamoose, N. D. 
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Henry McLaulin, Sanford, Fla., 
panied by his wife, are in the city for about 


10 days. They are stopping at the Grand 


Hotel. 
W. H. Keese, Greenville, S. C., accom- 


panied by his wife and daughter, is in New 
York on a Fall buying trip. He is making 
his headquarters at the Hotel Woodstock. 

N. Woronov, formerly associated with the 
firm of Harry J. Woronov & Son, Inc., 717 
Grand St., will open on or about Oct. 15 a 
new and up-to-date jewelry and optical 
establishment at 147 Jamaica Ave., near 
Sutphen Boulevard, Brooklyn. 

The New York Jewelers’ Benevolent As- 
sociation was scheduled to hold its first meet- 
ing of the Fall season last night (Tuesday) 
at the Fraternity building, 67 W. 125th St. 
This meeting was for members only, and 
after a brief program of business was trans- 
acted an entertainment was planned for the 
members. During the entertainment refresh- 
ments were served. 

An effort is being made to locate the 
jeweler who sold to a government witness 
in the prosecution against Harry Miller and 
Henry Daugherty three cigarette cases. 
These cases, it is claimed, were sold between 
Sept. 23 and Sept. 30, 1921, and were prob- 
ably purchased from some jeweler in the 
vicinity of the Ritz-Carlton Hotel. The 
only description of the cases which could be 
obtained were that they are rather large 
and each has a monogram plate on the face. 
They are of plain gold design with carved 
border, and are each valued at about $200. 
Any information should be sent to THE 
JEWELERS’ CircuLAR, at 11 John St. 

On confessions said to have been made by 
Sol. Brofman and George Cohen, two of 
the bandits who aided in the hold-up and 
robbery of a Maiden Lane diamond dealer 
several months ago, the police arrested 
Mortimer Schubert, of W. 8th St., Coney 
Island. Schubert is accused of aiding in 
the hold-up of Jacob Shraft, a jewelry sales- 
man in the Bronx, last April, when diamonds 
worth about $7,000 was stolen. Schubert 
was arrested last Thursday by Detectives 
Hodge and Feeney and brought before Brof- 
man and Cohen, who, it is claimed, identified 
him as their accomplice in the robbery of 
the salesman in the Bronx. Police records 
show that Schubert has been arrested 14 
times; in 1913, he was sent to Sing Sing 
for four years and three months for burg- 
lary, and in 1923 for three years on a similar 
charge. 


Four unusual trophies, all given as prizes 
to Miss Ruth Patterson, who went to At- 
lantic City last week as “Miss Greater New 
York,” were on display for a few days at 
the office of Jack Rice, engraver, 1472 Broad- 
way. Mr. Rice was given the contract to 
engrave these cups, and while they were in 
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his possession he took the opportunity of 
showing them to his friends and customers 
who called at his office. One of the prizes 
is a handsome gold pitcher, given as the 
grand prize to Miss Patterson in the rolling 
chair parade. This same young woman was 
awarded the second prize in the National 
Beauty Tournament for the most beautiful 
girl in evening dress. Miss Patterson was 
likewise given the first prize in the Bathers’ 
Revue rolling chair parade, among inter- 
city beauties coming from New York and 
New England. First price in the Bathers’ 
Revue was also won by Miss Patterson. The 
last three prizes were all silver loving cups. 

The Gothic Watch Co., Inc., watch im- 
porter, 20 W. 47th St., is informing the trade 
that a case of movements was stolen on Sept. 
16 from a truck which was making deliv- 
eries from the Custom House to the con- 
cern’s office. The case contained Gothic 
“Jar-proof” movements of 934 ligne, 6% 
ligne, and also Gothic “Indestructo” move- 
ments of 10% ligne. These movements had 
both round and shaped dials. All these goods 
are trade-marked with either the words 
“Gothic Jar-proof” or “Gothic Indestructo” 
on both the dials and the movements. If 
this merchandise should be offered through 
sources other than the Gothic Watch Co. 
direct it can be easily identified. Even 
though the names may be eradicated the 
movements can still be detected by the “Jar- 
proof” patent. Inasmuch as this case was 
the only one stolen from the truck which 
contained other shipments consigned to other 
firms, it is believed that the thieves were 
watching for these movements. The trade is 
therefore notified to be on the lookout for 
this merchandise, and should it be offered 
for sale the Gothic Watch Co. should be 
notified immediately. 


Paul Gillot, well-known French jeweler 
and head of the firm of Gillot & Co., 607 
Fifth Ave., New York, recently returned 
from France, bringing with him another 
decoration from the French Government. 
This latest honor is one of the highest 
decorations given to any individual by 
France, there being only about 20 such 
decorations in existence. A gold medal and 
diploma was given to Mr. Gillot for his 
educational efforts in America on behalf of 
French art in jewelry making and design- 
ing. The medal of honor which came from 
the Ministere du Travail (Minister of 
Work) is a six-pointed affair and bears 
on one side a woman’s head and inscribed 
“Republique Francaise.” The reverse side 
is suitably inscribed. According to Mr. 
Gillot he is the only jeweler in America or 
France to be honored by such a decoration 
by the French Government. Mr. Gillot has 
designed some rare and unusual pieces, many 
of which have been given to French celebri- 


i K it 
a vy = 


hs ye my UU 
Fae mee 


| igor inunhigne i if 
ido 


ties visiting this country. Among his most 
noteworthy works of art was the jewelry 
worn at the coronation of King Edward VII 
of England, trophies for French statesmen, 
including a gold palm leaf presented to Mar- 
shal Joffe and a beautiful gold plaque award- 
ed to Marshal Foch upon his visit to this 
country several years ago. 

Announcement has been made that Ken- 
neth P. Lockitt, a well known and popular 
glassware salesman, who returned from a 
trip abroad the last of July, has concluded 
negotiations for the representation in Amer- 
ica of several foreign glassware factories, 
and has opened an office and showroom in 
room 551 Fifth Ave. building, Fifth Ave. 
and 23rd St., as an importer of glassware. 
He will specialize in merchandise especially 
suitable for jewelers’ gift departments. His 
concern is known as the K. P. Lockitt Co., 
having associated with him in the company 
as partner H. C. Whritner, a successful 
manufacturer in another line, who is relin- 
quishing his other business. Mr. Whritner 
will take care of the executive end of the 
business, a capacity in which he has made 
his success in the past, while Mr. Lockitt 
will look after the sales and merchandising. 
The factories for which the concern has se- 
cured the exclusive representation in the 
United States are: Verreries de la Renais- 
sance, Boussu, Belgium, manufacturers of 
stemware, and Elme Glasbruke, Ambhult, 
Swedish manufacturers of stemware and 
novelties. In addition to imported lines the 
new house will also represent as heretofore, 
in New York and the New England States, 
the H. P. Sinclaire Co., Corning, N. Y., 
manufacturer of high grade table and fancy 
glassware in crystal and colors, also the 
Crystal Cut Glass Co., Newark, N. J., manu- 
facturer of light cut and engraved glassware. 
The concern also represents the Morton Pot- 
tery Co., Morton, Ill. 

Morris Gincig, jeweler at 170 Broadway, 
has filed suit against C. P. Hugo Schoell- 
kopf, for $100,000 damages, alleging mali- 
cious prosecution. Suit has also been insti- 
tuted against former Senator George F. 
Thompson, attorney for Mr. Schoellkopf, for 
$15,000 which the jeweler claims he loaned 
on a pearl necklace belonging to Mrs. 
Schoellkopf. An indictment against Mr. 
Gencig growing out of the well known 
Schoellkopf case in which the jeweler was 
accused of receiving part of the jewelry 
stolen from Mrs, Schoellkopf after a New 
Year’s party in 1923, was dismissed on the 
recommendation of Ferdinand Pecora, As- 
sistant District Attorney, who told the court 
the defendant always had contended he had 
obtained the pearl necklace from Henry 
Hirsch, who had pledged it with him for 
$15,000. In his complaint in the suit for 





(Continued on page 95) 
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Undivided Profits over 
| Twenty-five We 
Million Dollars Resources Over a Quarter of a Billion Dollars 
| THE STATE BANK | Build Goodwill 
| | 
376 Grand St. for your store 
NEW YORK | 
Diamond Advertising, properly 
| directed, accounts in a great 
‘ | measure for the volume of sales 
H. C. RICHARD, President in the successful retail jewelry 
| store of today. 
| The Ament Diamond Service 
| used in your newspapers will 
Specializes in Accounts of | help you build goodwill. 
| The cost is very low. 
Jewelers | Only one jeweler in a 
i city may procure this 
an d | service. 
; « | Write for details. 
: Diamond Merchants _ | 
: | NOLTE C. AMENT CO. 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
' 81 Fulton Street, New York 
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$15,000 Gincig alleges that Schoellkopf did 
deliver to Thompson the promised $15,000 
in the form of two checks, one for $10,000 
and the other for $5,000, which were de- 
posited in the bank to be delivered to him. 
“I did deliver the necklace to Thompson, 
said Gincig, “but Thompson refused to give 
me the $15,000.” Mr. Schoellkopf in his 
answer to the suit for malicious prosecution 
sets up the defense that Gincig is barred 
from suing by the statute of limitations, 
more than two years having elapsed since 
the arrest of the jeweler. Gincig has a mo- 
tion pending in Supreme Court to strike out 
this answer on the ground that it is friv- 
olous. 

E. M. Gattle & Co. 703 Fifth Ave., 
opened their new shop, Tuesday, in the 
St. Regis Hotel at Fifth Ave. and 55th St. 

A. L. Hodes, 65 Nassau St., is leaving 
today (Sept. 22) on the steamship Beren- 
garia for the diamond markets of Amster- 
dam and Antwerp. 

H. J. Homrich, dealer in diamonds, ster- 
ling silverware 4nd gold jewelry, Hunting- 
ton, W. Va., is in New York on a 10 day 
trip making his holiday purchases. Mr. 
Homrich is stopping at the Hotel Mc- 
Alpin. 

M. Aschendorf has resigned his position 
with Ben Klein, importer of Swiss watches, 
20 Maiden Lane, and has engaged in busi- 
ness for himself. Mr. Aschendorf has 
opened an office at 65 Nassau St., where he 
will do watch repairing and also carry a 
line of American and Swiss watches. 

The Metric Watch Co., sole agent in 
America for Audemars Piguet & Co., and 
Henry Sandoz watches, has moved its offices 
from 7-11 W. 45th St., to the Brentano’s 
building, 1 W. 47th St., where larger and 
more convenient quarters will enable the 
concern to better serve the trade. S. Cata- 
lan and M. Canavan, representing the 
Metric concern, are now calling on the out- 
of-town trade, while G. Bibeau will visit the 
trade in New York and the Metropolitan 
district. 


Captain “Matt” Stratton, superintendent 
of the Jewelers Co-Operative Bureau, has 
gone on a fishing trip to the south. Captain 
Stratton is making the trip by motor and 
will cast his line off from the east shores of 
Maryland, Virginia, and North Carolina in 
search of big fish. Captain Stratton is a 
fisherman of considerable reputation and for 
many years held the record for hauling in 
the largest fish along the Jersey coast, which 
he caught in the vicinity of Barnegat Bay 
after a battle of several hours. 

The 23rd annual National Business Show 
will be held in New Madison Square Garden 
Oct. 18 to 23. Thousands of executives and 
merchants representing the American busi- 
ness world are expected to visit the show 
during the week. Secretary of Commerce 
Hoover has been invited officially to open 
the exposition. Invitations have also been 
sent to Governors Smith of New York, 
Moore of New Jersey, Pinchot of Pennsyl- 
vania, Brewster of Maine, Trumbull of Con- 
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necticut and Fuller of Massachusetts to 


visit the exposition of Wednesday, Oct. 20, 
which has been designated as Governors’ 
Day. Mayor Walker has signified his inten- 
tion of attending on that day. Exhibits 
valued at several million dollars will be 
shown this year, representing the progress 
of various industries related to modern 
business during the past 23 years. 








POLICE GET HIM 





John La Fango, Charged with Being One 
of the Bandits Who Robbed New York 
Jewelry Stores, Arrested and 
Held Without Bail 

John La Fango, charged with being one 
of the robbers who last August smashed the 
window in the jewelry store of Frank 
Goldblum, 2144 Third Ave., New York, and 
then looted it of jewelry on display, was 
arrested last Friday at Lexington Ave. and 
100th St. The police claim that La Fango 
has confessed to being implicated in 12 other 
robberies, some of which occurred at 
jewelry stores. 

The prisoner is known as “Johnny Lefty,” 
“John La Fort,” “John Serino” and “John 
Forgio.” Records show that he has served 
terms in Elmira and Sing Sing. 

The gang of which La Fango is said to 
be a member, operated with a taxi cab. 
They would usually select a store to be 
robbed and drive up to the place in a taxi 
cab, jump out of the machine and hurl a 
brick through the shop window. After 
gathering their loot they would jump back 
into the taxi cab and disappear. 

When La Fango was arraigned before 
Magistrate Douras, last Saturday, he was 
held without bail for further examination. 
The arrest was made by Detectives Mc- 
Cronin and Summers. 








Nashville, Tenn. 


M. I. Lusky Jewelry Co., 714 Church St., 
large and old retail house, announce their 
pre-removal sale event preliminary to mov- 
ing to their new home in the Bennie-Dillon 
sky-scraper on Church St. in October. 

The Tennessee State Fair, is on in Nash- 
ville, Sept. 20-25. A very interesting pro- 
gram and a large attendance from the Ten- 
nessee river to the Cumberland mountains 
and from adjacent sections of Alabama and 
Kentucky is forecast. The Associated Re- 
tailers of Nashville are making fine win- 
dow displays for the occasion, the best 
ones will be selected by a committee of 
women from the Nashville Art Association 
and silver loving cups will be awarded. 
Some of the cups are now on display at the 
B. H. Stief Jewelry Co., Capitol Blvd. and 
Church St. The Nashville Tennesseean and 
the Nashville Banner, local daily papers are 
taking recognition of the event on windows. 











John Burke, alias “Jack” Star, 23, vaude- 
ville dancer, who pleaded guilty to burglar- 
izing the display window of the Wengler 
Jewelry Co. Sharon, Pa. recently was 
taken to Mercer, by Constables Robert 
Maxwell and John James. When he entered 
his plea before Alderman Henry G. Thomas, 
Burke was held in $2,000 bail. 





C. H. Lester, of Krementz & Co., manu- 
facturing jewelers, is at Rangeley Lakes, 
Me., for September. 

Jerome B. Wiss is still commuting from 
his Summer home at Avon, and taking one 
day a week from business, instead of the 
usual vacation. 

Jean Tack, president of the New Jersey 
Retail Jewelers’ Association, has been spend- 
ing the Summer in town, and taking two 
afternoons a week for golf. Most of the 
time he plays on the Shackamaxon course 
near Westfield, where he sometimes meets 
Conrad J. Brotherly in a twosome. On fine 
days he comes to his office at 8 A. M. and 
works until noon, then goes to the country 
club for the rest of the day. He finds this 
an excellent way to keep fit. 

Buying for the holiday trade has started 
remarkably well, according to a number of 
manufacturers. Oscar Kohn said Monday: 
“Our early orders are excelling those of last 
year to a great degree, and last year was 
our biggest year. With our enlarged facili- 
ties we expect to be able to take care of 
all the business that comes our way.” New 
private offices are being constructed in the 
remodelled Kohn Co. building, with attrac- 
tive oak panelling, imitation leather walls 
and entirely new fixtures. The Norman 
Co., West Park St., also reports heavy buy- 
ing both in its retail and wholesale trade. 
At the retail store of J. Wiss & Sons, which 
was visited Monday, September business is 
said to have started well. 
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Wholesalers at Memphis report a good 
visitation of country jewelry merchants in 
September to the Memphis market. 

Julius Goodman, Memphis retail jeweler 
at 3 S. Main St., is in New York this week 
and will spend several days in Gotham and 
the east making Winter selections and at- 
tending to the particular wants of his cus- 
tomers in heirlooms and special designs. 

A very beautiful, interesting and unusual 
display will be shown for several days pre- 
ceding the Tri-State Fair and Auto Show 
in the windows of Graves-Dix Inc., 9 S. 
Main St. This is a collection of 21 silver 
trophies handsomely engraved, representing 
a part of the prizes to be awarded at the 
Memphis Kennel Club Dog Show at the Tri- 
State Fair here Sept. 25-28. Cups of various 
designs, a pitcher or two from various 
donors among them one from Perel & 
Lowenstein; cups from Joseph & Co.; 
Goodman & Bach, Julius Goodman and 
other prominent jewelry houses of Memphis, 
also cups from various sport lovers and 
citizens. 
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Orval Clark, connected with leading 
jewelers in Jacksonville, Fla., for more than 
six years, and George H. Burch, another 
prominent jeweler, of Jacksonville, has 


formed the Burch-Clark Co., and are located 
at 524 Main St., Jacksonville, Fla. 
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Capital, Surplus and 
Undivided Profits $34,000,000 
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Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


Consequently, it is a serv- 


ice founded upon experience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade. 


THE 
NATIONAL PARK BANK 


OF NEW YORK 


2/4 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 

















Gems 3. Orient 


Rubies Star Rubies 

Emeralds Star Sapphires 

Sapphires Cats-Eyes 
Lapis-lazuli 





LUCIAN M. ZELL 


522 Fifth Avenue New York 














MAX 


SHOWING 


HIRSCH 


IMPORTER 


Newest Shapes in Ladies’ Bracelet and Men’s Wrist Watches 


Memorandum Selections Sent on Request 


31 No. State St. 


Material Always on Hand 


CHICAGO, ILL. 
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TRADE CONDITIONS 

With the opening of schools and colleges, business 
in all lines shows marked improvement. Many 
students come from different parts of the United 
States to enter school in Washington and vicinity. 
The jewelry trade is picking up fast. Stores have 
been closed on Saturday for the past few months, 
but are now keeping open all the week. 





H. P. Petersen, after having been closed 
all the Summer, has reopened his store on 
F St. 

S. W. Straus and M. A. Sigmund, of R. 
Harris Co., will leave soon for New York 
and other points to buy Fall stock. 

William Keely, optometrist, with Edmund 
H. Etz & Co., was married Wednesday 
(Sept. 15) to Miss Helen Humphrey, a 
Washington girl. 

Dr. F. P. Barr, on his lecture tour, ap- 
peared before the local optometrical society 
last week and gave an interesting talk on 
visual conservation. 

Mr. and Mrs. Victor E. Desio, after a de- 
lightful trip to the White Mountains, are 
back at home. They went to Montreal and 
other parts of Canada during their trip. 

Howard Nordlinger, of R. Harris Co., 
was the lucky winner of a loving cup at the 
handicap golf tournament at the Town and 
Country Club. Harris & Co. sold the cup. 

E. H. Etz, optometrist, will accompany 
Baker White, president of the American 
Optical Co., on an airplane trip next week 
to Norfolk, Va., on a sort of boosting ex- 
pedition. 

Philip Lazarus, former manager of the 
material department of J. J. Schmukler, 
New York, has accepted a position as man- 
ager of the material department with the 
Kur Jewelry Co., of this city. 

H. Kur, president of Kur Jewelry Co., 
after several weeks of calling on the trade 
in various points in the southland, has re- 
turned to Washington. Mr. Kur says busi- 
ness has been good in the points he visited. 

The wedding of R. B. Sheley, employed by 
Roe Fulkerson, optician, and Miss Isabel 
Wilson, of Washington, was recently 
solemnized here. The bride was formerly 
of Michigan. Mr. and Mrs. Sheley have 
taken an apartment in a fashionable resi- 
dence district. 

Mr. and Mrs. Doyle Heritage have re- 
turned from a visit to Burlington, North 
Carolina and other points. Mr. Heritage 
is the credit manager for Franc Jewelry 
Co. and Mrs. Heritage belongs to the sales 
force. They went by way of automobile 
ard report a splendid time. 

Thousands of visitors were in Washington 
last week to attend the three-day klonvoca- 
tion of the Ku Klux Klan. While no special 
decorations were exhibited in stores, attrac- 
live window displays were noticed, and 
sales of jewelry and other merchandise were 
made for cash. Souvenir articles were more 
in demand than the higher priced jewelry. 

The Chamber of Commerce held its an- 
nual outing at the Congressional Country 
Club last week, to which the families of 
members and guests were invited. Athletic 
and other contests were the chief amusement 
feature, Among the jewelry firms donating 


trophies were Selinger’s Jewelry Shop, 


THE JEWELERS’ 


CIRCULAR 


Pearson & Crain, S. Kann Sons Co.’s 
jewelry department, Castleberg’s, Dulin & 
Martin, M. A. Leese, optician, and also 
Becker’s leather goods store. A number of 
jewelers were in attendance. 

The beautiful display window of S. 
Mitchell, jeweler, was smashed by unknown 
persons Friday night and five watches valued 
at $235 were stolen. For some months past 
Mr. Mitchell’s establishment has been under- 
going repair and enlargement, and the work 
was just recently completed. This is one of 
many jewelry store robberies in Washing- 
ton, and the matter is getting serious. A 
few weeks ago an unknown thief entered 
the Marx jewelry establishment. 

The committee in charge of the National 
Air Races at the Sesqui-Centennial Exposi- 
tion held last week in Philadelphia awarded, 
early in the year, A. Kahn, Inc., of Washing- 
ton, the important contract of making the 600 
medals given as special awards to as many 
entrants. Six hundred flyers from all over 
the United States now wear these medals 
made by this company. On the reverse side 
of each emblem is a scroll, resting over the 
Liberty Bell and supported by two blazing 
torches, symbolizing the emblem of liberty, 
and upon it is engraved “National Air Races, 
1926, a Special Event of the Sesqui-Centen- 
nial.” On the other side is displayed a 
graceful figure of “Strength,” holding an 
airplane in each hand to designate speed 
and efficiency in aircrafts. The globe forms 
the background and at the foot of this figure 
is an eagle with spread wings, symbolic of 
the conqueror of the air. 

Approximately 75,000 enthusiastic on- 
‘ookers shouted themselves hoarse at the 
creat regatta held on the Potomac River, 
Sept. 17 and 18, under the auspices of the 
Corinthian Yacht Club of the District of 
Columbia, where some of the world’s fastest 
and most luxurious boats were competing 
for the much coveted and widely talked of 
President’s Cup, made of 14-karat gold. 
This cup, which was illustrated on the front 
cover of THE JEWELERS’ CIRCULAR, Sept. 
15, went to Cigarette IV, owned and driven 
by L. Gordon Hammersley, of the Columbia 
Yacht Club, New York. The winner making 
an average speed of 54.77 miles, shooting 
far ahead of Miss Syndicate, driven by 
Horace E. Dodge, Jr., and Greenwich Folly, 
owned and driven by George H. Townsend. 
The Secretary of Navy’s cup was won by 
Miss Okeechobee, owned by W. J. Conners, 
of Buffalo, and driven by his wife. Pearson 
& Crain, Washington jewelers, were awarded 
the contract for the manufacture of the 
President’s Cup some months ago, D. C. 
Crain having drawn the design. Tl:'s cup 
was manufactured by the International Silver 
Co. The Secretary of the Navy Cup was 
also sold by Pearson & Crain. 








Announcement has been made that the 
Pugh Bros.’ Jewelry Co., Youngstown, O., 
has taken over the entire mezzanine floor 
of the new Mahoning National Bank build- 
ing. The new quarters comprising six dis- 
play and office rooms on the mezzanine flcor 
in addition to the main display room on the 
ground floor at 28 Market St., give the firm 
an unusually large business establishment. 
The Pugh Bros. Jewelry Co. operates stores 
at Wheeling, W. Va., Glenwood, W. Va, 
and two in Pittsburgh, Pa. 


Allentown, Pa. 





Dr. Jesse C. Strauss, local optomethist, 
and a member of the Pennsylvania Opto- 
metric Association, read a paper at the 30th 
annual convention of the association held in 
Philadelphia last week. 


Robert J. Beitel, Catasauqua jeweler, has 
been spending the week in Philadelphia, 
where he attended the sessions of the Penn- 
sylvania Optometric Association in connec- 
tion with the 30th annual convention of the 
organization. 


The following traveling men are calling 
on the trade in this vicinity: A, Edelmann, 
Maltz & Sims; R. H. Booth, J. F. Sturdy’s 
Sons Co.; H. Slote, Hoffman Watch Co.; 
Harry E. Wolfe, Jr., R. Wallace & Sons 
Mfg. Co.; H. M. Levy, Benjamin F. Levy, 
Inc., and G. A. Burglund, Stange Co. 

Dr. Jesse C. Strauss, local optometrist, 
Philadelphia, attended the sessions of the 
Pennsylvania Optometric Association. While 
in that city he also made arrangements to 
have his son Paul enter the Pennsylvania 
State College of Optometry, where he will 
take a three years’ course. 

Optometrists who met in Philadelphia last 
week passed a resolution urging the testing 
of the vision of candidates for automobile 
drivers’ licenses. Every candidate has been 
required for several years to show that his 
vision is good, as well as that he is literate 
by being called upon to read certain signs. 
Poor vision, along with carelessness and 
recklessness, is given as the cause of many 
automobile accidents throughout the State. 








Plainville, Mass. 


John A. Kenerson has returned from a 
business trip down through Maine. 

Kimball Sargent left last week for an 
automobile trip to Newport, Vt. and 
Montreal. 

Frank Frobel, of this place, has accepted 
a position with the Evans Case Co. at North 
Attleboro. 

Whiting & Davis Co. report an excep- 
tionally busy period with orders booked for 
time ahead. 

Whiting & Davis Co. and the Whiting 
Chain Co. have fine exhibits at the Chi- 
cago jewelry show this week. 











Robert Rugman, jeweler at 35 Franklin 
St., Poughkeepsie, N. Y., and members of 
his farnily escaped death by a narrow mar- 
gin one afternoon recently, when his car 
crashed into a milk train on a blind cross- 
ing of the South New York railroad on t! 2 
route from Oneonta to Binghamton. M1: :. 
Rugman was cut about the face and sca‘) 
and also was badly bruised as was her 
mother, Mrs. Towner of Athens, N. Y. .\ 
niece, Ida Parks, escaped unhurt. Mr. ar:! 
Mrs. Rugman were brought to the Hospitz:! 
at Oneonta and were able to return home 
Mrs. Towner was removed to Binghamto1 
Mr. Rugman who was driving the car was 
unable to see the train until it was too late 
to stop the car. The machine was badly 
damaged and was towed to a_ nearby 
garage. 
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Cahn & Kornbrodt, Inc. 


37 Maiden Lane = yxctssors to New York 


Popular and practical gifts which help to fill the 
Jeweler’s great need for moderately priced gifts for 
men. 





ee 


Send for Samples 
SET ASSEMBLED 





Ideal 
Gifts 





Shakers, Drinking Cups and Combined Strainer and Fruit Squeezer. 





Made of Polished Nickel Silver, Gold lined, all nesting f 

tightly and fitting into fine cowhide leather case. Made or 

in various styles and shapes in sets of 4 or 6 cups; also 

with or without shaker cups and fruit squeezers. To Men 











retail from $3.30 to $15.00. 

















1926-1927 Edition 





THE JEWELERS’ CIRCULAR 


BUYERS’ DIRECTORY 


of the Manufacturers, Importers and Jobbers in the 


JEWELRY AND KINDRED TRADES 





A Handy, Classified List for Buyers. Bound in Limp Cloth, 3 x 6% inches. Fits in Vest Pocket 
ISSUED ANNUALLY | PRICE ONE DOLLAR 


Sent postage prepaid to any yearly subscriber of The Jewelers’ Circular at half price, remitting 50c., 
when paying his subscription. 








Copyright, 1926, by 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOLIN STREET, corner Broadway (Phone 1148 Cortland) NEW YORK 
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Chicago Notes 


B. O. Hess, of the Frank Krementz Co., 
has just completed a business trip through 
the east in the interest of this firm. 

Otto Klebsattel, manager of the Chicago 
office of Binder Bros., is making his regular 
business trip through the south and will be 
gone for six weeks. 

M. L. Sickles, of Louis Sickles & Son, 
Philadelphia, Pa., was a visitor in Chicago 
last week calling on the wholesale trade and 
visiting with friends. 

Henry C. Drumm, with offices on the fifth 
floor of the Heyworth building, is spending 
two weeks in Canada, visiting at his old 
home and with relatives. 

D. A. Zolla, of M. A. Zolla & Co., dia- 
mond dealers, at 29 I. Madison St., is mak- 
ing a business trip through the northwest, 
and will be gone for two weeks. 

Frank Moran, Chicago representative for 
the J. F. Sturdy’s Sons Co., has resumed 
his duties again after being coniinec to his 
home for two weeks on account of :Ilness. 

R. B. Piawaty, sales manager for the 
Dueber-Hampden Watch Co., at Canton, O., 
has been calling on the trade in Chicago for 
a few days and renewing old acquaintances. 

A. W. Church, vice-president of the Star 
Watch Case Co., Ludington, Mich., was a 
visitor in Chicago last week calling on the 
trade and spending some time at their local 
office. 

G. W. “Pat” Henri, of the L. G. Balfour 
Co., Jewelers’ building, returned last week 
from a business trip through Illinois. Mr. 
Henri visits high schools throughout the 
State. 

O. A. Starke, Jr., son of O. A. Starke, 
president of the Star Watch Case Co., Lud- 
ington, Mich., was a visitor in Chicago last 
week on his way to Utica, N. Y, to assume 
his studies at Cornell. 

George Gubbins, manager of the Chicago 
office of the Illinois Watch Case Co., Jewel- 
ers’ building, returned this week from Eagle 
River, Wis., where he spent two weeks visit- 
ing at the home of his son. 

Parker Ford, representing Kohlstedt & 
Co., of Providence, in the east, stopped off in 
Chicago last week for a couple of days to 
visit with old friends on his way home from 
California, where he spent some time en- 
joying a rest. 

N. S. Worth, vice-president of the New 
Diamond Pen Point Co., with offices on the 
seventh floor of the Columbus Memorial 
building, just completed a business trip 





through the middle west and reports having 
had good business. 
Theodore A. Thelander, retail jeweler at 


5138 N. Clark St., is back at his place of 
business after spending three weeks touring 
through Iowa, Nebraska and the Dakotas. 
Mr. Thelander was accompanied by friends 
and enjoyed a good rest. 

George Zylstra, who recently opened a 
watch repair shop in Schuberts’ Department 
Store, at 79th and Halsted Sts., has added 
a line of jewelry and watches to his stock. 
Mr. Zylstra reports business as improving 
and is well satisfied with his new venture. 

Louis Schwartz, of Louis Schwartz & Son, 
wholesale jewelers at 302 Heyworth build- 
ing, left last week for his southern terri- 
tory and will be gone for s:x weeks. Mr. 
Schwartz has recuperated from the accident 
he met with while in Oklahoma City, and 
this is his first trip since that time. 

Otto Lieberman, of the Stein & Ellbogen 
Co., will leave this week on a business trip 
through the middle west, and will be gone 
for several weeks. Frank Barton, represent- 
ing the same firm, is spending a week at the 
home office replenishing his stock before 
leaving on another trip through his southern 
territory. 

J. A. Lossau, representing the Martin- 
Copeland Co., Inc., is calling on his trade 
through the south, and will return home 
about Oct. 3. G. W. Bleecker, manager of 
the Chicago office for this house, returned 
last Thursday from an_ extended trip 
through the east and reports business as 
favorable. 

George H. Thomas, manufacturers’ repre- 
sentative, with headquarters in the Heyworth 
building, returned last week from a business 
trip through the east. While east Mr. 
Thomas spent some time at Hanover, Pa., 
visiting at the home of his daughter, Mrs. 
Hugh T. McLlwain. He was accompanied 
on this trip by his wife. 

W. T. Feetham spent the past week in 
Chicago shopping for merchandise and fix- 
tures. Mr. Feetham is opening a new retail 
jewelry store very shortly at Saulte Sainte 
Marie, Mich. Several years ago Mr. Feet- 
ham operated a retail jewelry store in this 
city and closed out to enter into business 
with his brother at Muskegon, Mich. He 
retired from this business a short time ago. 

George Cureton, manager of the Chicago 
office of the Newall Mfg. Co., returned to 
Chicago on Monday of last week from a 
three months’ visit to the different countries 
of Europe. Mr. Cureton spent some of his 
time at Switzerland attending to business, 
and from there visited cities in Italy, France, 
England and Scotland. He was accompa- 
nied by his wife, and both had a most en- 
joyable time. 

Congratulations and best wishes were ex- 


tended to David Goldberg, of the Block- 
Weinfeld Co., 29 E. Madison St., on his 
marriage to Miss Florence Keenan of Chi- 
cago. Mr. Goldberg just returned from a 
two weeks’ honeymocn trip through Wiscon- 
sin. The couple were married on Saturday 
evening, Sept. 4, at Waukegan, Ill. They 
are now making their home at the Arlington 
Apartment Hotel, 520 Arlington Place. 

Many members of the trade were shocked 
last week when they learned of the death 
of W. F. Wurzburg, which occurred on Sun- 
day of last week at his home at Grand Rap- 
ids, Mich. He had been ill for some time. 
Mr. Wurzburg was in the late 60’s, and had 
been associated in the jewelry field for many 
years. Funeral services were held on 
Wednesday, and interment was at a local 
cemetery. Mr. Wurzburg was connected 
with the sales force of the Stein & Ellbogen 
Co., wholesale jewelers at Chicago, and rep- 
resented the house in Michigan. Harry 
Wish, who has been associated in the office 
of this firm for many years, is making the 
Fall trip through the territory. 

Ovington Bros. Co. of New York city 
celebrated the formal opening of their ex- 
clusive Chicago store on Wednesday of last 
week. This firm has leased six stories in 
the building at 212 N. Michigan Ave. All 
six floors are beautifully panelled in walnut 
and all new walnut fixtures have been made 
to order. The storc 1s one of the most ex- 
clusive of its kind in the country. On the 
first floor of the building a gorgeous display 
of art goods, glass and pottery that has 
been made in different parts of the world, 
leather, enamel goods, desk sets and small 
metal novelties can be found; the second 
floor is devoted to silverware, the third 
to china, the fourth to table crystal, the 
fifth to lamps and shades, and novelty fur- 
niture, and the sixth floor is fitted up for 
general offices. Robert G. Schlenker, vice- 
president of the company, is also general 
manager of the Chicago store. L. T. Pease, 
secretary-treasurer, spent a great deal of 
time at Chicago during the past few weeks 
assisting in getting things ready for the 
opening. He expects to return home about 
Oct. 1. There will be very little buying 
done at this store. All of the buying will 
continue to be done at the home office. 

P. L. Drew, retail jeweler, celebrated the 
opening of his store at 3312 Lawrence Ave., 
last Saturday. Mr. Drew moved from 3350 
Lawrence Ave. His new store is in the 
Metro Theater building, a very desirable lo- 
cation. The store is very attractive with 
its walnut panelled walls and new fixtures. 





(Continued on page 100) 
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Many friends of Mr. Drew called on him 
on Saturday to extend their well wishes. 

Clyde C. Patton of Canon City, Colo., 
stopped off in Chicago last week for a few 
days en route home from Ohio, where le 
spent a week visiting at his old home. | 

Bernard Drach, of the Block-Weinfeld 
Co., will leave on Wednesday of this week 
on a business trip through Michigan and 
Ohio. Mr. Drach, expects to be gone for 
three weeks. 

Jack B. Crawford, manager of the Chi- 
cago office of the A. Wittnauer Co., Colum- 
bus Memorial building, is making a business 
trip through the middle west and wil! be 
gone for about 10 days. 

J. J. O'Grady, of the Helbein-Stone Co., 
Jewelers’ building, returned last week from 
a short business trip to St. Louis and Kan- 
sas City. Mr. O’Grady was gone only for a 
few days but reports having had very nice 
business. 

The retail jewelry business of the Estate 
of Reuben Freeman, 803 W. 63rd St., has 
changed its name to the Freeman Jewelry 
Shop. Since the death of Mr. Freemai, 
which occurred in January of this year, the 
business has been operated by his wife, 
Florence Freeman. 

George A. Young, retail jeweler of Mo- 
berly, Mo., made his annual visit to Chicago 
last week. During the mornings of each day 
he visited his favorite wholesale houses 2nd 
looked over Fail merchandise, and the after- 
noons and evenings were given over to visit- 
ing different theaters. 

Ed Cohn, of A. H. Cohn, Inc., 501 Hey- 
worth building, left last week on a business 
trip through the west to the Pacific Coast. 
S. P. Cohn, of the same firm, is calling on 
his trade in the south, and A. Green left 
for his eastern territcry. All three will be 
gone for about six weeks. 

C. A. Mealy, sales manager, and J. W. 
Spranger, advertising manager of the Had- 
ley Co., at Providence, R. I., arrived in Chi- 
cago last week to visit with Fred Whitney, 
the local manager, and to attend the Jewelry 
Trade Show held on the third and fourth 
floor of the Jewelers’ building this week. 

Retail jewelers visiting the markets at 
Chicago during the past week included: 
William Kroetz, buyer for C. W. Anderson 
Co., Madison, Wis.; George Post, of H. 
Post & Son, Decatur, Ill.; George A. Young, 
Moberly, Mo.; Nelson Meyer, Saginaw, 
Mich.; Russell B. Stone and wife, of Mc- 
Gehee, Ark. 

W. J. Browne, Pacific Coast representative 
for the Norris, Alister-Ball Co., with head- 
quarters at San Francisco, Cal., spent the 
past week at the home office of this concern, 
which is located on the 10th floor of the 
Garland building, 58 E. Washington St. Mr. 
Browne attended sales conferences and re- 
plenished his stock while here. 

A deed of trust has been executed by 
Nathan Schwartz to Louis Goldman, of the 
law firm of Goldman, Allshouse & Healy, 
for the benefit of the creditors. Mr. 
Schwartz is a wholesale jeweler with offices 
in the Masonic Temple Vaults, and at the 
present time is at a sanitarium recuperating 
from a nervous breakdown. The assets 
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amount to about $10,000, with liabilities 


placed at $11,000. 

The Soldan Co., Inc., doing business as 
credit jewelers located at 529 S. Franklin 
St., is liquidating its business, and expect to 
be entirely out of the jewelry business by 
Oct. 1. The officers of the firm are Morris 
Solomon, president, and Charles Dan, secre- 
tary-treasurer. This concern commenced 
this business in March of this year. 

David T. Kiess, retail jeweler of Mont- 
pelier, O., joined his son, Kenneth Kiess, 
also a retail jeweler at Hillsdale, Mich., at 
Chicago last week. They came to Chicago 
to attend the wedding of a son and brcther, 
which took place at the Edgewater Beach 
Hotel. While here they looked over mar- 
kets and made some of their Fall selections. 

Emil Braude & Sons, Inc., wholesale 
jewelers, located in the Heyworth building, 
last week celebrated the formal opening of 
the firm’s new enlarged offices and _ sales- 
room, which were described in tiiese columns 
a few weeks ago. At the same time of the 
formal opening this firm celebrated the 32nd 
anniversary in the wholesale jewelry busi- 
ness. All week the offices and salesrooms 
were banked with flowers sert by friends. 
Officials of this firm were kept busy the 
entire week receiving the congratulations of 
their many visitors. 











TRADE CONDITIONS 


Trade with the local retail jewelers has been 
quite active during the past several weeks and deal- 
ers are of the opinion that there will be a good 
volume of business the balance of the present year. 
General trade conditions in Evansville have been 
improving right along. In Evansville and many 
cf the other towns in this part of the State many 
thousand dollars in Christmas savings will be 
turned loose early in December, and this will help 
to swell the holiday shopping trade. 





Miss Lenore Bitterman, daughter of Jack 
3itterman, of Bitterman Bros., 204-206 Main 
St., well known retail jewelers, will go to 
Chicago late this month to enter the Art 
Institute. 

Miss Helen Kruckemeyer, daughter of 
Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, of 407 Main St., here, 
has been pledged to the Kappa Kappa Gamma 
sorority at Indiana University at Bloom- 
ington, Ind., according to word received by 
her parents here. 

The Kiwanis Club, Boonville, Ind., gave 
an all day picnic and barbecue in the Boon- 
ville fair grounds at Boonville on Tuesday, 
Sept. 21, in honor of W. H. Settle, presi- 
dent of the Indiana Farm Bureau. Floyd 
Nester, of Heinzle & Nester, retail jewelers, 
and Charles Hebner, of the Hebner Jewelry 
Co., assisted the Kiwanis Club in the day’s 
festivities. Many farmers attended the 
meeting, which was practically an all day 
affair. 

A liquidation auction sale was started on 
Tuesday, Sept. 14, by J. M. Anslinger & 
Co., retail jewelers, at 713 Main St., and 
it was announced that the sale will continue 
for several days. The company is offering 
its entire stock of high grade diamonds, 
watches, silverware and jewelry at auction 
sale prices. Many people living in Evans- 
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ville and surrounding towns took advantage 
of this sale to do their Christmas shopping 
two months or more in advance of Christmas, 

Silas Ichenhauser, of the Ichenhauser Co., 
'ocal wholesale dealers in glassware, has 
received a commendatory letter from S, 
Piska, secretary of the National Jewish Hos- 
pital Association. The letter asks that a 
memorial tablet be erected to Mr. Ichen- 
hauser in the new $300,000 addition to the 
Jewish Hospital in Denver, Col. The build- 
ing that was dedicated on Sept. 2, was con- 
tributed by the Jewish citizens of Evans. 
ville headed in a campaign last Fall by 
Chairman Ichenhauser, who has represented 
the hospital in Evansville for a number of 
years. 

S. P. Hammend, who for many years was 
engaged in the retail jewelry business at 
Petersburg, Ind., was a recent business visi- 
tor in Evansville and reported that since 
many of the large coal mines in and around 
Petersburg had opened up that the retail 
merchants of that town had noticed a big 
increase in business and that they are look- 
ing for a lively trade the balance of the year, 
Retail trade in many of the towns in southern 
Indiana is reported much better than it was 
this time last year. Farmers too are in 
better shape and are buying more liberally 
than they did a year or so ago. 








Salt Lake City 


Pat Billingsley, Malad, has purchased the 
jewelry store of Ed Wink, of that place. 

John Williamssen, well known watchmaker 
of this city and of late with Jensen & 
Sons, has joined the staff of David Stein. 

Vice-President John Adams, of the J. S. 
Lewis Co., Ogden, who has been ill for 
several weeks, is now well on the road to re- 
covery. 

M. Barnett, of Barnett & Weiss, has re- 
cently returned from a pleasant vacation. 
Hyrum Swanson, of this firm, has left for 
his vacation. 

Boyd T. Park, head of Boyd Park, Inc., 
pioneer jewelrv firm, is a member of the 
New Industries Committee of the Chamber 
of Commerce, recently reorganized. 

Harvey Jolliffe, president of the Primrose- 
Jolliffe Corporation, wholesale jewelry 
findings company, has returned to his home, 
following a serious illness which necessi- 
tated his removal to a local hospital. He 
is now improving. 

The Western Union Telegraph Co, has 
announced its intention of discontinuing the 
practice of giving out the time over the tele- 
phone. The Postal Telegraph Co., however, 
will continue to do so. All of the jewelers 
in the city, give this service. 

An item of news from Ogden of interest 
to jewelers, is the setting aside last week of 
the city ordinance, passed recently, which 
placed a tax of $50 a day on transient auc- 
tioneers. The District Court declared the 
ordinance to be “Excessive and prohibitory,” 
and “discriminatory.” 

Mrs. Clarence Parry, of Parry & Parry, 
Ltd., has returned from a tour of southern 
Idaho, where she has been visiting relatives 
and friends. Raymond Gunderson, of the 
concern, and at present on duty with the 
National Guard of Utah, in which he is @ 
sergeant, broke his finger the other day 
when a gun fell on his hand. 
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]. F. Huffman, a well known Indianapolis 
jeweler, connected with the Kay Jewelry 
Company for the last four years as secretary 
and credit marager, is making plans for 
the celebration of his company’s 12th anni- 
yersary in Indianapolis. 

Sam H. Sterchi, well known jeweler of 
Terre Haute, Ind., has taken space at the 
Fall festival of the Wabash valley to be 
neld in that city. The exposition will be 
held in the Stadium, with 179 booths. Only 
Terre Haute companies may participate. 

With the arrest cf a man in New Orleans, 
La., Indianapolis police believe they will be 
able to solve the mystery surrounding the 
burglary of jewelry stores in Indiana, to say 
nothing of the murder of a prominent drug- 
gist of Indianapolis. The arrest was made 
as a result of confidential information. The 
inspector immediately wired the chief of 
police at New Orleans and accomplished the 
man’s arrest. 

The first Fall courtesy trip of the whole- 
sale division of the trade in Indianapolis to 
be held this vear will be through western 
Indiana and eastern Illinois cities Oct. 8 and 
9 with reservations including tickets for the 
Butler-Illinois University football game on 
Oct. 9, according to plans approved by the 
courtesy trip subcommittee. Representatives 
of wholesale houses in Indianapolis are to 
leave in limousines, going in the order named 
to Danville, Greencastle, Rockville, Turkey 
Run State Park, Veedersburg and Coving- 
ton, Ind., and Danville and Urbana, III., the 
first day. After the football game, those on 
the trip will return to Danville, Ill., for 
dinner and drive back to Indianapolis at 
night. 

Request for the release of William M. 
Smith, 52 years old, Princeton, Ind., on a 
habeas corpus writ, has been denied by the 
courts in Indianapolis. Smith, alleged to 
have made away with jewelry valued at 
$4,855 from the Julius C. Walk & Son, 
Indianapolis jewelers, has been arraigned 
before the criminal court and his bond raised 
irom $5,000 to $10,000, on petition of the 
county prosecutor. He has been unable to 
secure bond and remains in jail. A few 
days after his arrest he promised to tell 
the officials of the hiding place of the 
jewelry. Accompanied by Indianapolis 
officials, the party left for Princeton where 
Smith said the jewelry was secreted. After 
reaching Terre Haute, Ind., however, Smith 
asserted the jewelry was not at Princeton 
and refused to make any further statement. 
The party was compelled to return empty- 
handed to Indianapolis. In the meantime 
Smith's photograph and Bertillon records 
are being sent to a score of cities by the 
detective department. 

To stimulate interest in the “Indianapolis 
First” movement, plans for a city-wide win- 
dow-trimming contest among retail stores 
have been announced. The contest will be 
held the week of Sept. 26. Prizes will be 
awarded the retailer or window trimmer 
whose window display, in the estimation of 
the judges, best expresses the idea. Need- 
less to say the trade will participate. There 
are two sets of prizes. Each set includes 


a man’s 17-jewel white gold watch as first 
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prize, a diamond tiepin as second prize and 
a gold medal as third prize. Identical 
prizes will be awarded winners in the down- 
town stores and those in the outlying busi- 
ness districts. The downtown districts will 
include stores within the mile square. All 
other places of business within the city limits 
will compete in the other class. The dis- 
plays will be judged from the standpoint of 
iheir effect on the betterment and promotion 
of the interests of Indianapolis. Those 
entering the contests must keep the displays 
in the windows during the entire week. 
Prizes are on display in the windows of the 
Charles Mayer & Co., and Julius C. Walk 
& Son, jewelers. 











William Langsdorf, well known retail! 
jeweler of Des Moines, Ia., was a trade 
visitor among the local wholesale houses 
during the passing week. 

Frank Bangs, leading retail jeweler of 
Salina, Kan., was a trad2 visitor in St. 
Louis during the passing week, visiting a 
number of local wholesalers here. 

T. L. Davies, retail jeweler ot Falls City, 
Nebr., was in St. Leuis last week for stock, 
and visited the local wholesale trade for a 
few days looking over the new Fall lines. 

William Reid, of the Brown-Reid jewelry 
Co., Marshall, Mo., was here last week 
and called on some of the !ocal wholesalers. 
With Mrs. Reid, he brought tieir son down 
to enter him in Washington University here 
and spend a few days getting him started. 

Loren Murchison, well known nationally 
as a prominent athlete and runner, has been 
appointed district manager of Dodge & 
Ascher, Inc., cf Chicago. He will be in 
charge of the local branch office of the con- 
cern located in the Arcade building, 812 
Olive St. 

Business is generally reported good by the 
local wholesale trade. Dealers in many sec- 
tions are buying for the coming holiday 
season, and the outlook is very _ bright. 
Salesmen for some of the wholesale con- 
cerns have been off the road for the past 
week and in to meet some of the dealers 
who have been in the market. In most 
cases the selling forces plan to resume the 
road shortly, to say out until early in De- 
cember. 

George G. Gambrill, president of the 
Kisenstadt Mfg. Co., wholesaler, in the 
Louderman building, is making a trip east 
with his wife. After leaving their daugh- 
ter at Vassar College, at Poughkeepsie, 
N. Y., they planned to visit New York, 
Philadelphia and Washington on a_ short 
vacation. He will tbe back in time for the 
coming State convention of the Missouri 
Retail Jewelers’ Association, which will be 
held here on the fast week in the month, 
he being one of the speakers on the con- 
vention program. 

Members of the local trade are all watch- 
ing with keen interest the progress of the 
Cardinals in the National League baseball 
race. This interest is not confined to the 
city nor suburbs, but is spread through 
a wide territory in the south and _ west, 
judging from the requests that are coming 
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in to the wholesale firms from customers 
who want to be taken care of with tickets 
to the games should the World Series 
matches be played here. As announced by 
the management, no wholesale concerns will 
be able to secure blocks of tickets for cus- 
tomer or friends, so that it looks as if lots 
of folk will be disappointed in the event 
that the St. Louis team should be one of 
the contenders for the pennant this year. 











Preparations will soon be made by Seat- 
tle jewelers for the welcoming of members 
of the State jewelers’ association from other 
cities and towns of Washington, as an early 
start for the entertainment of delegates is 
expected to add to the interest of the forth- 
coming meeting in May of next year. 

Dr. W. J. Hindley, of the Washington 
Retail Jewelers’ Association, spoke before 
a large group of retailers at the Merchants’ 
convention in the Hotel Davenport, Spo- 
kane, Wash., last week, and expressed the 
belief that the chain store idea in business 
had reached the peak of its popularity. 

Enlargement and remodeling of the 
jewelry store of Sartori & Wolff, Spokane, 
\Wash., has recently been effected, and. the 
staff has been augmented to 11 persons to 
take care of the increased business which is 
being attracted by this store in the ‘Inland 
Empire.” A. J. Sartori, of this firm, has 
noticed a reawakened interest in strap 
watches for men, while bracelets are prov- 
ing popular this Fall for women. 

A halt has been called in the controversy 
between the jewelers’ association of Bel- 
lingham and a certain jewelry store of that 
Washington city, which is charged with a 
violation of a city ordinance in continuing 
its auction sales later than 10 o’clock in the 
evening. Counsel for the jewelers’ asso- 
ciation of the city stated that new provisions 
should be made by the council to cover the 
holding of such auction sales in the late 
evening. 

Paul A. Benton, of Benton Bros., jewel- 
ers of the University District of Seattle, 
and chairman of the promotion committee of 
the commercial club of that center, is 
launching a progressive program of de- 
velopment for this business community, 
and is advocating better transportation 
facilities, the widening of the streets, and 
the development of parks and playgrounds 
as features which will build up this resi- 
dential and business section of the city. 

Norman A. Bomengen, Seattle jeweler 
of the University District, has just been 
appointed the assistant West Coast repre- 
sentative of the Waltham watch factory, 
serving under Mr. McKeene of San Fran- 
cisco, and traveling to all the important 
cities and towns of the Pacific Coast in the 
interests here of the watch factory where he 
had been employed for a number of years at 
Waltham, Mass., prior to coming to Seat- 
tle, and engaging in business with his father, 
under the name of John Bomengen, 4233 
University Way. Mr. Bomengen, however, 
will retain his connection with this jewelry 
business in the co-ed district. He has just 
recently returned from San Francisco. 
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A. B. Milkins, Wyandotte, was in De- 
troit last week buying new merchandise. 

The Goldman Credit Jewelry store was 
recently moved to 7601 Michigan Ave., from 
2608 E. Davison Ave. 

W. W. Bridges, Marine City, paid a visit 
to the Detroit wholesale and manufacturing 
jewelers last week. 

Joseph Gunn, retail jeweler at Pontiac, 
has recently added new fixtures and other- 
wise improved his store. 

jacob Segal, of the Jacob Segal Co., dia- 
mond importers, returned home this week 
from an extensive trip through the south- 
west. 

N. A. Cowan, of the Wallace Monroe 
Mfg. Co., left this week for a trip through 
Michigan, Wisconsin and other northern 
sections. 

F. B. Gleichmam, of the Gleichmann 
Crystal Co., in the Metropolitan building, 
has been passing a part of the present week 
in Chicago. 

The Willers Retail Jewelry Shop, at 37 
S. Saginaw St., Pontiac, has recently added 
new show cases and made improvements to 
its display windows. 

The Ray Jewelry Co., at State and Shelby 
Sts., is celebrating its 12th birthday this 
week. It is one of 21 similar stores located 
in different parts of the country. 

The wedding of Berton M. Lieberman, an 
executive of the Friedberg jewelry store on 
Griswold St., has been announced. It took 
place on Sept. 21, at Philadelphia. 


Roy T. Connolly, of Hugh Connolly & 
Son, and Maurice A. Enggass, of the Eng- 
gass Jewelry Co., have been elected directors 
of the Detroit Board of Commerce. 

Webers’ is the name of a new credit 
jewelry organization that announces its in- 
tention of opening a new store at 281 Gratiot 
Ave. New fixtures are now being installed. 
The location is downtown in the heart of the 
city. 

L. Winkelman, of St. Ignace, a well- 
known retail jeweler in that part of the 
State, was in Detroit this week, calling on 
old friends. He also paid a visit to the 
wholesalers and made purchases for his Fall 
trade. 

With the opening of schools and colleges, 
Edward R. Roehm, manufacturer of fra- 
ternity and embled jewelry, finds himself 
rushed with work. His plant is operating 
to capacity. This line of work is starting 
earlier than it has in the past. 

S. M. Shorr, sales manager for Arthur 
R. Weiner, manufacturing jeweler at 820 
American State Bank building, gave a party 
at his residence in Detroit on a recent eve- 
ning which was attended by a number of 
friends engaged in the jewelry business. 

H. Spira & Sons will shortly have com- 
pleted the installation of fixtures in their 
new diamond shop on the 10th floor of the 
Metropolitan building. Mr. Spira expects 
to have the place in operation within a 
week. The firm will do a general wholesale 
diamond business. 

The Meyer Jewelry Co. is well established 
in its new branch store at 4716 W. Warren 
Ave. New equipment has been installed, 
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and the stock also is new. The company 
maintains a complete optical department at 
this branch, the same as at the main store 
on Ferndale Ave. 

The H. Himelhoch Co., jewelry supply 
house, in the Metropolitan building, has re- 
cently departmentized its entire establish- 
ment. Harry Himelhoch, the proprietor, 
says by so doing efficiency in handling mer- 
chandise and caring for the trade have been 
increased practically 50 per cent. 

The Colonial Jewelry Shop is the name of 
a new retail establishment which opened 
this week at 514 American State Bank build- 
ing. The manager and part owner is J. B. 
Wolf. The other interested party is the 
Colonial Clothes Shop, which operates a 
large credit establishment in a _ nearby 
building. 

Moe Ehrlich will continue to operate his 
retail jewelry store at Adams Ave. and 
Hastings St. until Christmas time, it is 
announced. After that he expects to close 
it out, it is stated, and devote his entire at- 
tention to his two other retail jewelry stores, 
one in the State Theater building on Wood- 
ward Ave. and the other on 12th St., in a 
residential district. 

Arthur R. Weiner, manufacturing jeweler, 
announces that he has taken over the busi- 
ness of the Detroit Mfg. Jewelry Co., and 
is now fully established at 820 American 
State Bank building. His sales manager is 
S. M. Shorr, who is well known in the 
mid-west jewelry trade. A_ specialty is 
being made of fraternity work, besides dia- 
mond setting and general manufacturing. 

Levett & Co. is the name of a new whole- 
sale jewelry establishment which opened 
this week at 309 Metropolitan building. The 
firm consists of Maurice A. Levett and his 


brother, Herman H. Levett. Maurice A. 
Levett was formerly employed by the 
Maiden Lane Jewelry Co., a _ wholesale 


establishment also engaged in business in 
the Metropolitan building. Both are ener- 
getic young men and well known in the 
jewelry trade. 

The Friedberg Co., retail jewelers on 
Griswold St., in the downtown shopping dis- 
trict, has had on exhibition this week the 
entire Waltham collection of Henry Ford. 
This consists of samples of all the works 
manufactured by this great watch organiza- 
tion. The Friedberg company also has been 
showing some of the Waltham exhibits that 
have attracted the attention of jewelers and 
watchmakers at the Sesqui-Centennial in 
Philadelphia. 

The Morton Credit Jewelry Co. is open- 
ing its new store this week on Farmer St., 
near Monroe Ave., in the downtown shop- 
ping center. It is completely equipped with 
new merchandise and fixtures, which makes 
it decidedly attractive. The proprietor is 
Sol Lachman, who also operates another 
jewelry establishment in Russek’s, a Wood- 


word Ave. store engaged in the sale of 
women’s garments. 
Harry Hogan, secretary of the Retail 


Merchants’ Association of which many re- 
tail jewelers are members, makes the state- 
ment that retail sales continued to hold up 
during August, and adds that conservative 
estimates place the volume from 8 to 10 per 
cent. above the same month of the previous 
year. He states also that collections are 
not at all up to standard, and show a falling 
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off as compared with last year. Nearly 
every business review is sounding not only 
am optimistic note for Fall business, but js 
commenting upon the remarkable — business 
during the Summer months, especially jn 
view of the well-sustained activity during 
the earlier part of the year. 











Sam R. Young, president of the Richter & 
Phillips Co., has left for one of his road 
trips. Mrs. Young also left the city to visit 
her parents at Louisville, Ky. 

Roland Noterman, of Joseph Noterman & 
Co., did not go south Sunday as he had 
planned, because he did not feel sufficiently 
recovered from recent illness to go on the 
road. 

August Nuernberger, president of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
turers’ Association, accompanied by Mrs. 
Nuernberger and their daughter, are sched- 
uled to leave for Boston, Sunday. Miss 
Nuernberger has been accepted at one of 
the girls colleges near Boston and the family 
will leave with her. Mr. Nuernberger is one 
of the road representatives of the Dorst 
Co. 

Maurice Phillips, Mrs. Sarah Phillips and 
Mrs. Berger, of Canton, went to New York 
and met Mr. and Mrs. Jesse Phillips, of the 
Richter & Phillips Co., Friday. Mr. and 
Mrs. Jesse Phillips landed at New York 
Friday after a month over seas, in which 
they were accompanied by C. Berger, a 
nephew. A family delegation awaited them 
when they reached the long-looked for port 
of New York. 

Arno Dorst, president of the Dorst Co., is 
“pulling” for the Reds to win the pennant 
in the National League, so he will be able 
to see another World’s Series in Cincinnati. 
He has been holding a season box at Red- 
land Field for a number of years, and in 
case Cincinnati should be one of the con- 
tenders, Mr. Dorst lives in the hope that 
he will secure this box from which to see 
the games that might be played here. 

Louis DeBeers, diamond cutter of Amster- 
dam, is at the end of a long anticipated 
journey. He is visiting his son Louis 
DeBeers, diamond cutter with the A. S. 
Workum Co., Schmidt building. — Mr. 
DeBeers and family came over about a week 
ago and think so well of Cincinnati that they 
decided to remain here for a little while. 
During his protracted visit with his son he 
will employ his time in the art of diamond 
cutting. 

Jesse Seals, chauffeur of the Oakley Bus, 
of the Cincinnati Motor Bus Co., was bound 
over to the Grand Jury on a charge of 
manslaughter for the death of J. Clifford 
Miller, president of the Miller Jewelry Co. 
Seals drove the bus that struck and mangled 
Miller at Madison Road and Woodburn Ave. 
last Thursday. The intersection is an ex- 
tremely broad one and jewelers in the city 
cannot fathom just how Miller was killed. 
unless the bus was being driven at a high 
rate of speed making it impossible for him 
to leap back to safety after he had walked 
from in front of another automobile parked 
alongside the curbing. 
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Minneapolis and St. Paul 





Matt Lingaas, retail jeweler, New Rich- 
mond, Wis., recently drove to St. Paul on a 
buying trip. 

QOstbye & Anderson, manufacturing jewel- 
ers, 622 Nicollet Ave., Minneapolis, are re- 
decorating their rooms. 

T. C. Wilson, retail jeweler, Moorehead, 
Minn., recently held a sale to stimulate 
business. He was in Minneapolis several 
days ago. 

Cc. A. Sherdahl, retail jeweler, Monte- 
video, Minn., was recently in Minneapolis, 
where Mrs. Sherdahl has been taking medi- 
cal treatments. 

George Kelly, of Kelly & Scharf, watch- 
makers, 504 Jewelers’ Exchange, Minne- 
apolis, planned to leave Sept. 18 to spend a 
week in Chicago. 

James H. Snyder, of the wholesale watch 
firm of Albert L. Haman, 283 Endicott 
building, St. Paul, left Sept. 13 for a south- 
ern trip of a month. 

John J. Esslinger, of Esslinger & Scha- 
eppi Co., wholesalers of jewelers’ supplies, 
510 Ryan building, St. Paul, left Sept. 13 
on a trip of about a week into Wisconsin. 

Paul Branyen, of the J. M. Bennett Co., 
wholesale jewelers, 627 First Ave, N., 
Minneapolis, was expected to return Sept. 
20 from a duck hunting trip to Woman 
Lake, Minn. 

J. A. Beard, of the Charles Beard Co., 
wholesale jewelers, Ryan building, St. Paul, 
left Sept. 14 for a sales trip through north- 
eastern Minnesota and western Wisconsin. 
Mr. Beard is driving. 

Charles L. Beard, of the Charles Beard 
Co., wholesale jewelers, Ryan building, St. 
Paul, left Sept. 13 for a trip of about six 
weeks through southern Minnesota and 
South Dakota. He is motoring, 

Munns & Pomerleau, retail jewelers, 221 
FE. Hennepin Ave., Minneapolis, have re- 
papered the walls of their store, and are 
doing further redecorating. They expect to 
place new linoleum on the floor. 

Reuben L. Munns, of Munns & Pomer- 
leau, retail jewelers, 221 E. Hennepin Ave., 
Minneapolis, left Sept. 13 for a trip to Lake 
Sarah, Minn., where he expects to spend a 
week. He was accompanied by his family. 

George Ellis, retail jeweler, Stewartville, 
Minn., was recently in St. Paul when he 
brought his two sons to register at Ham- 
line University. He said that business pros- 
pects for the Fall in his locality were good. 

Clayton Thurston, brother of H. B. 
Thurston, retail jeweler, 705 W. Lake St., 
Minneapolis, started Sept. 1 to have charge 
of clock repairing in his brother’s store. He 
had been previously connected with the busi- 
ness. 

Ted Madsen, traveling for Rettig, Hess 
& Madsen and C. M. Thomsen Co., whole- 
sale jewelry firms, 100 N. 7th St., Minne- 
apolis, left Sept. 13 for a trip of about three 
weeks through western Minnesota and 
South Dakota. 

Elmer L. Johnson, of Louis C. Gaus & 
Co., wholesale jewelers, 100 N. 7th St. 
Minneapolis, recently returned from a trip 
through southern Minnesota. He reported 
jewelers of this section as being optimistic 
in their outlook toward Fall business. 

H. A. Daigle has bought out H. C. Huber, 
who had been a retail jeweler in Mahmo- 
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men, Minn., about 10 years. Mr. Daigle 
established himself as -a retail jeweler in 
Mahmomen before Mr. Huber opened his 
store there. Mr. Huber is looking for a 
new location. 

F. H. Boehrer, retail jeweler, Durand, 
Wis., is in St. Mary’s Hospital, Minneapolis. 
Although his condition has been understood 
to have been very serious, the hospital in- 
formed the representative of THe JEwet- 
ERS’ CIRCULAR on Sept. 18 that he was “get- 
ting along very nicely.” 

M. H. Goodman, wholesale jeweler, 409 
Ryan building, St. Paul, left Sept. 13 on a 
short selling trip. He expected to return in 
about four days. Within a short time of his 
arrival again in St. Paul he expected to 
leave on a trip which would keep him on 
the road about two months. 

The Wholesale Jewelers’ Association of 
Minnesota held its first meeting of the Fall 
on Sept. 16 at the Minneapolis Athletic 
Club. C. M. Thomsen, president, and W. R. 
Cooper reported on the convention of the 
National Wholesale Jewelers’ Association, 
which they attended in Philadelphia. 

The Minneapolis Manufacturing Jewelers’ 
Association held its regular monthly meeting 
on Sept. 14 at the Radisson Hotel. It was 
a dinner meeting, and after the business had 
been disposed of the members of the asso- 
ciation had a pleasant social evening. Max 
E. Bruhn is president, and FE. Perschman 
is secretary. 

J. C. Saxon, retail jeweler, Mapleton, 
Minn., and Mrs. Saxon were recently in 
Minneapolis. They drove down. Mr. 
Saxon sells radio sets as well as jewelry, 
and he said that although last year his radio 
business was greater than was his jewelry 
business, that prospects indicate just the op- 
posite condition this Fall. 

H. B. Thurston, retail jeweler, 705 W. 
Lake St., Minneapolis, returned a short time 
ago from a pleasure trip of about 11 days 
through southern Minnesota and South Da- 
kota. He stopped in Lake Benton, Minn., 
and went through Deadwood, Rapid City, 
Spearfish and Hot Springs, S. Dak. Mrs. 
Thurston accompanied him. 

Among the retail jewelers visiting Minne- 
apolis and St. Paul recently were: N. C. 
Clemenson, Long Prairie, Minn.; H. J. 
Hulberg, Northfield, Minn.; A. Q. Lund- 
man, Annandale, Minn.; E. P. Peterson, 
Sleepy Eye, Minn.; E. M. Schwenke, New 
Richland, Minn., who is secretary of the 
Minnesota Retail Jewelers’ Association; 
H. O. Sheldon, Alexandria, Minn.; C. G. 
Sherdahl, Fargo, N. Dak.; M. O. Knudson, 
Inwood, Ia.; N. N. Brakke, McVille. N. 
Dak.;: H. P. Marks, Shakopee, Minn.; 
R. W. Esterley, Duluth, Minn.; Fred Nel- 
son, International Falls, Minn. 

Walters & Werner, manufacturing jewel- 
ers, St. Paul, on Sept. 8 bought the business 
of Shirley & Sons, manufacturing jewelers, 
St. Paul, and took over the fixtures and 
machinery as well as the business accounts 
and good will of the firm. They have moved 
from their former quarters at 504 Ryan 
building into the space used up to the pres- 
ent time by Shirley & Sons at 501 Ryan 
building, and in doing this Walters & Wer- 
ner have more than doubled their office and 
shop space. Walters & Werner started their 
business on Oct. 1, 1923, and for some time 
it has been apparent that they were out- 
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growing their quarters. They are now one 
of the largest and best equipped manufac- 
turing jewelry firms in the northwest, with 
improved facilities for out-of-town work. 
They are building up their business in dia- 
mond setting and special order work on 
white gold and platinum. They regard busi- 
ness prospects for the Fall as good. This 
change ends the career of one of the older 
jewelry firms of the northwest. Thomas 
Shirley started his own business in 1904, 
after being associated with George W. 
Wooley, as Wooley & Shirley, for a year 
and 11 months. About 10 years ago Thomas 
Shirley died, and the business was con- 
tinued by his two sons under the name of 
Shirley & Sons.  Ill-health very largely 
contributed to the cause for the retirement 
of the Shirley boys from the business. 











E. W. Collier, Lockport, was among the 
retail jewelers who visited the wholesale 
trade last week. 

Daylight saving time will come to a close 
in this city on Sunday, Sept. 26, when clocks 
will be turned back one hour to eastern 
standard time. 

Frank P. Nuese, retired Buffalo jeweler, 
has returned to St. Petersburg, Fla., after 
spending the Summer months here, with his 
son, Paul E. Nuese, who succeeded to his 
father’s business at 147 Grant St. 

Edward A. Eisele, president of the King 
& Eisele Co., is in northern Canada on a 
10-days’ fishing trip with a party of Buffalo 
business men. Ford N. Crown, manager of 
the firm’s wholesale silverware and clock 
department, spent last week on a vacation 
trip up Lake Erie. 

William K. Thompson, of J. K. Thomp- 
son & Son, Inc., wholesale jewelers, Bram- 
son building, represented the jewelry trade 
on the two-day good will excursion, con- 
ducted by the Chamber of Commerce last 
week, to towns within a 100-mile radius of 
3uffalo. Alvin P. Shattuck, of this firm, 
is at present calling on the retail trade in 
Columbus, O., working his way back toward 
Buffalo. 











The G. Cramer Co. has moved into room 
No. 720 in the same building they have been 
in for some time, the Selling building. The 
new quarters are much larger, and the 
stock has been therefore increased, espe- 
cially as regards fine and unusual mount- 
ings, in which this firm specializes. 

The following out-of-town jewelers have 
visited Portland during the last week: Guy 
A. Pound, The Dallas, Ore.; F. E. Bowen, 
Caldwell, Tdaho. Mr. Bowen was accom- 
panied by his wife, and they motored down, 
making the trip a combined buying and 
pleasure affair. S. Davidson, Reedsport, 
Ore. Mrs. Davidson came along to shop 
while her husband attended to business; they 
drove their car. E. G. Reid, Newberg, 
Ore.: A. L. Kullander, Veronia, Ore. 














Lawler, of Abendoth & 


Edward J. 
Lawler, jewelers of the Whitney building, 
has taken his family on a brief motor vaca- 
tion south. 


C. KF. Scott, proprietor of the Green- 
Griffin Co., Boise, Idaho, is motoring with 
Mrs. Scott en a Coast vacation trip and has 
been visiting some of his jewelry friends in 
this city. 

On returning from a motor trip to Kansas 
City, A. W. Huggins, president of A. I. 
Hall & Son, was much pleased with his new 
office which has handsome rugs, curtains, 
vases and other appointments. 

Out-of-town jewelers calling on the trade 
include: Carl Noack, Sacramento; A. G. 
Prouty, Napa; Tom White, of the A. White, 
Inc., Vallejo; William Marvin, of the John 
Hood Co., Santa Rosa, and Abe Shaddow, 
of Fresno. 

An increase of 53 per cent. in August 
business over that of July is the record of 
Deamont & Siegel, according to M. F. Dea- 
mont, who stated that much of the work 
had been in platinum mountings and _ that 
they are using more emeralds than sapphires 
at present. 

Mrs. J. Bastheim, mother of Ed Bastheim, 
of Los Angeles, and sister of Alphonse 
Jeddis, of the Aiphonse Jeddis Co., San 
Francisco, passed away in the last-named 
city on Sept. 8, after a long illness. Inter- 
ment was in San Francisco, which had been 
Mrs. Bastheim’s home city. 

W. B. Glidden, founder of the W. B. 
Glidden Co. (representatives of R. Wallace 
& Sons Mfg. Co.) has just left with Mrs. 
Glidden for a pleasure trip through the east 
which will include a visit to the home of his 
ancestors who were early settlers in Maine, 
and where some members of the family still 
reside. 

George Algie, formerly with B. Italie, 
Portland, Ore., is now in charge of the 
material department of R. & L. Myers Co., 
of 717 Market St. Harry Harris is in the 
San Joaquin Valley for this firm where he 
finds business good and L. S. Myers has 
just returned from a Coast trip with the 
conviction that business is very good now. 

In a very optimistic spirit, Frank L. Jed- 
dis, of the Alphonse Jeddis Co., is back at 
headquarters of the firm, getting ready for 
his Fall trips from which he expects good 
results for the firm’ anticipates an excellent 
Fall and holiday business. Charles E. Davis, 
who was taken ill in Los Angeles, has re- 
covered, the Alphonse Jeddis Co. states, and 
has already started on his northern trip. 

Medals and fraternity pins are big items 
at present because of the volume of orders, 
according to A. B. Tuckey, of H. W. Tuckey 
& Co. This firm which has one of the most 
powerful hydraulic presses on the Coast is 
making the medals for the 1926 events of 
the Amateur Athletic Union of the United 
States which take place in San Francisco. 
It has just finished a lot of medals for the 
30th United States Infantry’s athletic con- 
tests, and for the Olympic Club. 

A land ablaze with flowers, teeming with 
big and small game, scenery of grand and 
imposing type and Summer days of 18 hours’ 
duration—these are a few of the impressions 


THE JEWELERS’ CIRCULAR 
brought back from southeast Alaska by 
Edward V. Saunders, Coast manager of the 
International Silver Co. When crossing 
Lake Bennett he saw herds of moose and 
caribou. Grouse and other wild fowl were 
more plentiful than sparrows and Mr. Saun- 
ders wondered why Summer in Alaska does 
not draw more tourists. 

When held up recently, out of Chicago, by 
robbers, William Davidson, of 704 Market 
St., gave his first thought to the anxiety 
which accounts of the holdup in the San 
Francisco morning papers would give to 
Mrs. Davidson and family. He made his 
way as fast as possible to a telephone and 
put through the message to his home in Bur- 
lingame, telling Mrs. Davidson by long dis- 
tance that they need fell no anxiety as he 
was safe and sound. It was midnight by 
Pacific Time. Mrs. Davidson notified Miss 
Frances Rothke, of the office, who let mem- 
bers of the staff know before newspaper 
accounts reached them. 
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TRADE CONDITIONS 

The outlhck for the jewelry business in Mil- 
waukee and Wisconsin for the Fall is promising, 
according to the Milwaukee wholesale jewelry firms, 
which have been receiving favorable reports from 
their representatives throughout the State. Size- 
able crders are being given to the salesmen by the 
trade in each territory. Retailers in the smaller 
towns in the State are in en optimistic frame of 
mind regarding the volume of business for the 
Fall, stating that the farmers in their communities 
are well satisfied with the trend of the agricul- 
tural market. This will result in putting the 
farmers on a good financial basis and they will 
be inclined to purchase merchandise. The trade 
in northern Wisccnsin and the upper peninsula of 
Michigan is especially in 2 good buying mood and a 
good husiness this season is anticipated. Deliveries 
seem to be coming into the Milwaukee houses in 
excellent lots at the present and the wholesalers 
here hope that they will continue to receive as 
gsoed service for the balance of the year. They 
are making shipments to the retailers on the early 
Fall orders, which are keeping them busy. The 
jewelers near Milwaukee are in the city frequently 
buying stocks and they look for a good volume as 
do those in the other parts of the State. Mil- 
waukee retailers are not complaining about the 
business for Fall either, and together with the 
Milwavkee wholesalers are to work details for a 
plan ef co-operation by which the most efficient 
service will be rendered for the mutual benefit of 
all prior and during the Christmas holiday rush. 





W. V. Bressman, representative of the 
Sessions Clock Co., visited the Milwaukee 
jobbing trade while on his Fall trip through 
this territory. 

R. F. Weckerle and L. H. Gollberg, rep- 
resentatives of the Boszhardt-Possin Co., 
wholesale jewelry house at Milwaukee have 
started on their trips through the southern 
and western Wisconsin territories. 

Harold S, Lewis, treasurer of the former 
David Goldman, Inc., has been visiting in 
Detroit during the past several days. Mr. 
Lewis has been in Milwaukee since the dis- 
solution of the Goldman company. 

Adolph Possin, president of the Boszhardt- 
Possin Co., Milwaukee wholesalers, visited 
Hustisford, Wis., over the week-end and 
enjoyed a day’s fishing. He and his friends 
caught some large pickerel and other fish 
while on the trip. 

Among the Wisconsin jewelers who visited 
at Milwaukee jobbing houses during the week 
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were: E. F. Waldhier, Beaver Dam; Fred 
Armbruster, Cedarburg; M. Schneider, Bur- 
lington; Mrs. Estberg, Waukesha; and Wil- 
liam Liulevich, Racine. 

A. F. Weckerle, representative of the 0, 
H. Bingenheimer Co., Milwaukee wholesale 
and jewelers’ supply house, has returned 
from his trip through northern Wisconsin 
and Michigan. After spending a few days 
at the Milwaukee headquarters, he left for 
the Fox River Valley. 

The new hotel building which Archie 
Tegtmeyer, prominent retail jeweler at Mil- 
waukee is erecting at 4th St. and Grand 
Ave., and in which his jewelry store will 
be located is progressing and Mr. Tegtmeyer 
is making plans to be in his new location 
before the Christmas holidays. Considerable 
time was devoted to driving piles for the 
foundation of the hotel, but the work should 
proceed rapidly now. 

Henry L. Tanezer, president of the Henry 
1. Tanezer Co., wholesale jewelers at Mil- 
waukee, has purchased a tract of land of 35 
acres on the Blue Mound road at Woodlawn 
Ave., west of Milwaukee. The tract will 
be sub-divided, the sub-division to be known 
as “Blue Mound Terrace.” The resort near 
South Haven, Mich., in which Mr, Tanezer 
is interested is being improved rapidly, be- 
ing made into an exclusive Summer colony. 

Hugo Sauer, manager of- the engraving 
and stationery department for Bunde & Up- 
meyer Co., has returned to his desk after 
spending the past two months at his cottage 
near Boulder Junction in northern Wiscon- 
sin with his family. Mr. Sauer was stricken 
with a severe case of influenza in June and 
when he recovered he went north to recuper- 
ate. On Wednesday, Sept. 15, he addressed 
a meeting of engravers of the middle west 
in Chicago. 

Retail jewelers in Kenosha, Wis., are co- 
operating with other members of the 
Kenosha Retailers’ Association, in. promot- 
ing a big exposition in that city, to be 
known as the “Kenosha Trade Exposition 
and Style Show.” It will be held the week 
of Oct. 10 to 16. In addition to the style 
show to be given by the merchants, the in- 
dustries of the city will be asked to join 
the retailers and exhibit their products. A 
huge tent is te be erected in the city park 
on the lake wherein will be exhibited every 
phase of industrial and commercial activity 
in the city. It is one of the biggest things 
the merchants of that city have ever put 
across to open the Fall season. 

William H. Schwanke, president of the 
William H. Schwanke, Inc., retail jewelers 
in the Wells building, Wisconsin St., has 
announced that William J. Werth who has 
been with the company since May has now 
become a member of the firm. Mr. Werth 
has many friends in all parts of the coun- 
try through his association for 19 years with 
some of the leading jewelry and silverware 
companies in the field. For three years he 
was manager of the retail store of the for- 
mer David Goldman, Inc., retail jewelers at 
Milwaukee which dissolved this Spring. 
Following a vacation in the east, Mr. Werth 
then returned to Milwaukee and became asso- 
ciated with the Schwanke store, one of the 
leading retailers of jewelry in Milwaukee. 








Edward Bakken has opened a_ jewelry 
store at 330 Fulton St., Peoria, III. 
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H. W. Slaudt, of Koke, Slaudt & Co., is 


expected home from his trip east in a few 


days. 

The retail stores are now open all day 
Saturday. The wholesalers will continue to 
close at noon until Sept. 25. ; 

F. H. Reynolds, Escondido, who was tor- 
merly in business in that town, is reopening 
for business again there. 

George L. Henderson, until recently in 
business at Escondido, has moved to La 
Jolla and opened a new store there. 

E. B. Finseth, formerly in business in 
Placentia, has moved to Fullerton and opened 
a new store at 115 E, Commonwealth Ave. 

The jewelers’ building on S. Hill St., is 
being equipped with a new elevator system 
said to be the latest development in these 
facilities. 

Mrs. Logan, of the San Francisco office 
of the International Silver Co. stopped here 
a few days ago on her way home from a 
visit to the factories in the east. 

E. A. Moore, western representative of 
the R. F. Simmons Co., with headquarters 
in San Francisco, has been spending a few 
davs in Los Angeles calling on the trade. 

Carl B. Bechtel, formerly in business in 
Holtville but not in the jewelry business 
recently, is reopening in that Imperial Val- 
ley town, occupying space in G, Schneider’s 
drug store. 

k. H. Sandstrom, 401 S. Hill St., is hav- 
ing a special sale of his stock preparatory 
to moving to a new location. He expects 
to move on Oct. 1, but has not yet decided 
definitely on his new location. 

E. B. Nicoll, manufacturing jeweler in the 
Jewelers’ building, has improved the appear- 
ance of his place very much by rearrange- 
ment of a partition and the installation of 
new and up-to-date showcases. 

The Dayton Clock Co. is making exten- 
sive alterations in its quarters in the Title 
Guarantee building and making arrangements 
to accommodate C. F. Stamm, diamond set- 
ter, who will occupy a location there. 

C. F. Sischo, of C. F. Sischo & Sons, has 
gone on another motor trip. He finds this 
sort of recreation very beneficial to his health. 
Mr. Gilmore and Mr. Phillips, traveling for 
Sischo & Sons, are both out on the road. 

Mr. Williams, sales manager of the Wal- 
tham Watch Co., Waltham, Mass., was here 
recently. He was accompanied by E. C. 
McKeen, of San Francisco, western coast 
representative of the Waltham company. 

H. L. Gruber, diamond merchant, 605 
Title Guarantee building, with Mrs. Gruber, 
has gone to San Francisco, expecting to 
make a motor trip with friends from there 
to Eureka over the famous Redwood High- 
way. 

J. H. Malone, of May & Malone, whole- 
sale jewelers, in Chicago, who has been 
here for about two weeks, has just started 
for home. Mr. Malone is an old acquaint- 
ance of Paul Grimm, W. 4th St. jeweler, 
in this city. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has added two new people to his 
sales force. Miss Cacie Speer has taken a 
Place in the stationery department, and Miss 
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Corinne Schultz has been added ‘to the silver 
novelty department. 

Miss Estelle Penn, office manager of the 
Fred Anthony engraving concern in_ the 
Jewelers’ building, who has been confined to 
a hospital during and after a serious opera- 
tion, is back in her place in the office, hav- 
ing practically recovered her health. 

Wilbur Brown, New York diamond mer- 
chant, who was robbed of a large arnount 
of gems in a Chicago hotel some weeks ago, 
has just been visiting the trade in this 
vicinity. He says that so far no trace has 
been found of the men who robbed him. 

Carl Schultz, who has been recently with 
the J. A. Apffel Co., manufacturing jewelers 
in the Title Guarantee building, and who 
was formerly for many years with Feagans 
& Co., has taken a position with M. Wein- 
stein, diamond merchant, 601 Title Guarantee 
building. 

Harry Roseboom, of H. I. Hall & Son’s 
Los Angeles branch, is calling on the trade 
in Arizona and the Imperial Valley. Al M. 
Walker, manager of the Los Angeles office, 
has gone to San Francisco to select mer- 
chandise from the home office for the Fall 
business here. 

Oliver White, formerly in business in 
Sawtelle, has returned from a three months’ 
trip made by automobile, covering 16 States. 
He was accompanied by his wife. He re- 
ports business conditions in southern Cali- 
fornia as being better than in any other 
section he visited on the trip. He is now 
looking for a new location in this section. 

H. B. Robinson, office manager of the 
Berson-Measer Jewelry Co., reports having 
had a most delightful outing over Labor 
‘Day, when he went below the Mexican 
border to Ensenada, Lower California, and 
from there 16 miles farther to an aristocratic 
gun club of which he was a guest. He re- 
ports the scenery en route as being remark- 
ably beautiful. 


Frank Randall, buyer for the jewelry de- 
partment of the FE. W. Reynolds Co., has 
returned from a two weeks’ automobile trip 
to Portland. He left that city more than 10 
years ago, and had not been back since. He 
reports that he saw wonderful changes. He 
made the trip to Portland, 1,215 miles, in 
two and a half days, remarkably fast time. 
One day he covered 500 miles. 

Louis Levin, certified watchmaker in the 
Jewelers’ building, has adopted the practice 
of explaining to his customers the condition 
of their watches and showing the intricacies 
of construction and operation by the aid of 
a microscope and enlarged works made for 
the purpose. He reports that the method 
works very satisfactorily in reconciling the 
cutomer to what otherwise might seem an 
exorbitant price for the necessary repairs. 

A. C. Ebert and wife, Bell, recently suf- 
fered a serious automobile accident when 
motoring near Santa Paula after dark. The 
headlights of an approaching car blinded 
him so that he could not see the road, and 
got in the path of the other car. His car, 
a new one, rolled down an embankment and 
was practically destroyed. Both Mr. Ebert 
and his wife were badly cut and _ bruised. 
Mr. Ebert’s watchmaker is conducting the 
business of the store. 

Among the out-of-town jewelers who were 
here recently were the following: E. C. Ken- 
drick, Anaheim; F. H. Reynolds, Escondido ; 
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W. C. Lorenz, Santa Ana; C. E. Wolford, 
Covina; Frank Fisher, Riverside; Mrs. R. 
Bb. Wilson and J. H. Crandall, San Bernar- 
dino; Frank Hocman, Santa Ana; L. J. 
Tindall, Owensmouth; O. A. Dockham, Bur- 
bank; Mrs. Roy Croft, San Fernando; Mrs. 
llerbert K. Smith, Hermosa Beach; J. Z. 
Cameron, Redondo; R. Croft, El Segundo. 

L. F. Cadwallader, of Roessel & Co., 
located on the second floor of the Brack 
Shops, took an extended trip over the Labor 
Day holiday to and through San Diego 
county. He was accompanied by his wife. 
Both are adepts at hunting, and they camped 
on their way, going as far as the Mexican 
border at Campo and Jacumba and return- 
ing by the way of Warner Springs and 
Hemet. Mr. Cadwallader secured the limit 
of quail allowed by law on two different 
days. 

Because several attorneys would have been 
unable to be present during the week, 
United States District Judge James con- 
ducted his court on Labor Day to consider 
the cases of the 21 California jewelers who 
were charged with conspiracy in violation 
of the Sherman Anti-Trust Act. Arguments 
on demurrer, motion to squash, and plea in 
abatement were made. The defense, headed 
by attorneys Oscar Lawler and Maurice M. 
Norcop, argued that the indictment was 
taulty because a shorthand reporter was 
present when it was returned, even though 
the reporter had been appointed a United 
States Assistant District Attorney. It is 
not the custom of federal grand juries here 
to have their deliberations reported in short- 
hand, it was said, although in some other 
districts this is done. The defense charged 
Robert P. Stewart and J. F. Thompson, spe- 
cial assistants to the United States Attorney 
General, with subterfuge, on the ground that 
the purpose of the asserted act complained 
of was to obtain a transcript of proceedings 
to refer to at a later date. Judge James 
reserved his decision. 








Pacific Coast Notes 





Angelo Acagnetti, Reno, Nev., has sold 
his retail jewelry business to Otto Hartz. 

The death is announced of Jules C. Rufe- 
ner, jeweler of 818 Baker St., Kern Station, 
Cal. 

Andrew M. Nelson, Arlington, Wash., has 
sold out his jewelry business to E. W. West- 
cott. 

The death is announced of John F. Reed, 
who carried on a jewelry business at 110 N. 
Central Ave., Phoenix, Ariz. 

E. A. Wright of Euphrata, Wash., has 
rented store space in Cashmere, Wash., and 
will open a jewelry store. He will also 
have a jewelry repairing department. He is 
well known in the Cashmere Valley, having 
been in the jewelry business in Cashmere six 
years ago. 








Albert G. Overstreet, a member of the 
jewelry firm of McKee & Overstreet, 
prominent in business in Danville, Ill, was 
united in marriage Sept. 15 to Miss Florence 
Peters, of Paxton, in the parsonage of the 
First Lutheran Church, of Paxton. They 
are on a honeymoon trip through Michigan 
and will be at home Oct. 16 in the Nelsonia 
Apartments, in Danville. 











The Doan Jewelry Co., St. Clair Ave., 
near E. 105th St., is holding an auction sale. 

Mrs. Ray is now connected with the 
silverware department of the Cowell & 
Hubbard Co. 

The Fraiberg Jewelry Co. is holding an 
auction sale. Sol Bergman and Charley 
Rifkin are the auctioneers. 

Irving Golden, Silberman, Kohn & Wal- 
lenstein, New York, was in Cleveland last 
week en route for a trip to the south and 
west. 

H. W. Burdick, president of the H. W. 
3urdick Co., is recovering from an attack 
of illness that has kept him confined to his 
home for a week. 

William Holub, who retired from business 
about three years ago, has felt the call of 
business again and has opened a store on 
Broadway near E. 55th St. 

William Wagner, president of the Wagner, 
Gilger, Cohn Co., and Mrs. Wagner, have 
returned from an extended trip through 
Spain, France and Germany. 

A. C. Witt, retail jeweler, has moved 
from 5708 Detroit Ave. to 9624 Lorain 
Ave. His new store is attractively fitted up 
and in a good business location. 

Foster & Greenberg are holding a re- 
modelling sale. A new store front has just 
been put in which consists of a buff colored 
marble and bronze. It adds greatly to the 
appearance of the store. 

The Fraiberg Jewelry Co., Fleet Ave., had 
its show window broken by three men 
early Sunday morning, Sept. 12, who 
escaped with loot valued at approximately 
$1,000. Police have made no arrests so far. 

The Sigler Bros. Co., through L. B. Bach, 
general manager, announces a change in 
policy effective about Jan. 1, 1927, when the 
retail department will be eliminated and the 
business devoted exclusively to wholesaling. 

Mr. Childs, of Owen & Carter, St. Peters- 
burg, Fla., accompanied by his wife, called 
on a number of his friends in the trade in 
Cleveland last week. He was formerly con- 
nected with the Brotherhood Watch & 
Jewelry Co., Cleveland. 


There will be a meeting of the Executive 
Board of the 24-Karat Club at the Hotel 
Statler on Friday evening, Sept. 24, at which 
time plans for the coming year will be 
formulated and a date set for the Fall 
banquet and entertainment. 

The Cowell & Hubbard Co. has loaned 
the Union Savings & Loan Co. replicas of 
12 of the world’s most famous diamonds, 
and these are now on display in the bank’s 
windows where they are attracting a great 
deal of attention. 

Among out of town jewelers visiting 
Cleveland last week were: C. E. Ereon, 
Bellefontaine; G. F. Elgin, Kent; C. H. 
Backenstos, Niles; E. L. Aukerman, Nor- 
walk; Charles Meyers, Warren; P. J. 
Bergen, Barberton; Mrs. McCarvel, Elyria; 
Mr. Kerr, Wooster. 

Among manufacturers representatives in 
Cleveland last week were: T. Fleming, the 
Brassler Co., and the Jones & Woodland 
Co.; Edward Donaldson, of the Donaldson 
Mig. Co,; L. Heyman, of Oscar Heyman & 
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Bros.; Dan Bennett, L. Kroll Co.; Louis 
Berger, Milhenning Co. 

The brides display of silverware that is 
now on exhibition at the Webb C. Ball 
Co. is attracting large crowds. . The exhibit 
includes many famous pieces that have been 
loaned for the purpose and the store pre- 
sents a very beautiful appearance with the 
ereat amount of silver that is on view. Quite 
a number of school children have visited the 
store for the purpose of seeing the many his- 
torical pieces. 

The inquest into the drowning of Alfred 
H. Dehnel, retired retail jeweler of 
Sandusky, who was drowned when he fell 
from a motorboat, was indefinitely postponed 
by Coroner F, J. Leblicq after a conference 
with Prosecuting Attorney Clarence E. 
Moyer and Sheriff Harry L. Cole. The 
coroner intimated that a number of persons 
might be questioned concerning rumors cir- 
culated in connection with the drowning. 

In all probability Cleveland will have a 
new jewelers’ club in the near future. It 
will be for social purposes principally and 
will be comprised of the younger element in 
the jewelry trade. Emil Turner, Broadway 
jeweler, and Glen Childs, of Homan Bros., 
are understood to be promoting the club. 
Tentative plans call for monthly meetings, 
the possible formation of a bowling team, 
etc. A meeting is scheduled for the near 
future when the organization will be per- 
fected and officers will be elected. 











C. H. Wright. for several years head of 
the watch department for Aisenstein & Gor- 
don, has resigned and may enter business 
for himself. 

Visiting 
wholesale houses recently included William 
H. Ray, Conshohocken; David Jones, Tren- 


retailers to the Philadelphia 


ton, N. J.; E. B. DeCarlo, Trenton, and J. 
Luxemburg, Hotzdale, Pa. 

These Philadelphia jewelers and diamond 
dealers are back from business visits to New 
York: Charles J. Barsky, Howard Jewelry 
Co.; Nathan Halpert, Harry Spivack, I. 
Shifren, Max E. Gordon and David Atlas. 

Philip Fox, formerly employed by Phila- 
delphia and Pittsburgh jobbers, has opened 
a wholesale watch house under the style of 
Philip Fox & Co., at 706-08 Sansom St. 
Mr. Fox will cover Pennsylvania, New Jer- 
sey, Maryland, Ohio and West Virginia. 

Seventy-five more members, all jewelers, 
were added on Tuesday evening to the mem- 
bership list of Behr Gordon Lodge I. O. 
B. S., at its September meeting. Judge 
Eugene Bonniwell, of this city, was the 
speaker of the evening. Max E. Gordon is 
president of the lodge, the only all-jeweler 
one in the order. 

Miss Irene Cooper, who has been asso- 
ciated with her brothers, in the wholesale 
jewelry business at 711 Sansom St., is to 
leave her desk with them soon but will keep 
up her association with the jewelry trade as 
she is to become the bride of Marcus Stock, 
on Oct. 3. Mr. Stock is a diamond setter 
with A. Kolodner. 

Columbia Lodge 91, F. & A. M., of which 


several jewelers are members and of which 
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William P. Kammerer, of S. Kind & Sons, 
is past master, had the unique experience of 
holding its regular September meeting in Ip- 
dependence Hall here. The last time the 
lodge met in this temple of American liberty 
was 125 years ago and the anniversary of 
that event was marked by a large attendance, 

Sansom St, jewelry merchants are rejoic- 
ing in the fact that the Summer and re- 
ligious holiday season is over for another 
year and that from now on they can devote 
attention to business. The street was closed 
ior a half day on last Wednesday when 
practically every member of the Sansom 
Street Business Men’s Association closed 
shop and went to the Sesqui exposition and 
on Saturday because of Yom Kippur. 

Trade callers of the week in Philadelphia 
included: Roy Williams and E. H. Tom- 
linson, International Silver Co.; Harry Kipp, 
H. F. Barrows Co., Attleboro; Joseph Fahys, 
of Alvin Silver Co., New York; F. B, 
Blatt, representing several silver concerns; 
Al Foss, Elgin Engine Turning & Engray- 
ing Co., New York; W. B. Wilson, duPont 
toiletware division; and Ed  Oxeinrath, 
Riverside Watch Case Co., Riverside, N. J. 

The retail jewelry firm of F. C. Bode & 
Sons, is now located in fine new quarters at 
20 S. 18th St., having moved from its loca- 
tion of many years at 1804 Market St. The 
new store is much larger than the old one 
and is handsomely fitted in walnut with ‘a 
number of showcases. There are two large 
display windows and the lighting is artistic 
and handsome. The firm sold its building 
at 1804 Market St., and purchased the struc- 
ture in which its store now is_ housed. 
William Bode, of the firm, is treasurer of 
the Pennsylvania Retail Jewelers’ Asso- 
ciation. 

Sansom St. wholesalers and a number of 
retailers in the West Philadelphia section 
of the city are interested in the West Phila- 
delphia Jewish Community drive, which is 
headed by Max E. Gordon and lsidor S: 
Sagorsky, the objective being a $200,000 fund 
for the establishment of the Center. The 
drive is to last only 10 days and $100,000 
of the amount needed was contributed before 
the workers started out. The campaign is 
being carried on by the “Twelve Tribes of 
Israel,” the 220 men and 120 women par- 
ticipating being divided into groups, each one 
representing one of the tribes, those of the 
women being named after the four “Mothers 
in Israel.” The campaign was opened with 
a dinner at the Benjamin Franklin Hotel. 
The Center will be one of the finest of the 
kind in the east and will have 14 class rooms, 
an auditorium to seat 500, a gymnasium, 
swimming pools, clubrooms and a synagogue 
and a chapel. 








Specialty exports, for the first six 
months of 1926, among which are listed 
jewelers’ wares, show a slight gain, accord- 
ing to the Bureau of Foreign and Domestic 
Commerce. A comparative table of exports 
of specialties from January to June of this 
vear shows that during those months in 
1926 jewelers’ wares valued at $1,378,461 
were sent out of this country compared 
with $1,308,015 in the same period last year. 
The exportation of watches and clocks, this 
year, however, show a decrease, $1,629,439 
being shipped out between January and 
June as against $2,082,751 for the same 
months in 1925. 
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ie jeweler’s stock-in-trade nowadays is— jeweler should make a virtue and a business to customers. 
si SER\ ICE. It is the one chief thing he venture out of necessity and capitalize his He gives chamois bags for pocket 
a has to offer today that the competitors who “free” service in advertisements that will watches. 
ge are trying to get his business cannot offer bring new “customers” in for “free” serv- He makes many minor repairs on 
in =<at least, in as large a measure as he. ice who may remain to buy. ; jewelry free. k } 
1g The public has been taught to rely on the Properly propagandized, these features of He de-magnitizes watches free. 
bef jeweler to back up the merchandise he sells service may become one of the best sources He re-sizes rings free. 
" them. If the public did not believe this of new business the jeweler can devise. He stores valuables free. 
of firmly the jeweler would today have a Let us examine some of the free services He furnishes without charge 
ie harder row to hoe than he has. He gives’ that the fully equipped jeweler renders his copies of valuable records concern- 
them patient and unlimited service when  customers—services that may or may not ing valuation and descriptions of 
if they come in to shop ; he attends to all the also be rendered free by other retail estab- jewelry and movement and _ case 
. little niceties of courtesy in his dealings lishments, but which are peculiarly within numbers on watches. 
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existence of this gratuitous service has made setting is secure. he renders these services free, at the same 
his business thrive, too. Therefore, it can- He passes upon the genuineness time linking the idea up with merchandis- 
not he said to have been rendered without of the “gold” in jewelry. ing efforts that will bring business. These 
return. But since the public expects this He usually furnishes free flannel services should be broadcast through both 
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jeweler capitalize this golden asset which He furnishes costlier boxes and direct-mail. 
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lay out cards that do not really exist. The He draws up special designs for with a pag aeoherner-sihe crass which merely 
unreliable installment jeweler is an ex- jewelry free. we 2 ee oe ee The sale of 
ample of this sort of competition that hurts He furnishes engraving sample silver is one of the large features of the 
the general retail jewelry trade with the charts free. — jews Sense ; begs jeweler on 
public. ; He often passes upon the genu- equipped to render the various services con- 
If the jeweler will inform the public of ineness of jewels free. nected with this merchandise perhaps better 
the valuable services he renders free, he He appraises jewels for insur- than any of his competitors. In order to 
will find it not only the most result-produc- ance purposes at small cost. popularize his — with the public, let him 
ing advertising he can hit upon, but it also He often makes slight adjust- combine with his advertising ee 
Wil ony Wir dividends in imorensed general ments on eye-glasses _ without nouncements concerning his “service” in 
business. Hardly any merchant in any line charge. that department. For instance: 
has more gratis service to offer to the public His stationery department gives ° ° 
than the jeweler. The public, too, loves without charge advice on the best Reigning r latware 
nothing better than something “free.” The social usages in invitations, an- There are a half-dozen patterns in 
most dignified and wealthy feel the lure of nouncements, etc. Solid (Sterling) Silver flatware for 
that bait, as witness the number of free cal- He gives new cases very often the Table that are now reigning 
endars delivered on request each year to the for presentation pieces he has sold. favorites with those who keep up with 
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THE ELGIN OBSERVATORY, AT THE SERVICE OF ELGIN WATCHMAKERS COLLEGE STUDENTS 


.... at the College that holds the record 
for graduating Certified Watchmakers 


2 
H™ is a golden opportunity for 
a few earnest young men who 
seek to master a highly paid trade. 


Elgin Watchmakers College is 
able, through increased facilities, 
to accept a few additional enroll- 
ments for its Fall term, now starting. 


To be a student in this college 
is, in itself, an assurance of a suc- 
cessful career for any mechanically- 
minded young man who means 
business. 

For the college has graduated 
more certified watchmakers—with 
degrees conferred by the Horologi- 
cal Institute at Washington—than 
any other school. 


The college gets the pick of the 
best watch trade students in Amer- 
ica because it is an endowed school 
—operated not for profit—furnish- 
ing its students the most practical 
and thorough course of instruction 
at the lowest cost—and supplying 
all bench equipment and standard 
working materials free. 


>The Elgin Watchmakers College 
was founded and financed by the 





Elgin National Watch Company, 
hence students hate access to the 
world’s greatest watch plant for 
practical observation and actual 
work-bench study. 

Big pay envelopes are waiting, through- 
out America, for skilled watch workers, 
repair men, watchmakers and engravers. 
The demand far exceeds the supply and is 
greater now than at any time in history. 

If you are frittering away precious time 
in poorly paid work, resolve to learn this 
highly lucrative trade now. 

And don’t delay —for the few available 
vacancies in the college Fall enrollment 
will be filled rapidly. 

Tear out, fill in and mail the coupon for 
prospectus and enrollment details. 


Fall Term Now Open — 
Send the Coupon Now! 


Watch Movements —16 and 18 
size made by three students of 
the Elgin Watchmakers College 





Elgin Watchmakers College 
Bes iN, U.S. As 


I am interested in studying watchmaking. Please 
send me your Fall catalog and enrollment details. 











LEARN WATCHMAKING 
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Storekeeping Department 








smart preferences in home appoint- 
ments. 

A Gift of our Sterling flatware in 
one of these favored patterns will 
compliment and delight the recipient, 
who will know her. silver is selected 
in accord with prevailing good taste. 

We Engrave 3-Letter Script In- 
itials without charge. 

We furnish Silver in Flannel Bags 
—without charge. 

We will Clean and Polish your Sil- 
ver Once Each Vear—without charge. 
Dealer’s Name 

It will be seen that by these “free” offers 
a considerable “kick” is given to this ad 
without infringing on that dangerous zone 
that surrounds all “free” offers with sus- 
picion. These services are such as only a 
reputable jeweler can offer gracefully, and 
they are such as will appeal most strongly 
to the housekeeper. She gets tired polishing 
off tarnish on her silver and will most 
gladly avail herself of this opportunity to 
have her silver expertly finished by a re- 
liable jeweler. Some jewelers who have a 
reliable silver polish put up under their own 
name give a small jar of it to customers 
who purchase silver amounting to a certain 
sum. For those who do this, the fact should 
be mentioned in the advertising. Women 
will have more confidence in a polish bear- 
ing the jeweler’s name. And reliable pol- 
ishes can be put up under your own name 
at an astonishingly low cost in quantities. 

For a mailing piece, to be enclosed in 
monthly statements or in house organs—or 
even as a special mailing piece to a list of 
women who most likely possess a large sil- 
ver equipment, I would suggest something 


like this: 
A Free Service for You 


If you will bring in your Silver, 
we will clean and polish it in an ex- 
pert manner—without charge. 

If you cannot bring your Silver in, 
our wagon will call for it and return 
it to you at a charge of 25 cents each 
trip, which merely pays delivery costs 
—the cleaning and polishing are free. 

Dealer’s Name 


For those jewelers whose insurance poli- 
cies will cover it, and who care to take the 
responsibility, a very tempting offer can be 
made for storing valuables. Why not an 
advertisement something like this? 


Our $150 Diamond 
Group 





A Cut Here 











WE ILLUSTRATE one of group 
of 3 designs of Diamond Rings in 
Platinum that we are featuring as un- 
usual values. 

The carefully selected diamonds 
offer all the value it is possible to 
supply at this price. The platinum 


mounting displays the delicate hand- 
work that only can be wrought in 
Platinum. . 


THE 





JEWELERS’ 


Our Free Diamond Service 

We will Clean Your Diamond Rings 
—without charge. 

We will inspect Your Jewelry to see 
that it is in a Safe condition—without 
charge. 

We will store your Diamond Jewelry 
in our own vaults, protected by insur- 
ance—without charge. 

Dealer’s Name 

While rings are cleaned “while you wait” 
by most jewelers without charge, it is aston- 
ishing how few persons know about it. This 
indicates that jewelers have been allowing 
this flower of service to bicssom and dlush 
unseen. Tell one of your woman customers, 
casually, that your repair department will 
tighten the prongs of tier ring and clean it 
thoroughly—while she waits—and without 
charge—and note how pleased she is. 

Most every fellow who wears a watch is 
tempted to tinker with the fast-and-slow 
regulator when the watch begins acting up. 
Very often he does try to regulate it him- 
self, usually with unsatisfactory results. 
Many men don’t trust themselves to make 
the attempt, and for fear of being charged 
a fee, they do not take it to a watch-maker 
for regulation, but carry it about in their 
pocket, all the time getting unsatisfactory 
time-keeping service from it. Why not let 
the public know you will regulate it without 
charge in an advertisement something like 


this: 
A Summer “Park’”’ 


A Cut Here 











GIVE THIS smart Wrist Watch a 
“parking” place on your wrist this 
summer and we'll venture it will re- 
main there always. 

You have no idea of the convenience 
and comfort of “time on your wrist” 
until you’ve tried a watch like the one 
we're illustrating above. 

17-Jewel tested movement in a 
snappy stream-line case of Sterling 
Silver, 

$28.75 

“Don’t ‘Tinker’ with it” 

Don’t try to regulate your watch 
yourself. 

We'll do it—free. 

If Your Watch is erratic, maybe it 
has become magnetized. 

We will de-magnetize your watch— 
free. 


Thus you combine a strictly merchandising 
announcement with a statement of a popu- 
lar “free” service you are prepared to ren- 
der. It will increase the patronage of your 
Watch Repair department and, necessarily, 
of your watch sales department correspond- 
ingly. 

The Clock Department is a conservative 
stand-by with most jewelers. It profits as 
much, perhaps, by the confidence the public 
has in the jeweler as any department in his 
store. When the public buys a clock it 
wants one that can be depended upon, and 
not just the commercial article that may be 
offered by a department stcre—with its price 
the only attraction. So, make this predilec- 
tion on the part of the public pay you a 
profit. How about something like this ad- 
vertisement, about 80 lines deep? 


CIRCULAR 


Loy 


A Life-time of Clock 


Service 





Mantel Clock cut goes here 











THIS VERY SPECIAL value in 
a Mantel Clock js offered as a depend- 
able time-keeper that we can back 
with our service-guarantee, 

It is of fine two-tone mahogany fin- 
ish, 9% inches high, 20 inches wide, 
with an 8-day movement. The hour 
and half-hour are sounded on a sweet- 
toned Cathedral gong. 

The lowest price at which this Clock 
has ever been offered 

$14.75 


What is the Correct Time? 
WHEN YOU WANT the correct 
time call our number—State 6012. 
IVhen you want your Clock exam- 
ined or repaired—call our number, 
too. IVork called for and delivered. 


Jeweler’s Name Here 


And here’s a service that is not exactly 
free, but one for which there is an almost 
universal demand—and the jeweler should 
profit by it. In every city there are legiti- 
mate occasions when one wants an expert 
appraisal made of jewelry they hold. It 
may be for the settling up of an estate; for 
insurance purposes; trade and barter; to 
satisfy an inward doubt, or for a score or 
more of reasons. Some jewelers make it a 
point of policy never to venture a valuation 
on diamond jewelry unless the appraisal is 
wanted for insurance or court purposes. 
That, after all, is a good, safe policy. Care- 
less speculation as to the value of jewelry 
brought into the store might get the jeweler 
into a peck of trouble. 

I have heard of women who came to 
jewelers to have them appraise a ring their 
fiance had given them to seal their engage- 
ment. Almost every day jewelers are asked 
to pass on the value of diamonds purchased 
from “gyp” installment jewelers by persons 
who are doubtful about their “bargain.” 
Again, the jeweler is frequently asked to 
pass upon the value of a piece of diamond 
jewelry that some fellow is contemplating 
making a loan on to a hard-up friend. It is 
best to side-step all such propositions. 

But if the public knew it could have its 
jewlry expertly appraised for insurance 
purposes, we will say, many of the public 
would have it done. Even if they were not 
particular about the insurance, and felt that 
appraisal for insurance purposes was the 
only way in which they could arrive at a 
correct valuation of their jewelry, they 
would go through with it. The more ap- 
praisal business of this sort the jeweler can 
have, the better it is for him. There is no 
advertising I can think of that carries more 
weight and dignity than to have it generally 
said that “Mr. Blank, the jeweler, appraised 
my jewelry at such-and-such a figure for 
insurance purposes.” It puts Blank in the 
expert class as a judge of diamonds—and 
that is the kind of a jeweler the public 
wants to patronize when it is in the markct 
for diamonds—the man who knows his stuff. 

So then, would it not be extremely good 
business, policy and merchandising, for the 
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DO YOU WANT EXTRA PROFITS? 











Simplicity Distance 
Selectivity Beauty 
Tone Price 
No. 627—TuHE Popurar Aupiora S1x TuBEe SET 
(Six Tube tuned radio frequency with power amplification) 
Radio is the easiest selling commodity to-day. Why not cash in on this sales opportunity? Other classes of J 
trade are doing it—why not the jewelry trade? 7 
Radio supplements your other lines to your greatest advantage, as the season continues on through April. rd 
Audiola’s reputation is based on five years of successful manufacture, a long time as time is measured 7 a 
in this big, fast growing industry. ‘ 7 <0 
Many of the progressive jewelry jobbers are handling Audiola sets and will be glad to give you full 7 Ry 
information on this profit making line. ” bad 
If your jobber cannot supply you, write us direct a7" Ss 
y J . Pppry you, rect, of & 
No. 627 $100.00 | No. 527 $70.00 9” 
' (A Six Tube Set) (A Five Tube Set) 2 , P 
' OY 2 
. a ) 
AUDIOLA RADIO COMPANY wv 
, ae Ss 
(Associated with WILMORT MANUFACTURING COMPANY) Ed v. 
J e e : & © . 
430 South Green St. Chicago, Iliinois fr No rod > 
Wa a” NG e co a 




















Oc 0% of the Business Men that fail come from the ranks f the Non-advertiser. Play Safe and 
Advertise. Write for our Free Cut Service. 


2 DIAMONDS 4/100 each A se L P R O Fl 1 2 DIAMONDS 4/190 each 


NO STOCK TO CARRY 


wy one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 
ALL EMBLEMS and INITIALS 
6517 on hand at all times $25.00 








6598 to Retail 
$15.00 
Full cut Diamond. 
Any Raised Gold 
interchangeable 
Initial 
or 





East. Star, : ; : 
Rebecca, Shrine, in every size Retail : 
Mason, K of C : : : ‘ = 
» Also in White Gold Incrusting This -~%,9 Reg. Trade Mark 
This SS Reg. ‘Trade Mark gue es initial. — none Ree. ,Jeate — Display Emblem Cards for your win- guarantces vou gcnuine diamonds 
r 4 you @ ite Gold uarantees you genuine diamon dow in original colors free upon request. 





Black Onyx 
Solid Gold 14 Kt. White Gold CAN ALSO BE HAD IN cuts in all emblems and initials 
BUFFALO JEWELRY MFG. CO. Top. “Genuine ilope “Ruby. GAN ALSO BE HAD IN FREE “ith One or more Rings 


“The Mail Order House to the Jewelry Trade”’ WRITE FOR WHOLESALE PRICE. 


501 Washington St. Buffalo, N. Y. GARNET, SARDONYX 











The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


Fraternal Emblems The Lion-Safety Pin Clutch Co. 
Medals and Class Pins Pat. Feb. 20,1917 20 W. 22nd St., New York p44. May 25, 19% 


Made to Order Goods our Specialty S OPPORTUNITY 
Forty-four years of satisfactory service to an increasing is the KEYNOTE OF SUCCESS 
a see, Get Into The Credit Game 


Our facilities for manufacturing and designing are at My successful system means an all year business—consult 


re: . S. A. SAMPSON ___ £24. Liberty Ave. 


Write for Emblematic or Badge Catalog 


The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 








Fire and Police Badges 
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jeweler to let the public in on it in this 
wise : 


' Authentic Diamond> 
Facts 


For years this organization has 
realized the public of city 
should have some unquestioned source 
of exact information about diamonds. 

For that reascr we have for all 
these years expertly graded and plain- 
ly market on the tickets the value, 
color and quality of ail diamond 
Jewelry we offer for sale. 


Know What You BUY 


We Value Diamonds 


information is wanted 
for the Court, or in settling up 
Estates, or for Insurance purposes, 
we will, for a small fee, appraise your 
Diamond jewelry. 

Such Appraisals Made 
Formal, Signed Application. 





Where the 


only on 


Jeweler’s Name IIere 


In such an announcement each phase of 
his advertisement strengthens the other. He 
registers upon public attention as am expert 
of standing, of almost quasi-official position. 
esides paying him a fee for his services, 
such publicity gets him in touch with per- 
sons who have diamond jewelry worth while 
and establishes a contact that is valuable to 
him. Diamond sales are the heart’s blood 
of his business, and anything he can do 
within the bounds of decency and ‘ionesty 
should. be done to promote his bus. ‘Ss. 

There is another word to say on clock 
service that*should not be overlooked. When 
the jeweler sells a wall or mantel clock, he 
sends one of his clock men to put it up and 
adjust it properly in the home. Many stores 
merely deliver a clock along with other 
merchandise—just like any other piece of 
merchandise, leaving the purchaser, to try 
as best he: €ari to connect the penduiam and 
regulate the clock the best he can. On the 
other hand, the jeweler delivers the clock, 
places it where it is to remain, then regulates 
it properly on the wall. In addition, many 
jewelers have their clock department tele- 
phone the customer once a week, or oftener, 
to see how the clock is running. 

The various repair departments of the 
complete jewelry store can do much judicial 
word-of-mouth advertising of the various 
accommodation services the house offers. It 
is often that little courtesy or service, in- 
finitesimal in itself, that “ties” a customer 
up to the store for life. 

Since the jeweler renders all these little 
services—has to, in order to keep up with 
his competitors—why not make a virtue of 
it and cash in on it by letting the public 
know? 








Young Lady—What is your pleasure sir? 

Male Customer—My pleasure, young lady, 
is sleeping, and I came in to purchase one 
of those pleasure disturbers, an alarm clock. 

The young lady says she will never use 
that method of approach again. 
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Attractive Float of Elgin Jeweler in 
Independence Day Parade 





SOME of the most interesting floats ever 

shown in Elgin, Ill., participated in the 
parade, July 5, in celebration of the 150th 
anniversary of America’s independence, and 
of these, one that attracted the greatest at- 
tention and which received the first prize 
was that entered by a jeweler, Isam Tillman, 
in business at 175 E. Chicago St. 

Mr. Tillman’s float typified the marriage 
ceremony, showing bride, groom and ring, 
and drew round after round of applause from 
those witnessing the parade. The car was 


covered with orchid paper, and on the front 
of the car was a little boy and little girl 
dressed as a bride and groom and between 
The little boy 


them a large wedding ring. 





ill 


desire to bring home the bacon, when sales 
managers stimulate and encourage this com- 
petition by some token of appreciation. 

The automobile field, for example, may be 
simply one that is fruitful for prize awards, 
due to the cost of the articles sold, and arti- 
cles of jewelry that will furnish substantial 
prizes for the salesmen selling the largest 
number of motor cars may be chosen as a 
stimulus to broadening the local market for 
these particular cars. 

Recently a Seattle auto dealer rewarded 
a number of his best salesmen with gold 
watches for their selling records during 
June. The men were all top-notch salesmen, 
and in splendid fashion the proprietor of the 
organization presented each star salesman 
with a handsome solid gold timepiece. Each 
of these men rewarded had sold enough cars 








FLOAT wWstv BY I. TILLMAN, ELGIN, ILL., DURING RECENT BUSINESS PARADE 


was in evening clothes and the bride in white, 
the wedding ring being painted in gold. 

Mr. Tillman has been in business in Elgin 
only since the first of May, and he found 
this float proved a wonderful advertising 
medium in bringing his business before the 
people of the town. In fact, it was the talk 
of Elgin for some time afterward. 





Salesmen’s Prizes 





PRIZES of life go to the swift, the strong, 

and the salesman. For sports, or for 
the selling game, jewelry can be made the 
Gift That Lasts that is more appreciated as 
a prize and honor than any other. Inasmuch 
as the jewelry prize is more dignified than 
many others, the jeweler can secure the in- 
terest and attention of progressive manufac- 
turers and merchants in his community, who 
employ salesmen, especially those who have 
sales crews or selling forces where compe- 
tition is keen, to offer these prizes for bet- 
ter work, that redounds to the interest and 
benefit of the firm as well as to the star 
salesmen. 

Usually wherever there is a “live” selling 
crew, the “competition that is the life of 
trade” is often at a high point; there is 
keen rivalry, a healthy activity, a feverish 


during the month to average better than one 
a day. The gift watch was a much appreci- 
ated possession, its value being enhanced by 
the work of the engraver, as there was in- 
scribed on the reverse surface a citation, 
reading as follows: 


“For Distinguished Service in the 
William O. McKay Co. 
for the Month of June.” 


There are various ways of interesting such 
dealers, manufacturers, or merchants in your 
city. The local problem must be studied and 
analyzed, and some merchandizing method 
applied. The direct-by-mail letter, and cir- 
cular of gifts which make good prizes, is a 
manner of solicitation that has its merits, 
when well worded, and aptly phrased, while 
window displays of trophies that have been 
ordered by others to be presented as prizes 
to their best salesmen, are other ways of at- 
tracting interest and of making a suggestion 
to other merchants who wish to get the 
maximum from the selling efforts of their 


crews.—C. M. L. 








The tightest guy in the world is one who 
borrows three cents for stamps so- that he 
won’t have to break a nickel.—Virginia Reel. 
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The Cost of Dissatisfaction 








Written Expressly for The Jewelers’ Circuiar 

















A MAN bought a new automobile that 
gave him a lot of trouble. Finally he 
became so exasperated that he drove it sev- 
eral hundred miles to the factory where it 
was made, parked it in the driveway and 
hung a card over the radiator which read, 
“This car is so rotten that I don’t want the 
disgrace of owning it. I’m giving it back 
to you.” 

He never heard a word from the manu- 
facturer but at the next automobile show 
in his city he stationed himself near the 
booth where this make of car was displayed 
and told everyone he saw what a poor car 
he had found it and what his experience 
had been with the dealer and the factory. 
There is little doubt that he spoiled a good 
many sales. As a matter of fact it would 
probably have been cheaper in the long run 
to have given him another car than to have 
allowed him to remain so dissatisfied. The 
least that could have been done would have 
been to give him back his money. 

This very thing, however, is happening 
right along in every industry. Some pur- 
chaser becomes thoroughly dissatisfied with 
his purchase. He is not given the attention 
he believes he should be given and his dis- 
satisfaction grows. He tells others of his 
experience and a sales resistance is created 
it is hard to overcome. After a sufficiently 
large number of such enemies are made the 
business ceases to make a profit. 

A great many business troubfes and more 
than one dankruptcy can be traced directly 
to dissatisfied customers. They are the most 
expensive liability any concern can have. 
They work hard and enthusiastically to hurt 
the business. 

It does not take much of a grievance to 
grow into a real menace to a business firm. 
No jeweler can afford to have a single cus- 
tomer who is not thoroughly satisfied. 

It is said that if John Wanamaker was 
passing through his big store and saw a 
customer who did not appear to be satisfied 
he would drop everything else and give his 
entire attention to that customer. The cus- 
tomer might be a shabbily dressed woman, 
the customer might be one whom it was 
obvious had no great influence over a large 
circle of well to do friends. At the time 
there might be a group of highly paid ex- 
ecutives waiting to see Mr. Wanamaker. 
Other people of real importance to his busi- 
ness might be kept waiting, but they had to 
wait until this customer was thoroughly 
satisfied. 

One of the main reasons why Mr. Wana- 
maker built up so large and so prosperous 
a business was because he was so careful to 
see that every customer was satisfied. As 
the business grew large it was not always 
possible to see to it that each and every cus- 
tomer was pleased with the treatment re- 
ceived at the store. There were a few who 
were not satisfied but the vast majority did 
find thdt every transaction at this store 
proved entirely satisfactory. 


Those jewelry stores that have grown 
most prosperous have been those that have 
given the customers the greatest satisfaction, 
those stores about which the most people 
speak the best words. The same holds true 
of manufacturers. More than one manufac- 
turer is having a hard time now simply 
because not enough attention was given in 
the past to satisfying all customers. 

The satisfied customer is not only the best 
advertisement but becomes a very valuable 
sales asset. And this leads to the dissatis- 
fied employe. If an employe talks about the 
concern in the same spirit the dissatisfied 
customer does, it is only natural that this 
employe be discharged. It is usually as- 
sumed the matter is closed as soon as the 
employe is discharged. This, however, is 
rarely the case. That employe goes right 
on talking about the concern only he is 
more bitter than before. He has a circle 
of friends he is able to influence. Dis- 
charging him has not greatly lessened the 
liability he has become. 

If that employe is in the wrong and can 
be shown he is in the wrong, if he can be 
satisfied that the company is right and that 
it has been using him fairly, if his dissatis- 
faction can be dispelled then he ceases to be 
a liability. As a matter of fact it may not 
be necessary to discharge him at all. He 
may possibly develop into a loyal worth- 
while employe. It is well to bear in mind 
that every employe is not only a potential 
or actual customer but that this employe also 
has a good deal of influence over a number 
of other people. 

A store that has been uniformly success- 
ful in the conduct of its business has always 
made it a point to pay a great deal of atten- 
tion to its employes. It trains them. It 
teaches them how to sell. It goes to a great 
extent to develop them. Above all it leaves 
no stone unturned to make certain that they 
are all satisfied and that they are loyal 
boosters for the company. It is a very rare 
occurrence for this concern to discharge 
anyone. Virtually the only people who leave 
its employ except through death or old age 
are the girls who enter its service and later 
marry. 

The head of this concern feels certain 
that it has paid to give all this attention to 
the employes. For one thing it has kept 
down his labor turnover to a surprising 
degree. For another thing there are not a 
lot of disgruntled former employes about 
town who whenever they hear the name of 
the firm mentioned start in telling how they 
were used. The man who owns this busi- 
ness believes it is just as important to have 
all the employes satisfied as it is to have 
all the customers. 

Most of the employes have relatives liv- 
ing in the town. They all have their circle 
of friends. Each employe represents a good 
many different customers and paying the 
attention to the employes that insures that 
they are satisfied means more business from 
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these customers the employes represent and 
means that these customers are also better 
satisfied —R. F. 





Good Showing for Jewelry 





TABLE compiled by Niles & Niles, 

certified public accountants of New 
York city, and published in the Nation’s 
Busmess, showing the proportion of the 
dollar paid by the consumer which goes to 
the producer and which is paid for distriby- 
tion. It is stated that this table comprehends 
all printed statistics on the subject. There 
are certain points about it of real interest 
to the jewelry industry. 

Sixty cents this table says goes to the 
producer and 40 cents to the distributor of 
every dollar the consumer pays. Fifteen 
different articles are included in the table 
and only six show a smaller distributing 
cost than jewelry. These six are clothing, 
dairy products, groceries, meats, automobiles 
and dental supplies. Some of these articles 
show a high rate of turnover is necessary 
because the products do not keep. Such 
are dairy products like milk and butter. The 
low cost of distributing automobiles would 
be surprising were it not borne in mind that 
there is a steady stream of cars flowing 
from the manufacturer to the owner and 
that dealers are rarely ever heavily stocked 
with new cars. 

Those articles having a higher distribution 
cost than jewelry are drugs, electrical sup- 
plies, furniture, hardware, shoes, fruits and 
vegetables, coal and lumber. It is the bulky 
articles like coal and lumber that costs the 
most to distribute. For coal the distribu- 
tion cost is 55 cents on the dollar and for 
lumber 54.6 cents on the dollar. 

Fruits and vegetables have the surpris- 
ingly high cost-of 49.7 cents on the dollar 
paid by the consumer. Storage of these 
products for sales during the out-of-season 
demand would seem to account for part of 
this cost. The table, however, would indi- 
cate that nearly all of our products could be 
distributed at less cost than is the case at 
the present time. If automobiles can be 
distributed for 27 per cent. of their retail 
price it most certainly would seem that 
other products could be distributed at as low 
a rate. Yet the only other product so 
efficiently distributed is the class designated 
as dairy products. 

The average for the fifteen products is 
58.7 cents to the producer and 41.3 cents to 
the distributor. If the jeweler could cut his 
costs down to those of the automobile 
dealer, and it would seem reasonable that he 
should be able to do so, then it would 
naturally follow that he could increase both 
his sales volume and his profits. There is 
reason to believe that the prosperity and 
growth of the automobile industry has been 
due in no small degree to the low cost of 
doing business. 

Bringing down the cost of distribution on 
all products to the point that has been 
reached by automobiles and dairy products 
would mean a saving of about 14 per cent. 
on the consumer’s dollar and would mean 
an increased business volume that most cer- 
tainly would help to take care of the 20 per 
cent. surplus producing capacity talked 
about so much since the war.—R. F. 
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Early Action on Christmas 





Written Expressly for The Jewelers’ Circular 

















OU are going to meet with more com- 
petition this year in the holiday trade 
than you met last year. Every year there 
is a more strenuous effort all along the line. 
I don’t mean merely the competition of other 
jewelers, nor merely competition in the sale 
of your kind of merchandise. 
All kinds of Christmas selling compete 
with you. The dealer in electrical supplies 





The Christmas 


Favorite 


Everyone likes to receive a diamond 
for Christmas. Nothing in jewelry 
will give the holiday happiness a dia- 
mond will give. 

If you will come and see our dia- 
monds now, we will guarantee to pro- 
vide you with just what you want to 
buy. We have the best variety of 
genuine diamond jewelry we ever had. 

You never saw finer mountings for 
stones of all sizes and at all prices. 

We have a nice selection of loose 
diamonds if you want to pick out a 
stone for some special purpose. 

See these stones now and there will 
be plenty of time to get one set in 
just the style you want. 

We can show you some mighty 
pretty diamond rings in '%-carat at 
$—,, in %-carat at $——. 

In the more valuable rings we 
have some beautiful stones, priced all 


the way from $—— to $—. 


BERGMAN, the Jeweler 











No. 1 


is competing with you. He wants to sell 
electric toasters, electric percolators, fancy 
lamps and other things to those people you 
hope may feel like buying such holiday 
goods as you have to sell. 

The druggist, the stationer, even the con- 
fectioner; all are after that same consumer 
dollar you are anxious to get. Don’t think 
because, perhaps, your actual jeweler com- 
pettiion has been weakened since last 
Christmas, or because there are less stores 
carrying your sort of merchandise as a side 
line, you will have less competition this year. 
Save in exceptional instances competition will 
be greater. 

Manufacturers, wholesalers, trade journals 
and others are all stimulating merchants in 
their various lines to greater endeavors in 
developing holiday trade. If you take it 


easy, they will take your business—easily. 
If the jewelry trade is to stand up, jewelers 
must increase their efforts just in propor- 
tion as other merchants increase theirs. 
You will have the support this season of 
the general advertising campaign of the 


jewelry trade, intended to develop a greater 
interest in the purchase of “Gifts That Last,” 
but every individual jeweler must increase 
his own advertising if he is to hold his own. 
It will require still further increase if he is 
to make any gain. 

Increasingly competitive conditions call 
for increasingly aggressive efforts. 

There are in every city some merchants 
who get after the holiday trade earlier than 
the rest, thereby securing a lion’s share of 
it. Occasionally such men are jewelers. 
More frequently they are not. 

There is a _ natural tendency on_ the 
jeweler’s part to fail to get people im- 
pressed early with the fact that he is ready 





Silverware for 
Christmas 


What will a woman appreciate more 
for Christmas than some piece or set 
of table silverware that she happens 
to lack? 

Who in your family would like one 
of the following? 

Set of 6 salad forks, handsome de- 
sign, $4.75. 

Set of 6 fruit knives, stainless, $3.50. 

Set of 6 orange spoons, dull finish, 


$3. 

Set of 6 soup spoons, very pretty, 
$4.50. 

Set of 6 iced tea spoons, graceful 
shape, $3.25. 

Of course we have all the standard 
table silver and we aré sure we can 
get you practically anything you want 
in a pattern to match any already in 
use. 

In order to have just the pattern you 
want, since it may be a design not 
now in stock, see us early about the 
silverware gift. 

We will get what you want and 
save it for you until Christmas. 

Perhaps some of the members of 
your family will want to combine to 
buy a handsome set of silver for one 
of the members. 

We can arrange to collect each per- 
son’s share separately in the case of 
combination or co-operative purchases. 


BerGMAN, the Jeweler 











No. 2 


for their holiday trade. Ordinary advertis- 
ing of gift articles does not quite get over 
that idea, because the jewelers advertise gift 
eoods all the year around. While the 
jeweler is using his advertising to tell the 
public about certain merchandise, the drug- 
zist, for example, may be using advertising 
to tell the public that he has his holiday 


stock ready and to urge early Christmas buy- 
ing. He is making people couple up in their 
minds his store and Christmas shopping. 
Give your advertising an early Christ- 
mas appeal in order that people may not be 
thinking of other stores in connection with 
Christmas, while they forget you entirely. 
In this connection it is worth remember- 
ing that the mail order houses, with scores 





We Suggest for 
Christmas: 


Think over some of these suggested 
articles in handsome silverware. If 
you don’t give Christmas some 
thought soon, you will be late with 
your shopping. 

Sugar and cream set, graceful de- 
sign, heavy plate, gold plated inside, 
$11. 

Bread Tray in dull finish with en- 
graved design, a handsome piece, $4.50. 

Candlestick, dull finish, hammered 
effect, Colonial design, $3. 

Water pitcher, graceful shape, dull 
finish, $9. 

Round casserole, Dutch © silver 
ornamentation, heatproof glass lining, 
diameter 9 inches, $7. 

We have countless items right 
along the line cf the above and every- 
one complete as a Christmas gift and 
of guaranteed first quality and quad- 
ruple plate. 

If you want any such piece sent out 
of town, see us in time about the pur- 
chase and we will arrange to box the 
article carefully and ship by express 
or insured parcel post as you direct. 

We relieve the purchaser of all re- 
sponsibility regarding the delivery of 
any Christmas gift. 

Just give us the instructions and 
delivery will be made as desired. 


BERGMAN, the Jeweler 
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of pages of merchandise similar to your own 
have been in the homes of the people, espe- 
cally of the farmers, since August. They 
occupy prominent places on_ sitting -room 
tables and they are referred to frequently. 
Many a mail order goes out for no other 
reason than that the catalog has sold the 
purchaser who has been tempted in no way 
to buy at a local stere, the local store hav- 
ing made no competing appeal for that busi- 
ness until too late to get it. 

When you neglect forceful holiday adver- 
tising until two or three weeks before 
Christmas, you let the holiday business go 
by default. 

The jeweler has a great advantage over 
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dealers in many lines who are going after 
the holiday trade. The druggist or the sta- 
tioner buys a‘ special line of merchandise for 
holiday purposes. He has to get the goods 
in and make space to display them, sacrificing 





Gift for Colonial 
Home 


Have you a friend whose home is 
in the Colonial style and who appre- 
ciates having its furnishing in har- 
mony? 

Wouldn’t it be appropriate to give a 
tall “Grandfather” clock, a perfectly 
correct reproduction of one of the 
old timers and guaranteed for perfect 
time? 

Or maybe some friend has a home 
or a room into which one of our 
beautiful banjo clocks would fit. 

Just a little thought about such 
things means gifts that are perfectly 
acceptable, even that have been wished 
for in advance. 


BrerGMAN, the Jeweler 
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for the time being the display of other 
goods that are of a more staple nature. He 
cannot afford to give over his store and 
window space to special Christmas stock 
until after Thanksgiving because he would 
sacrifice too much in standard lines sales 
without proportionate gain in holiday goods 
sales, 





Christmas on the 
Dressing Table 


No class of Christmas gift is better 
appreciated than some accessory for 
the dressing table. 

Every woman is fond of dressing 
table silver or gold and few women 
have acquired a complete set of such 
things. 

We have toilet and manicure sets, 
sterling silver backs or ornamentation, 
fine goods in handsome cases. You 
can get such sets at many prices, up 
to $.. 

Take particular note of the fact 
that the quality of these goods is not 
confined to the silver. The brushes, 
for example, are of fine bristles and 
will give good and enduring service. 

We cannot describe in this small 
space the variety of these goods nor 
the variety of sets, but we assure you 
we can supply whatever pieces you 
want and if you purchase in time, 
they will be initialed without charge. 

Come and pick out the thing you 
want and have it laid aside till 
Christmas. Of course we can arrange 
for delivery anywhere at any time. 


BERGMAN, the Jeweler 
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The jeweler has no such problem. His 
standard and staple lines are one with his 
holiday lines and his whole stock lends itself 
to gift advertising. 





Christmas Wrist 
Watches 


What more acceptable gift? 

This is a good time to give the 
daughter her first watch. 

No gift pleases a girl or a boy more 
than a first watch, and for the girl, 
at least, it must be a wrist watch. 

Whether you want to spend fifteen 
dollars or fifty for the watch, we can 
show you the one we believe you will 
want. 

If you think $—— is the limit 
for this time, let us show you a cer- 
tain good timekeeper in a 15-jeweled 
movement with a rolled white gold 
case and clasp to match. 

Perhaps you want to get a strap 
watch for the young man of the 
family. We can give you the watch 
you want in that style too, at the 
price you want to pay. 

Our watches are all 
timekeepers. 


BERGMAN, the Jeweler 


dependable 
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What for a Man’s 


Christmas? 


It is easy enough to think of thing 
to give a man for Christmas, but it is 
not so easy to think of things he is 
sure to like. 

Let us suggest, first, a watch if he 
has not a watch he is proud of already. 

And after that, a ring, pin or charm 
that bears the emblem of his favorite 
club or lodge. 

A diamond stick pin if a really 
valuable bit of jewelry is wanted. 

Separable sleeve links in the cor- 
rect styles in qualities all the way 
from the inexpensive dollar kinds up 
to the finest solid gold or diamond 
set. 

Belt buckles. He may already have 
a silver belt buckle but perhaps it is 
not the right width for the present 
mode of belt and he needs a new one. 

Silver or solid gold pocket-knives 
for attaching to watch chain. 

Silver or gold cigarette cases and 
match boxes of the same pattern. 

Watch chains in every style and in 
endless variety. You can find just the 
chain he will like and if he wants to 
make an exchange after Christmas, 
he has the privilege. 

Fountain pens and propeller pencils, 
in handsome ornamental or in plain 
cases. 

If you want to give a man some- 
thing worth while, let us show you 
what we have. 


BERGMAN, the Jeweler 
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Many druggists have found that they can 
make no better start on Christmas lines 
than by getting out a booklet or folder an- 
nouncing their holiday stock in general and 
giving illustrated details on certain specific 
attractive lIcaders. Preparation of such 
advertising matter cannot be commenced too 
early. It involves securing from manufac- 
turers the loan of cuts with which to illus- 
trate some of their items that are in stock, 
These cuts must be assembled and copy pre- 
pared and the booklet planned and seen 
through the hands of the printer who is 
sometimes slow in getting out the job. 

It is easily possible to buy booklets prac- 
tically ready for use and an inquiry to this 
journal will secure information about such 
sources of advertising help, but a fairly well 
prepared folder that is the work of the in- 
dividual and that has the individuality of 
his store stamped upon it, will be productive 
of more results than a hybrid booklet that 
must fit all stores and that therefore fits 
none. 

Such an announcement booklet may bear 


the title “Early Christmas Hints,’ or 
“Advance Christmas Information, from 
Blank’s Jewelry Store.” The first an- 


nouncement within may be along the fol- 
lowing line: 





Satisfactory Holiday 
Shopping 


The satisfactory holiday shopping 
is done early, while stores are not 
too busy to give customers all the 
time they need, and while assortments 
of gift goods are full. 

Our business the year around is gift 
goods. It is our specialty all the time. 
We increase our stock for Christmas 
by the addition of a great variety of 
new and exceptional articles. 

We have our holiday stock ready 
now and we hope you will come in 
soon and look it over. 

There is every advantage in buying 
now. You get our best service. You 
are sure to get just what you want. 
There is plenty of time for marking 
or for shipment to distant points. 
Prices are no higher. 

You can select purchases now and 
have them laid aside until Christmas 
comes. 

Make your important purchases now 
while conditions are most favorable. 
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Give the early Christmas advertising a 
holiday look and do everything possible to 
bring people to realize that the time until 
Christmas is short and that every year they 
postpone much shopping until too late. Re- 
mind them that, “Didn’t you promise your- 
self last year that you would never again 
let the Christmas shopping wait so long. 
You said, ‘Next Christmas I will get my 
shopping done early and enjoy the holiday 
season.’ Next Christmas is soon to be here 
and if you shop early you must shop at 
once.” 

Window cards may be used in the early 
stimulation of holiday shopping. A card 
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beside a handsome watch suggests: “You 
know someone who would like this watch 
for Christmas. Why not join with others 
and buy it. Have us lay the watch aside.” 

In connection with a handsome pearl 
necklace, suggest, “Why not the whole 
family join and buy this for mother?” 

It is worth while to keep to the front the 
suggestion of co-operative buying in the 
family and where gifts are sought for some- 
one at the head of an office or connected 
with an organization. Such sales are always 
sales of important amount. 

The early window displays of Christmas 
ought to include some of the finest mer- 
chandise in the store. The most expensive 
and the most valuable articles are bought 
after considerable thought and consideration. 
The man who is going to spend what is for 
his income a large sum on a Christmas gift 
is not going to buy offhand as he would 
buy a handful of cigars. 

Show the high-priced goods early and let 
people become interested in them. They 
may not rush right in to inquire about them, 
but they will bear in mind those items and 
think the matter over and in due time drop 
around and ask you about price and terms. 

If you make any sales on easy payments 
or on credit, there is an additional advantage 
in getting the sale made early because it 
means more of the weekly payments paid in 
before the purchase is delivered at Christ- 
mas time. Get a young fellow sold on an 
article six weeks before Christmas and he 
will be saving for payments twice as long as 
when you sell him three weeks before de- 
livery had to be made. 

The jeweler who has devised a handsome 
window background and setting and spent a 
good deal of money upon it is very apt to 
let it remain the same without change even 
through the holiday season. If the windows 
are to attract attention and appeal to the 
public as being seasonable, and if they are 
to help dispense a Christmas atmosphere, 
they ought to be given a suitable setting 
for that purpose. 

Changes in display are sometimes not 
sufficiently effective to be noticeable just at 
a glance from the passerby. People who go 
by your store day after day stop and look 
mm the windows only when the window dis- 
play is obviously something new and dif- 
ferent. And by obviously, I mean so much 
so that it is noticed at a glance, arousing 
interest and halting the passer. 

Get the windows out of the rut. I don’t 
care how elaborate or expensive or attractive 
the standard setting may be, change it for 
the holidays and change it now and again 
through the holiday selling season so people 
will not miss a new display, no matter how 
recently they noted the old one. 

The display helps that have been used by 
everyone for years in giving a Christmas 
look to the store and window have become 
commonplace, perhaps. Red bells and green 
wreaths have no novelty, but if you can 
think of nothing else to give Christmas 
atmosphere, I would use those old stand-bys 
because they at least show that your store 
is ready for the holiday trade and inviting 
it. You want to make it impossible for any- 
one to pass by your store without thinking 
of Christmas gifts. 


THE JEWELERS’ CIRCULAR 
Here are some specimens of early adver- 
tisements of holiday stock: 





Looking Toward 
Christmas 


Are you looking toward Christmas 
or are you just letting it approach 
without a thought about it? 

It may seem a good way ahead yet, 
but do you remember that last year 
you kept thinking it was a long time 
ahead yet until it was upon you and 
your shopping was not done? 

It is time now to begin choosing 
Christmas gifts. 

It costs no more to buy now than 
later. You have a great variety now 
to choose from at our store. Pick out 
what you want and let us lay it aside 
for you until Christmas. 

While you are in the store, drop a 
hint of something you yourself would 
like for Christmas. We may be able 
to bring that hint to fruitage for you. 


BERGMAN, the Jeweler 











No. 9 





Outdoor Sign Sells Engagement 
Rings for Men 





ERE is a very attractive sign used by 
E. Hertzberg Jewelry Co., San Antonio, 
Tex. In connection with the sign the firm 
used several double-column announcements 
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Retail Advertising Notes 





REPORTS from jewelers in certain sec- 

tions indicate very encouraging business. 
A well known firm in the State of Illinois, 
whose name the writer is not at liberty to 
divulge, reports busines for the first five 
months of his fiscal year well in advance of 
the previous year. The sales in gold jewelry, 
including bracelets set with semi-precious 
stones, have been reported especially large. 
Business in all departments has been better 
than in the Spring of 1925. This firm, it 
may be interesting to note, uses newspaper 
space persistently throughout the entire year. 

The importance of creative effort cannot 
be too strongly emphasized. The fact is that 
investigation shows that better business pre- 
vails among the better advertisers. The ad- 
vertiser must study the trend of the times 
and use every endeavor to determine just 
what will appeal to purchasers. “Specials” 
are sometimes offered through the news- 
papers in order to determine this. The 
opinion of men and women of good taste 
should. also be sought in all candor. When 
they come into the store the new goods 
might be shown to them with a request for 
a frank expression of opinion. Over-buying 
of unsalable merchandise will often be pre- 
vented in this way. 

The regular social season as usual will 
offer an opportunity to the jeweler to feature 
artistic jewels of original design. The opera 
season, moreover, always brings out the Rue 
de la Paix’s latest creations and thus style 
develops. No one can deny that we have 
here in the U. S. A. an abundance of 
creative, artistic talent but nevertheless, a 
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THIS OUTDOOR SIGN IS STIMULATING THE SALE OF ENGAGEMENT RINGS FOR MEN 


in a special campaign to stimulate the sale of 
engagement rings for men. 

Max Goodman, of the Hertzberg Co., in 
referring to the campaign, said: “We have 
had definite results from this sign as well 
as from the newspaper advertising, and we 
believe that the plan will greatly stimulate 
the sale of men’s fine rings.” 

The manufacturer who suggested this idea 
supplies the jewelers with folders to send 
out to a list of engaged young women who 
are of course, immediate prospects for men’s 
stone rings. Another timely slogan would 
be “Make Him Remember You.” 


few shops in that traditional, old, French 
jewelry center has its effect on buyers of 
jewelry. Therefore, put some of your 
beautiful creations into the show window 
and feature them in your advertising. 

This is an era of luxury and luxurious 
jewels will be purchased extensively. Ex- 
clusive jewels will appeal more and more 
to exquisite tastes, according to all signs 
which indicate increasing prosperity. 
Jewelers who cater to the finer trade report 
very satisfactory business. It is well to re- 
member these facts when preparing an ad- 
vertisement. 





THE 


JEWELERS’ 


CIRCULAR 


September 22, 1926 





ene 

















The mark “gold-filled” in a modern watch 
case, as you know, means that the thickness 
and quantity of gold used conforms to the 
standard approved by the Federal Trade 
Commission, as a minimum to insure satis- 
factory wear. But on an ordinary gold- 
filled belt buckle, it carries no such assur- 
ance. 


There’s but one exception—the Wadsworth 
Gold-Filled Belt Buckle. Not only is this 
new creation made in 14Kt. white or green 
gold-filled, but in the thickness and quan- 
tity of gold used it conforms absolutely to 
the Federal Trade Commission’s standard 
for gold-filled watch cases! 


Totally unlike any buckle you’ve ever han- 
dled before—that’s the Wadsworth Gold- 
Filled Belt Buckle. And this applies to the 
unique character of its workmanship as 
well as to its materials. For it is designed 
by the same artists and fashioned by the 
same skilled craftsmen as Wadsworth 
Watch Cases! 








Wadsworth Gold-Filled Belt Buckles are 
unusually popular as gifts. They offer just 
that compromise between an ordinary and 
a very expensive article which the public so 
favors. 


The advertised retail prices are shown be- 
low. As you will see, both Buckles and 
Sets are also made in sterling silver, and at 
prices for both styles carefully figured to 
assure you a ready sale at an exceptionally 
fine profit. 

See the new Wadsworth Belt Buckles at 
your wholesalers—now—while all styles, 
designs, and materials are available. Every 
day you wait is a day’s opportunity lost! 


The Wadsworth Watch Case Company 
“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 


Offices: New York, 20 W. 47th St. Chicago, 35 E. Wacker 
Drive (Jewelers’ Building). San Francisco, 150 Post St. 





Buckles $9.00 to $12.00 
Sets 15.00 to 20.00 





ADVERTISED RETAIL PRICES 
White or Green Gold-Filled 


Sterling Silver 


Buckles $2.50 to $7.00 
Sets 5.00 to 12.00 








Wadsworth 


WORKERS 





IN PRECIOUS METALS 


The only Belt Buckle made to the 
new gold-filled watch case standard 
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Time, a Factor in Safety 








An Address by E. B. Roser, Wellington, Kans. 

















l HAVE always felt that the time service 

department is, or should be, very closely 
allied to safety activities, and I shall speak 
to you along the lines and from the viewpoint 
of a watch inspector, for I confess that I 
know as little about running trains and ship 
mechanics as most of you might know about 
the mechanism of a timepiece. 

It has been my privilege during the past 
47 years to be engaged in the art of care- 
taker of timepieces. Nearly 45 years of this 
time has been spent in taking care of rail- 
road watches at this terminal of the Santa 
Fe road, so I feel fairly competent to judge 
of the progress that has been made in time 
service requirements since the department 
was established back in the early ’80s. 

I well remember that soon after the road 
was built into Wellington, I found one en- 
gineer using a six-dollar long-wind Water- 
bury watch to run his train by, claiming 
that he was able to obtain very satisfactory 
service with its use. By this he meant 
that if his watch was anywhere within three 
to five minutes of the correct time, there was 
no cause for alarm. Time, in those days, 
was reckoned by minutes only, but now the 
employe’s watch is invariably set to the sec- 
ond. For safety reasons this practice is 
rigidly adhered to, and employes should 
verify their time by frequent comparisons 
with the standard clocks provided for that 
purpose. 

For a number of years after the installa- 
tion of time service rules many employes re- 
garded them as a joke, or merely red tape, 
but I am glad to say that this viewpoint of 
the matter has been entirely dispelled. All 
employes now take special pride in maintain- 
ing strict adherence to the requirements laid 
down by R. D. Montgomery, general watch 
inspector, of Topeka. I hope you will par- 
don my reference to some statistical informa- 
tion compiled from the records, which may 
be of interest to many. 

On Santa Fe System Lines there are nor- 
mally 14,500 employes who are required to 
carry standard watches. Those affected are 
trainmasters, air brake instructors, fuel 


supervisors, road foremen of engines, con- 
ductors, brakemen, flagmen, engineers, fire- 
men, yardmasters, engine 


foremen, vard 


helpers, train porters, hostlers, herders, 
switch tenders and pilots. 

Train dispatchers are provided with 
standard clocks, which are expensive regu- 
lators equipped with sweep second hands 
and mercurial pendulums. Such clocks are 
never allowed to be more than nine seconds 
in error. In addition to the 14,500 watches 
there are required an aggregate of about 
4,000 clocks and special time measuring in- 
struments, including the standard clocks al- 
ready mentioned. The time recording clocks, 
which ring the time to the minute, including 
hour and day of the month, on shop em- 
ployes’ cards, record the exact time when 
the men show up for work as well as the 
time they leave from work and also the 
close of the day’s work. 

There are some very interesting time 
measuring instruments required in the oper- 
ating of the various departments of a big 
railroad like the Santa Fe. Chronographs, 
which are better known to the average citi- 
zen as stop watches, are used by some 
officials on business cars and in test depart- 
ments of shops. Clocks fitted with record- 
ing pens used on dynamometer cars, and also 
in deep hot water wells where the tempera- 
ture is recorded mechanically, are also in 
use. Also clocks for sounding whistles and 
alarm clocks for chefs on business cars. 
Many mechanical contrivances are now in 
use for automatically servicing switches, sta- 
tions, and other buildings in switch yards. 
On the Mojava Desert, clocks are used in 
connection with many and various types of 
electrical mechanisms recording elapsed time 
as well as automatic machines, meters and 
so forth, “on” and “off” at specified periods. 

It would require well trained detectives to 
locate the clocks and other clock-operated 
mechanisms used daily, if the cross indexes, 
which are one of the prides of the time 
service department, were not available in the 
general watch inspector’s office at Topeka. 
Each of these clocks is cleaned and freshly 
oiled annually by experienced clockmakers, 
and more frequently at times as is found 
necessary. Such clock inspectors spend all 
of their time on the road doing this class of 
work exclusively. In many localities such 
clock mechanisms cannot be allowed to run 


twelve months, because of the rapid evapora- 
tion of oil and the accumulation of dirt and 
grit. 

To properly service the large number of 
recording clocks, a specialist in that branch 
of the service spends all of his time in a 
special workshop in Topeka. Five regular 
traveling clock inspectors are used on the 
road at all times. Five traveling watch in- 
spectors are likewise usually employed, two 
being engaged in rating watches to position 
and three being assigned to districts where 
the services of local watch inspectors cannot 
be had, such as parts of California, New 
Mexico and Arizona. The two inspectors 
engaged in rating to position must have two 
hundred high grade watches with them at all 
times, for the use of employes as loaners 
while employes’ watches are undergoing 
test. In addition, these inspectors are 
equipped with fine ships’ chronometers with 
which to test the watches of employes. One 
hundred and thirty-nine watch inspectors 
and division clock inspectors are also em- 
ployed. These inspectors are located at 
convenient division points, where employes 
are required to present their watches every 
15 days for inspection and certificate record. 

Our general watch inspector has an office 
organization in Topeka which consists of 
12 people, including watchmakers, stenog- 
raphers, typists, file clerks and regular office 
assistants, classified as follows: Office, 13; 
road, 10; T. R. clock shops, 1; local and 
division, 139. These people are engaged in 
the important task of assisting to safeguard 
the passengers and employes, insuring as 
nearly correct time in the pocket of every 
individual employe and every dispatcher’s 
office, as it is humanly possible to give. 

The average citizen does not realize what 
a vast difference there is between the ordi- 
nary watch repair shop and the plant where 
fine railroad watch repairing, timing and ad- 
justing is done by skillful artisans. The rail- 
road employe should realize that his watch 
is decidedly different in every way from the 
watch used by the banker, merchant or 
farmer, and that it requires, many times 
over, closer attention in every conceivable 
way when undergoing repairs. 

Trainmen on our lines have become thor- 
oughly awakened to the importance and 
necessity of keeping their watches in good 
repair and having them properly cleaned and 
oiled once a year, or at least every 15 
months, which is the time limit for them to 
run. The ordinary watch repair men should 
not be allowed to work on a highly adjusted 
railroad timepiece. Much harm frequently 
results when watches are entrusted to in- 
experienced workmen. The company does 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. For enamel they will not discolor. 
Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City Dx<e Established 1827 Dre New Jersey 
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es Sir-ee! 


We want your old jewelry, scrap 
metal and filings, 


and we point to our record of 31 years 
as smelters and refiners as your assur- 
ance that you will get satisfactory 
THe service. 
[ik & 
MELTING No matter how much you have on hand, send 
Pot it today. Checks are mailed as soon as our 
2A Joun St estimates are accepted. 


News 


Kastenhuber & Lehrfeld 


24 John Street, New York 
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not require employes to patronize inspectors 
if they desire to have their work done else- 
where, but it is to the interest of the watch 
owner to place his watch in the hands of a 
highly skilled repairer and adjuster, even 
though the cost may be a trifle higher, if he 
values the life and good performance of his 
timepiece. When we are physically ill, we 
seek the services of a doctor in whose abil- 
ity we have the greatest confidence. So in 
the case of erring watches, we should pro- 
cure the services of the most highly skilled 
watch doctor. 

In conclusion, I wish to emphasize the 
fact that maximum good results can only be 
obtained by consistent co-operation between 
all employes and inspectors connected with 
the time service, in a combined effort to 
maintain a high standard of time inspection 
for which the good old Santa Fe is famed 
throughout the civilized world. Our com- 
pany is really the pioneer railroad organiza- 
tion adopting the fine system of time super- 
vision in use on western lines of road, and 
is second to none in this country. This fact 
is frankly admitted by the most renowned 
experts engaged in this class of work. 





Old Liverpool Watch Still Going 
Strong 





CENTURY old watch, shown in the re- 
production is one of the prize posses- 
sions of Edward G. Lohmeyer, member of 
the jewelry firm of Eisensmith & Lohmeyer, 
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placed alongside of some of the thinner mod- 
els of the present day. It has a verge 
escapement and is wound with a chain and 
fuzee. One of the remarkable things about 
the watch is that it still keeps good time. 
It opens with a plunger. 

Mr. Lohmeyer is making an effort to trace 
the early history of the timepiece as he wants 
to determine who owned it originally. Nota- 
tions on the inside of the back lid of the 
watch show that it was repaired by the firm 
of Hazen & Collins, watch repairers of 177 
Main St., Cincinnati, as early as 1840. That 
is when the business part of Cincinnati was 
close to the Ohio river. The watch is on 
display at the jewelry establishment in New- 
port and Mr. Lohmeyer declares he will 
never part with the relic. 





Government Aid to Watchmaking 
in France 





Commercial Attaché Chester Lloyd Jones, Paris 
HE maintenance of schools’ giving 
technical instruction in watchmaking has 

long been a practice in both Switzerland and 
France. The oldest French institution of 
this sort is a municipal watchmaking school 
maintained at Besancon since 1861. Since 
1891 projects for State support of the 
watchmaking school have been under dis- 
cussion. They resulted in an agreement in 
1921 between the city and the States by 
which the school was to be enlarged. Only 
in June, 1626, did this agreement take form 




















CENTURY OLD WATCH IN COLLECTION OF E. G. LOHMEYER, NEWPORT, KY. 


Newport, Ky., across the Ohio river from 
Cincinnati. He is the proud owner of what 
is considered to be the oldest timepiece in 
Campbell county, which came into his pos- 
session in a trade 25 years ago. 

The watch was made by Thomas Jonas of 
Liverpool, England, and measures a full 
inch in thickness. It looks like a clock when 


in actual construction. The new buildings 
are to be on ground covering 9,300 square 
meters of a value of 6,500,000 francs. 

The new school is to be a national insti- 
tution. In 1912 there were attending the 
school, then operated by Besancon munici- 
pality, 65 pupils. Now 170 are enrolled— 
all that can be accommodated in the space 
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available. The new buildings are planned 
eventually to house 450 pupils—U. S. Com- 
merce Reports. 





The Gift of Concentration 


THE gift of concentration and application 
is well evidenced in the person of a 
young jeweler in the South, only 21 years 
old, by the way, who has now taken entire 
charge of a long-established business. 

The young man recently graduated from 
a University, took the degree B.A., and was 
not too proud to study Horology in connec- 
tion with his research and studies relating 
to the jewelry business. 


FRIEND in a communication to the 

writer said: “On the first of January 
his father took him into the store and gave 
him an interest. He immediately took hold 
of his duties and mastered every detail con- 
cerning the management of the salesroom 
and exhibited so much good judgment, 
initiative and talent for control, that today 
the three owners of the business have prac- 
tically stepped aside and everything concern- 
ing store management is referred to ? 
who has instituted a number of much needed 
and successful reforms. About the latter 
part of February he began asking me ques- 
tions about the principles involved in various 
watch escapements and modes of procedure 
in carrying out watch repairs. I found out 
then that he had put up a bench in his bed- 
room at home and while he was working 
all day at the store, he was also working 
nearly every night at home on old watch: 
movements taken from the store junk pile. 
I immediately tock him ‘under my wing,’ 
gave him almost daily short lectures upon 
watch work, and free access to my horo- 
logical library. For a month or more he 
simply devoured those books and then went 
back to his bench and amplified his efforts 
with indomitable will to possess himself of 
such a knowledge of horology that even now 
he is an authority upon the history of the 
industry and understands thoroughly the 
variations in watch escapements. During 
the past 30 days he has done some really 
creditable work repairing chronometers 
(pocket) and repeating watches besides 
various models of out-of-date old English 
movements.” 








‘HIS is the type of effort that accom- 
plishes and achieves. Effort and intel- 
lectual capacity, properly directed and wisely 
controlled, will accomplish much in any 
industry or profession. Yet, isn’t it supris- 
ing how many expect results without ade- 
quate preparation or effort? 


ATCHMAKERS, although well ad- 

vanced in experience and years, should 
not cease to study. Cessation of study often 
impairs mental receptivity and causes stag- 
nation. The young man mentioned will 
probably be a student until the end of his 
days, because he has already formed the 
habit of study.—R. F. N. 








Old Sportsman: My eyes hain’t so good 


Is that a lion? 


as yourn. 
Young Sportsman: J’ll have to run back 
home for my _  sun_ glasses—Vanderbilt 


Masquerader. 
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use DEE REFINING service 


Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEENAME DEENOTES DEEPENDABILITY 
THOMAS J. 


DEE & CO. 


5 So. Wabash Ave. CHICAGO 317-319 E, Ontario St. 

















HOOVER & STRONG. Inc. 


© a- i ° 

= —Netallurgists 

Preys | OFFICE ANDWorks, 119 West TUPPER STREET 
4 BUFFALO, N.Y. U.S.A. 









Platinum 


and 
Leadership 
N the silver field, high standards of HOOVER 


» quality and service have contrib- 
uted to the position of leadership which \ X ] 
Handy & Harman enjoy. The same HITE GOLD 
factors are fast creating for Handy & 


Harman a comparable position in the originated, made and marketed by 
field of platinum. 





Hoover... has stood the test of time. 
A reputation of 59 years building is 
assurance of integrity and expert serv- 
ice in your dealings with Handy & the true white gold. And those who 
Harman. With special reference to 
platinum you will find high quality, ; ‘ ; 
reasonable prices and _ satisfactory White Gold will benefit in every way. 
terms. 


It is acclaimed at home and abroad as 


demand Jewelry made of Hoover 








Send us your orders. Ship us your scrap— 
HAN DY & HARMAN gold, silver and platinum and materials con- 
57 WILLIAM STREET taining any of these—for refining. 

NEW YORK CITY 


Dealers in and Refiners of Precious Metals. 

















Golden Pile Refiners - Since 19/2 














ALLOYS Gold, Silver 


ENAMELING ~ 
CASTING — STAMPING . 
WHITE and GREEN GOLD Platinum 


ALL KARATS 
(a special grade a special purpose) 


SOLDERS TO MATCH Refiners and Assayers 


National Smelting & Refining Corp. | + B. HAGSTOZ @ SON 
92 John St, 2s | New York | 709 Sansom St., Philadelphia 
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71,9017. BADGE. Patrick J. Hopcins, Kansas 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 


—_———————— 


UNITED STATES PATENTS - — 











Issue of September 7, 1926 
1,598,991. VANITY AND COMPACT CASE —— 
AND THE LIKE. Witriam Srrauss, New 
York. Filed Feb. 10,1926. Serial 87,277. 16 
Claims. City, Mo. Filed Oct. 23, 1925. Serial 15,232. 
A container of the class Gescribed, comprising a Term of patent 14 years. 


bottom perticn and a lid portion hingedly connected 71,019. SPOON OR SIMILAR ARTICLE. 


theretc, each of said portions including a dished Sipney V. James, Niagara Falls, N. Y 
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assignor to William A. Rogers, Ltd., Niagara 
Falls, N. Y. Filed June 12, 1926. Serial 
18,016. Term of patent 7 years. 


sheet metal tody of substantial stiffness covered 
with a fibrous sheet material overlapping the edge 
of the hody, the stated parts being so constructed ; ' 
and arranged| that when the lid is closed the hinge 71,937, EMBLEM. Harry Wape, Indianapolis, 
structure is enclosed and cencealed and the entire 
visible surface of the container consists of said 
cover material. 


1,599,016. COUPLING FOR BRACELETS. Emit 
L. Jounson and Otor Lunpsten, Attleborc. 
Mass. Filed May 20, 1926. Serial 110,366. 
3 Claims. 

A coupling of bracelets and the like, comprising 
a pair of socket members one attached to each end 
ot the bracelets and a catch member formed of a 
spring plate having spring fingers extending later- 
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ally from its opposite edges and arranged to enter Ind. vig iy Figte , $928. Serial 10,136. 
the slot of one of said socket members to engage Term of patent 372 years. 

its inner walls to be whclly inclosed and per- 71,039. FINGER RING. Francis H. WITTSTEIN, 
manently locked therein, an opposite end portion 
being fclded in spaced relation back upon itself 
with a presser extension member and arranged to 
enter the slot in the other cf said socket members 
to be releasably connected thereto. 


DESIGNS 
71,016. SPOON. Guy Bertram Hitt, Birming- 
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Newark, N. J. Filed May 25, 1926. Serial 
17,840. Term of patent 3% years. 








UNITED STATES TRADE MARKS 


The following trade-marks are published in com- 

pliance with Section 6 of the Act of Feb. 20, 1905, 

: as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 


Marks applied for “under the ten-year proviso” 
ham, England. Filed June 17, 1926. Serial are _registrable under the provision in clause (b) 
18,077. Term of patent 7 years. of Section 5 of said Act as amended Feb. 18, 1911. 
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As provided by Section 14 of said Act, a fee 
of $10 must accompany each notice of opposition. 





Issue of September 7, 1926 
Ser. 215,002. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Davivson & Licut 
Jewetry Co., Oakland, Cal. Filed May 


2k 1925 





Particular description of goods.—Jewelry for 
Personal Wear, Not Including Watches, Silver- 
ware and Ware Formed Wholly or Partly of 
Precious Metals—Namely, Tableware, Flatware, 
Hollow Ware, and Toilet Ware. 

Claims use since Jan. 18, 1924. 

Ser. 229,784. (CI.ASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) FILttKwik Co., 
Attleboro, Mass. Filed April 7, 1926. 


Fillkwik 


Particular description of goods.—Cigarette Cases, 
Flasks, Vanity Cases, Belt Buckles, Metal Bottles, 
Metal Match Boxes, All Made of or Plated with 
Precious Metal. 

Claims use since about Jan. 1, 1918. 

Ser. 233,865. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Associatep SILVER 
Co., Chicago. Filed June 29, 1926, 


‘Wowws 


Particular description of goods.—Silver-Plated 
Flat Metal and Partly Wood and Silver-Flated 
Tableware—Namely, Tea, Dessert, Table, Soup, 
Bouillon, Coffee, Orange, Ice-Cream, Ice-Tea, Berry, 
Baby, Olive, Sugar, Relish, Jam and Preserve 
Spoons; Salad, Pie, Oyster, Breakfast, Cold-Meat, 
and Pickle Forks; Breakfast, Fruit, Jelly. Butter, 
Fie and Cake, and Bread Knives and Butter 
Spreaders: Soup, Gravy, and Cream Ladles; Steak 
and Carving Sets Consisting of Knives and Forks, 
and Knives, Forks, and Knife Sharpeners: Napkin 
Markers, Roast Holders, Teaettes, Salad Sets Con- 
sisting of Forks and Spoons Partly of Wood, and 
Egg and Tomato Servers. 

Claims use since April, 1904. 


[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION 
Issue of September 7, 1926 
217,843. (CLASS 38. JEWELRY AND PRE. 
CIOUS-METAL WARE.) AnpRew O. BEn- 
son, Los Angeles, Cal. Filed May 18, 1925. 

Serial 214,457. 


ENSON 


Particular description of goods.—Collar Buttons, 
Made of Precious Metals. 
Claims use since May 4, 1925. 
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Trade Mark Registrations Granted 
September 7, 1926 


217,654. CLOCKS, WATCHES, AND PARTS 
THEREOF. KrenzceE UnRrenrasriKen A. G., 
Schwenningen, Germany. 

Filed March 8, 1924. 
LISHED JUNE 22, 1926. 
217,677. WATCH CRYSTALS. K. K. Importine 

Co., New York. 

Filed Dec. 15, 1925. 
LISHED JUNE 22, 1926. 
217,701. BRACELETS AND WATCH BRACE- 

LETS. Acme Watcnu Case Co., New York. 

Filed March 12, 1924. Serial 193,647. PUB- 
LISHED JUNE 22, 1926. 

217,733. WATCHES, WATCH MOVEMENTS, 
AND WATCHCASES. ReEttasLe WatcH Co., 
Inc., New York. 

Filed January 30, 1926. 
7TISHED JUNE 22, 1926. 

Trade Mark Registrations Renewed 
September 7, 1926 

57,458. PLATED FLATWARE FOR TABLE 
USE, INCLUDING KNIVES, FORKS AND 
SPOONS. Registered Nov. 13, 1906. INTER- 
NATIONAL SitverR Co., Meriden, Conn. 
Renewed Nov. 13, 1926. : 

58,872. JEWELRY OF ALL KINDS. 
December 25, 1906. TirFany & Co., 
York. Renewed Dec. 25, 1926. 


Serial 193,466. PURB- 


Serial 224,710. PUB- 


Serial 226,684. PUB- 


Registered 
New 








J. F. Champoin, jeweler, has opened up a 
very attractive store in DeRidder, La. 

Fitzgerald, the Baronne St. jeweler, is 
closing out his stock by public auction. Mr. 
Fitzgerald is retiring from business, due to 
ill health. 

The engagement of Mrs. C. L. Carrau and 
Louis Hausmann, president of Hausmann, 
Inc., is announced. The wedding is to take 
place the middle of October. 

E. W. Carruth is at the present time in 
Herrington, Kans., but expects to resume 
his trip in the next week, carrying with 
him a new line of up-to-date merchandise. 

Friends of A. J. Krower, president of 
the firm of Leonard Krower & Son, Inc., 
will be glad to learn that he is back again 
at the office, after an absence of 10 days, 
following an operation. 

W. E. Taylor, of the Taylor Supply 
House, is on a business trip through Texas. 
S. W, Prague, with this firm, leaves shortly 
ior a trip through Alabama and Florida, and 
J. H. Hennesey, also with this firm, has left 
for his territory of Mississippi and 
Arkansas. 

A. Freehling and wife, Montgomery, Ala., 
were in New Orleans, on a business and 
pleasure trip, last week. R. C. Wills, Pen- 
sacola, Fla., I. Popkin, Franklin, La., and 
E. M. Houllion, Donaldsonville, La., were 
among other out of town jewelers in New 
Orleans last week making their Fall pur- 
chases. 








The W. Green Electric Co., 81 Nassau 
St., New York, has issued a folder regard- 
ing Greens’ complete Sal-Hyde electro-plat- 
ing outfits. The folder is illustrated show- 
ing model workshop equipment. For the 
convenience of the trade the W. Green 
Electric Co. has arranged 25 complete out- 
fits of complete plating plants, ready for 
immediate work, suitable for the smallest 
to largest concerns. The folder lists a num- 
ber of outfits with prices. 


THE JEWELERS’ CIRCULAR 
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W. W. Appel, of W. W. Appel & Son, 
visited Philadelphia on business last week. 

A. W. Moyer, president of the Non-Re- 
tailing Co., and wife, visited Atlantic City 
last week. 

J. C. Houghton, head of the diamond de- 
partment of the Louis Weber & Son store, 
visited New York city last week on a buy- 
ing trip. 

The engagement is announced of Richard 
Rohrer, son of Dr. George R. Rohrer, 
oculist, and Miss Susan Hager, daughter of 
Mr. and Mrs. Charles F. Hager, Lancaster. 

Richard Smith, of the staff of the S. Kurtz 
Zook jewelry store, had a rib fractured re- 
cently while at a corn roast held by the store 
employes. He fell over the coping of a 
flower bed. 

Dr. George R. Huber, of the Lancaster 
Optometrical Society, attended the 30th an- 
nual convention of the Pennsylvania Op- 
tometric Association in Philadelphia, last 
week, being there during the entire convention. 

Frank C. Beckwith, vice-president of the 
Hamilton Watch Co., learned with regret 
last week of the death of William H. Beck- 
with, president of the Beckwith-Range 
Jewelry Co. The deceased was regarded 
highly. 

These members of the Lancaster Opto- 
metrical Society spent a day or two at the 
convention of the Pennsylvania Optometric 
Association in Philadelphia last week: E. 
R. Gehman, John W. Forrey, Leon Ruben- 
stone, J. W. Wertsch, S. FE. Feyly and W. 
\\. Appel. 

September has brought better business con- 
ditions to Lancaster, mainly because of more 
settled weather. The opening of educational 
institutions will give a class of business to 
establishments that manufacture medals as 
prizes in sports and other contests, fra- 
ternity rings and emblems and watches and 
the jewelers believe they will have a good 
Fall trade. 

The tollowing trade representatives visited 
Lancaster recently: C. F. Keller, Dallas- 
town, Pa.; George C. Wietshire, W. R. 
Cobb Co., Pawtucket, R. I.; H. Bryson, 
Farrington Mfg. Co., Boston; Leo Henley, 
of Sussfield, Lorsch & Schimmel, New York; 
Earl D. Doyer, Shamokin, Pa.;.H. E. Tice, 
Myerstown, Pa.; Paul H. Kolb, Williams- 
port; Mrs. E. L. Royal, Chester, S. C.; 
George D. Farmer, with A. B. Kurtz, Con- 
nellsville, Pa.; Earl Dennis, Manheim, Pa. 

Charles Yingling, a former student of the 
Bowman Technical School, has opened a 
jewelry store at Hanover, Pa. Another 
former student, Edwin Shapler, in business 
at Tarpon Springs, Fla., was married in 
Washington, D. C., on Sept. 14 to Miss 
Blanche Stoll, of Lancaster. W. J. Cough- 
lin, Pittsfield, and E. F. Barber, of Kenesco, 
N. Y., have entered the technical school as 
students. The students and a number of 
invited guests held a corn roast at William- 
son Park on Sept. 22. 








Louis Spiro, jeweler, has moved his store 
from 108 S. 4th St., Clarksburg, W. Va., 
to a better location at-329 W. Pike St., the 
same city. 


September 22, 1926 


An Illusion of Youth 


HEN a young person comes to the 

realization that he must work for a 
living, and that if he ever is to enjoy the 
comforts and luxuries he sees possessed by 
others around him they must come as a re- 
sult of his own efforts, the happiness he de- 
sires seems to be a long, long way off. Then 
he is likely to harbor a belief that comforts 
and luxuries mean happiness, and that work 
is a hateful condition of his life. The first 
of these beliefs is an illusion, as many a 
rich man knows, and the second is a de- 
lusion, as he presently learns when he gets 
into a vocation adapted to his particular 
talent. 

Work is the great cure for men. Luxury 
is corroding when it has not been earned, 
and idleness the greatest true source of dis- 
content. The young man who goes out in 
health to earn his living by his hands, his 
muscles, his thought, or all of them to- 
gether, may find his job irksome at first, but 
soon happiness comes to him, and the joy of 
service, when he finds himself of use in the 
world. He gets the habit of industry, in- 
creases his efficiency, and the world becomes 
a bright place in which to live. 

Then, if to his industry he adds thrift, 
another great joy comes to him—accumula- 
tion. It never comes to those who spend 
all they earn. But for those who save, and 
see their resources increase by saving, the 
sun shines on cloudy days, and the illusion 
that only those who do not have to work 
for a living are fortunate, fades away. He 
has made a man of himself by honorable 
work and comes to know “an honest man’s 
the noblest work of God.”—Hardware Age. 








Atlanta, Ga. 


P. J. Eppenstein, of the Elgin- American 
Mig. Co., spent a couple of days in the city 
calling on the local trade. 

Miss Eunice Brown, of Ewing Bros., 
wholesale jewelers, is in a local hospital re- 
covering from an operation for tonsilitis. 

lk. W. Brock, of Elberton, Ga., was a 
visitor in Atlanta during the week and F. 
G. Hull, of Acworth, Ga., was also here on 
a short buying trip. 

Joseph E. Edwards, of Jackson, Ga., who 
spent a day in Atlanta on business, reports 
crops as good in his section of the State, 
with prospects bright for Fall business. 

Alonzo Jobson, well-known retail jeweler 
of Tampa, Fla., paid a visit to his old friends 
in Atlanta during the week. He reports 
business conditions as good all down the 
West Coast and predicts that Florida will 
soon recover from deflated land values. 

R. L. Nagle, of 1158 Euclid Ave., in In- 
man Park, has just patented and placed on 
sale a new Masonic watch charm of great 
simplicity and beauty. The charm is hav- 
ing a good local sale and Mr. Nagle expects 
eventually to extend sales throughout the 
south. 

Fred L. Williams, Sr., and Fred L. 
Williams, Jr., have just returned from a 
short visit to Bryson City, N. C. Mr. 
Williams and son motored through a large 
part of scenic North Carolina on the trip 
and had a very enjoyable time, according 
to all reports. 
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